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SNYDER RESIGNS AS 
HENRY CLAY OFFICER 





Differences Are Over the Under- 
writing Policy of the Lexing- 
ton, Ky., Fire Company 





NEWS CAUSES SURPRISE 








No Announcement Made as to Whom 


AETNA (FIRE) INSURANCE CO. 


AETNA FIRE UNDERWRITERS DEPARTMENT . 
of Hartford, Conn. 
The policyholders of this Company are 
EXEMPT 
at time of a conflagration from the haunting fear that funds to pay will 
be insufficient. Agents conveniently located throughout the country. 
WM. B. CLARK, President 


Western Branch, Insurance Exchange, Chicago 


THOS. E. GALLAGHER, General Agt. 
L. O. KOHTZ, Ass’t Gen’! Agt. R. B. IVES, Asst. Sec’y 








the Company Will Name 
as Underwriter 





LOUISVILLE, KY., Oct. 31— 
Claude F. Snyder, manager of the 
Henry Clay Fire of Lexington, Ky., 
has resigned. The news will be a com- 
plete surprise to Mr. Snyder’s long list 
of friends throughout the central states. 
He became manager of the company 
before it began operating seven years 
ago, established its field organization 
and, for two years, in addition to serv- 
ing as manager, did much of the field 
work. Besides shaping up its general 
underwriting plans, Mr. Snyder made 
the Henry Clay a pioneer in the to- 
bacco hail writing field. This line, 
with the exception of one year, was a 
success from the start and has been a 
dividend payer. 

Disagree Over Underwriting 


It is understood that Mr. Snyder’s 
decision to withdraw has resulted from 
continued differences over management 
of the company’s underwriting poli- 
cies. There is much conjecture among 
insurance men as to what develop- 
ments will be with the Henry Clay. 
No announcement has come from that 
company, and there is speculation as 
to whether reorganization proposals 
which were up at the last annual meet- 
ing may not be revived at this time. 
The company is in excellent condition. 


Well Known in the Business 


Mr. Snyder is one of the best known 
fire underwriters in the middle west. 
Twenty-five years ago he entered a 
Louisville local agency, going thence 
to the general offices of the Liverpool 
& London & Globe, in Chicago. Sub- 
sequently he served, at different pe-’ 
riods, the Orient, Thuringia, Manches- 
ter and North America, traveling 
as their representative in eight states. 

(CONTINUED ON PAGE 22) 
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DECIDE TO GET A 
NATIONAL ORGANIZER 





Agency Association Leaders 
Gather in New York to Talk 
Over Its Future 





TO INCREASE MEMBERSHIP 





President E. M. Allen Urges Local 
Men to Keep Their State Bodies 
to Full Quota 





NEW YORK, Oct. 30.—A_ joint 
meeting of the executive committee, 
finance committee and officers of the 
National Association of Insurance Agents 
was held here today. The session be- 
gan at 11 o’clock a. m. and lasted until 
5 p.m. It was harmonious and highly 
successful. 

Those present were E. M. Allen, 
president, Helena, Ark.; Fred J. Cox, 
chairman executive committee, Perth 
Amboy, N. J.; G. Arthur Howell, At- 
lanta, Ga., chairman casualty and surety 
committee; C. F. Wilson, Fitchburg, 
Mass., chairman finance committee; 
James L. Case, Norwich, Conn.; L. C. 
Merrill, Concord, N. H.; Henry H. 
Putnam, secretary, National associa- 
tion; R. S. Paviour, Rochester, N. Y.; 
Fred V. Bruns, Syracuse,.N. Y.; E. C. 
Roth ,ex-president, Buffalo, N. Y.; A. 
J. Meyer, Indianapolis; R. L. Wood, 
Buffalo. 

Purpose of the Meeting 


The purpose of the meeting was to 
outline the program to be followed by 
the organization this year. A number 
of those present had just come from 
the annual meeting of the associations 
of Massachusetts and Connecticut. It 
was decided to employ a national or- 
ganizer to act under the jurisdiction 
of the Boston office and travel over 
the country in its interest and stimulate 
an increased membership. The selec- 
tion of the man was left to the presi- 
dent and chairman of the executive 
committee. Several names are under 
consideration and the selection will 
probably be announced by next week. 
An appropriation has been made for 
this purpose. 

Conference Committee Named 


Conference committee appointed for 
(CONTINUED ON PAGE 23) 
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United States Branch Statement January 1, 1917 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,186,914.00 


3,611,051.00 


(pumes FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 
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OHIO AGENTS WILL 
HOLD THEIR RALLY 


Annual Convention of the State 
Association Will Take Place 
in Columbus, Nov. 22-23 


MANY TOPICS WILL BE UP 


Program Items Will Include Talks by 
Leading Men in the Business 
on Practical Subjects 


COLUMBUS, O., Oct. 31—What 
promises to be one of the most stimu-. 
lating and best attended conventions 
ever held by the Ohio Insurance Agents 
Association is scheduled for Nov. 22- 
23 at the Virginia Hotel in Columbus. 
The executive committee is preparing 
a program which is sure to meet ap- 
proval from members of the associa- 
tion. This program will include some 
of the best known men in the busi- 


ness, and the subjects which they will 
discuss are those of vital and up-to- 
the-minute interest to every agent. 
The meeting will begin promptly on 
Thursday at 1:30 p. m. 


Will Have Interesting Topics 


Every fire insurance agent in Ohio or 
from any other state will be welcome to 
attend the meeting, whether he is a mem- 
ber of the association or not. Topics to 
be discussed at the meeting have a bear- 
ing on the business of every agent. It is 
believed when the program is announced 
in detail next week, a large attendance 
from the smaller cities and towns will be 
assured immediately. These agents will 
recognize that the state meeting offers 
an opportunity to settle many questions 
which have arisen in their minds about 
the new laws which have gone into effect 
in Ohio recently. In this regard, the con- 
vention will be of special benefit for the 
agent from the smaller town and city be- 
cause his fellow agents in the larger cen- 
ters often have direct access to the audit 
bureau or other sources of information 
so that he can have a question settled by 
a personal interview and without delay. 
The anti-discrimination law and_ the 
brokerage law have brought many new 
problems to the agent’s attention. One 
subject to be handled will be “Uniform 
Forms,” discussion of which will be of 
service to every agent at this time. 


Much Progress Has Been Made 


Every fire insurance agent in Ohio who 
has the best interests of the business to 
the front will be heartened by the reports 
of the present officers which they will 
hear at Columbus. While the progress 
and achievements of the association can- 
not be measured by numbers, it is an in- 
dication of the broadening appeal of the 
association that the membership has in- 
creased from 130 to 600 in the last two 
years. In addition to assisting materially 
in obtaining laws which protect policy- 
holders from unjust discrimination, the 
agents’ organization has worked in the 
utmost harmony with the state insurance 
department to improve the fire insurance 
business in every way possible. The as- 
sociation has enabled the commissioner 
and the agents each to understand better 
the viewpoint of the other and in this way 
promote a friendly and co-operative spirit 
which makes the agents of real assistance 
to the department. 


Fire Alarm Boxes Installed 


NEW YORK, Oct. 31.—Fire Commis- 
sioner Robert Adamson announces that 
new street fire alarm boxes in Manhattan 
are being installed at the rate of nearly 
thirty a day. Two hundred and fifty have 
already been installed, principally on 
Broadway and Columbus, Fourth and First 
avenues. The commissioner anticipates 
the new system will be finished by the 
end of the year and will double the num- 
ber of boxes in Manhattan and also 
quadruple the number of circuits. The 
total number of boxes will then be 1,651, 
ten boxes to each circuit, but the circuits 
are so arranged as to prevent a general 
breakdown now always threatening. 


Under the new law the Ohio fire com- 
panies, and mutuals doing business under 
the stock plan, will have to license their 
agents begining March 1, 1918. Qualifi- 
ge bianks will have to be filled out 
also. 


|REPORT ON YARDS FIRE 


—_——_——_ 


WAS PROBABLY INCENDIARY 





Kansas City Loss is Interesting—Con- 
ditions at Time of Fire 
Are Shown 





There has been much interest mani- 
fested in the recent fire at the Kansas 
City stock yards. It is the first stock 
yards loss of any consequence that has 
occurred in many years. There were 
approximately 10,000 cattle and 3,100 
hogs in the yards on the night of the 
fire. 

Evidence is being gathered by gov- 
ernment agents attempting to show the 
fire was incendiary. The following 
facts would seem to support this 
theory: The first fire company, it is 
reported, saw fire burning in three 
places; the fire started at a point fully 
500 feet from nearest railroad switch; 
the fire started near east side, hence the 
east wind, which was blowing strong 
spread the fire toward the main values; 
the yard was crowded with stock, the 
fire occuring at a time when the most 
destruction of property could occur, 
and at a point where it was sure to 
spread rapidly; a serious labor strike 
occurred in the stock yards and pack- 
ing houses one month ago and one of 
the leaders, a stock yards scaleman of 
German descent, was discharged; the 
statement of the watchman discovering 
the fire was that “it was set.” The 
watchman himself or some employe 
may have been smoking and dropped a 
spark in hay, this being the cause as- 
signed for the fire three years ago at 
these yards. 


Loss Itemized 


Some comment on the loss is: 

Pressure—Weak at stock yards hy- 
drants account old pumps not adequate, 
and too many open standpipe and hose 
lines that overtaxed the pumps. Four 
new pumps were on the ground but 
not installed. The Missouri water- 
works furnished 80 pounds pressure to 
hydrants in Genesee street, but this 
was cut down by the 8-inch connection 
feeding into the stock yards mains. 

Amount of Loss—Approximately 
10,000 cattle, worth about $1,000,000; 
approximately 3,000 hogs, worth about 
$75,000; frame pens and runways, worth 
about $120,000; frame hog sheds, worth 
about $50,000; new concrete hog house, 
worth about $20.000; total fire loss 
$1,265,000. 

Insurance—The structures were in- 
sured at 80 percent of value in a gen- 
eral form. The live stock was insured 
by a blanket policy covering the in- 
terest of members of The Kansas City 
Live Stock Exchange and the shippers 
and purchasers whom they represent. 


Lessong From This Fire 


1. The need of unusual water supplies 
in fighting fires in large frame areas. 
2. The need of-extra night watchmen in 
war times and times of labor disputes. 
3. Reinforced concrete will not with- 
stand excessive temperatures caused by 
burning of large quantities of com- 
bustible contents, especially when 
water is thrown on. Nearly every floor 
slab in the damaged hog house section 
was broken through, leaving a hole 
from one to six feet in diameter. All 
columns and girders were badly dam- 
aged but none were out of line and no 
floor slabs gave way entirely. 4. In 
extensive stock yards fire-proof zones 
should be established in which no wood 
construction should be allowed. These 
zones should separate the risk into 
natural divisions and be of sufficient 
width to allow the full use of local fire 
apparatus. 5. Smoking in stock yards 
should be prohibited and rule enforced. 
6. Telegraph fire alarm boxes needed 
in all mercantile and manufacturing 
districts. 


Fort Smith is motorizing its fire depart- 





Every Good American Honors 
The American Eagle 


It is the native bald Eagle; was first adopted on the United States seal June 20 
1782, and has been used on most of the coins issued since that date. 
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STANDARD POLICY SITUATION 


Replies from a majority of states are 
shown below, telling where new form 
or special form of policy will be legal 
after Jan. 1, 1918: 


LABAMA, C. B. Smith, Comm.—Ala- 

- has no special law governing the 
form of fire insurance policy, nor has any 
ruling been made in regard to same. The 
Alabama rely at mg prefers the New 
York standard form. 
ARIZONA, F. L. Banta, Chief Clerk— 
The old standard form of New York 
policy will continue to be in use in Ari- 
zona after Jan. 1, 1918, or until such time 
as the legislature may see fit to adopt 
the new standard form of New York. 

CALIFORNIA, P. McCabe, Comm.—The 
law in relation to the standard form of 
fire insurance policy was not changed at 
the last session of the legislature. The 
California standard form will be used as 
provided for by_the laws of this state. 

COLORADO, D. M. Rolph, Deputy—On 
and after Jan. 1, 1918, this department 
will accept the new New York standard 
fire insurance policy as the standard for 
this state. We will not, however, require 
the companies to adopt this form. 

CONNECTICUT, B. Mansfield, Comm.— 
The form of fire insurance policy used in 
this state is the standard form filed in 
the office of the secretary of state, and 
designated as the standard fire insurance 
policy of the state of Connecticut. This 
form is identical with the present stand- 
ard form of New York. The new stand- 
ard New York form, which they will issue 
Jan. 1, cannot be used in this state. 

DELAWARE, T. RB. Wilson, Comm.— 
This department accepts the standard 
policy form of New York, Pennsylvania 
and Massachusetts. 

FLORIDA, J. C. Luning, State Treas.— 
The laws of Florida make no provision 
for a standard fire insurance policy. Either 
the old or the new standard form of New 
York may be issued in this state. 

GEORGIA, Wm. A. Wright, Comm.— 
The standard form of fire policy adopted 
by the state of New York has also been 
adopted by me, and all policies issued on 
property in Georgia will be required to 
be on this form. 

ILLINOIS, F. W. Potter, Supt.—No 
legislation has been passed in this state 
applicable to form of fire policy. It is a 
matter purely with a company what form 
of policy it shall prepare and issue in 
this state. Companies are not even re- 
quired to — forms to this department 
for approval. 

INDIANA, O. L. EKlauss, Auditor—Indi- 
ana has no standard fire insurance policy. 
The New York standard policy form has 
always been used in this state, and I pre- 
sume will be continued, unless the state 
sees fit to legislate upon the _ subject. 
Aside from the specific prohibitions 
against limiting the time of suit to less 
than three years, the requirement of a 
magistrate’s certificate, and the giving of 
immediate notice, or notice within a pe- 
riod of time less than five years, there is 
no law in this state on the matter of fire 
insurance policy forms, and this depart- 
ment has consistently refused to approve 
any particular form as being a standard 
for Indiana. 

IOWA, E. H. English, Comm.—The Iowa 
statute provides for the standard fire in- 
surance policy, which must be used in 
Towa. 

EANSAS, C. J. Wilson, Supt.—The laws 











ment. 





of Kansas do not require stock fire com- 


panies to use any particular form of 
policy, although it is customary for such 
companies to use the New York standard 
form in this state. I am unable at this 
time to state whether or not the new form 
will be adopted after Jan. 1 
KENTUCKY, E. Magoffin, Deputy—The 
Kentucky insurance law did not provide 
for a standard form of policy. The com- 
panies generally use the standard forms, 
generally those required by the state of 
New York. 

LOUISIANA, J. J. Bailey, Sec’y of State 
—This state has adopted the New York 
standard form of policy for fire insurance. 
INE, I. E. Lang, Deputy—The Maine 
standard fire policy is now in effect and 
will be in effect on Jan. 1 next. 
MARYLAND, W. M. Shehan, Comm.— 
The laws of Maryland as they now stand 
are not specific in regard to the form of 
fire insurance policies to be used in this 
state. The standard forms of Massachu- 
setts and New York have been generally. 
used. This department proposes to try 
and have a proper policy law passed at 
the next session of our legislature, which 
convenes January next. 
MASSACHUSETTS, F. H. Hardison, 
Comm.—The Massachusetts standard form 
of fire insurance policy is and has been 
for some years the only form which fire 
insurance companies authorized in this 
commonwealth are permitted to issue. 

MINNESOTA, H. L. Phillips, Actuary— 
The form of fire insurance policy which 
will be permissible or legal to issue in this 
state after Jan. 1, 1918, is that known as 
the Minnesota standard form now in use. 

MISSOURI, W. EK. Chorn, Supt.—On and 
after Jan. 1, 1918, I shall advise the com- 
panies that I expect them to use the 
commissioners’ uniform policy, in so far 
as the present laws of this state will 
permit, and until it can be adopted in 
this state. 

MONTANA, BR. G. Polan Auditor— 
The Montana insurance laws do not make 
mention of any standard form of policy, 
and therefore the form used is in accord- 
ance with ruling made by this department. 
After considering the matter carefully, it 
is my ruling that at some later date all 
fire companies operating in Montana will 
be required to adopt the new New York 
standard policy form, such as will be re- 
— in New York state after Jan. 1, 


NEBRASKA, W. B., Eastham, Comm 
The new New York ” standard form will 


be the approved form for the state of 
Nebraska. 














NEVADA, G. A. Cole, State Controller— 
The statutes of Nevada do not establish 
nor require any special or standard form 
of fire policy. This department prefers 
the use of the new New York standard 
policy form. 

NEW HAMPSHIRE, R. J. Merrill, 
Comm.—This department has as yet made 
no change in the New Hampshire standard 
fire policy. I am unable to advise you 
whether any change will be made. 

NEW JERSEY, Cc. A. Tee Asst. 
Deputy—The New Jersey standard form 
of fire insurance policy now in use will 
be continued after Jan. 1, 1918, as there 
has been no change in the New Jersey 
law providing for new form of policy. 

NEW MEXICO, C. Romero, Supt.—The 
laws of this state do not provide for any 
particular form of fire insurance policy, 
but merely provide that certain provisions 
must be-contained therein. I believe that 
all fire insurance companies in this state 
use the New York standard form. 

NEW YORE, J. S. Phillips, Supt.—The 
new form is the only form which is per- 
missible in this state after Jan. 1, 1918. 

NORTH LIN. J. B. Young, 
Comm.—The laws of North Carolina fix 
the North Carolina standard fire policy 
as the only policy that can be used in 
this state. 


This is the policy that was 


adopted by the convention with very few 
changes made in it, and is now in use in 





New York and probably other places. 
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NEW YORK INSURANCE ZONE 





Some of the Modern Developments in 
Underwriting Migration and 
Centralization in Locations 





NEW YORK, Oct. 31—The demand 
for renting space in the insurance sec- 
tion of this city was never greater than 
today, despite the fact that at least three 
new buildings are under construction, 
with the prospect of other structures to 
be undertaken in the not-distant future. 
At the corner of Maiden lane and Wil- 
liam street a new twelve-story granite 
building is just receiving its finishing 
touches. It is owned jointly by the 
City of New York and the New York 
Plate Glass, and has gdne up in record 
time, construction having begun in 
March of the present year. Already 
every foot of space is rented and Presi- 
dent Major A. White of the City of 
New York declares that he could have 
rented twice as much space as he had 
to dispose of. These two companies 
will occupy the first and second floors 
and the seventh and eighth; the Con- 
necticut General Life will occupy one 
floor; Huff, Dryer & Co. take two 
floors; John D. Wyeth, one floor; Pea- 
body, Slosson & Smyth, one floor; C. 
T. Birkett, one floor; A. B. Treat, one 
floor, and other space will be taken by 
J. C. Ammermuller; Fergusen & Van 
Name and Goldsmith Bros. 


Vulcan’s New Building 


The Vulcan is erecting an impressive 
home office building at 130 William street, 
to be twelve stories in height, of granite; 
ready for occupancy Feb. 1. The Vulcan 
will occupy two or three floors. Each 
floor in this building has 5,000 square feet, 
and the rental prices are $5 a square foot 
for the ground floor and $2 a square foot 
above. At the northeast corner of John 
and William streets a building is now 
under construction that may stop for the 
present at two stories, but is being built 
to carry twenty. Chas. B. Van Valen, who 
has been the most successful specialist in 
handling insurance realty interests in this 
city, has charge of the renting: This 
building is of especial interest from the 
fact that it is the last permitted to go 
up prior to the limitation of the new law 
on July, 1916. This building is to have 
a@ subway station of the new system now 
being installed. The building will have 
9,000 square feet per floor, there will be 
no columns or pillars to obstruct the floor 
view, and the renting price is fixed at 
$10.00 per square foot for the ground floor 
and $2.00 a square foot above. 


Where Business is Centering 


It is of interest to note in this connec- 
tion that while the fire insurance men are 
steadily centering in that section of Wil- 
liam street that lies between Fulton street 
on the north and Cedar street on the south, 
the eastern branch office of The National 
Underwriter, 95 William street, is prac- 
tically at the hub of this great fire insur- 
ance community. On the contrary, marine 
insurance is migrating south to the little 
center that is steadily growing at the 
corner of Beaver and William streets. 

The latest retirement of marine under- 
writers from the fire insurance section is 
that of George H. Smith & Hicks, who are 
leaving their old quarters in the building 
at the northwest corner of William street 
and John to join their marine brethren at 
Beaver street. The old Delmonico build- 
ing at South William and Beaver streets 
is to be remodeled and the marine insur- 
ance interests will practically fill the 
upper six stories. Opposite, at No. 3 
William street, Appleton & Cox are con- 
Stantly spreading out over more floors and 
the Norwegian-Globe and its allied Scandi- 
Navian reinsurance companies are growing 
like Jack-in-the-Beanstalk. Diagonally 
Opposite, in 15 William street, and in 
Lords Court building at the southwest 
corner of William street and Exchange 
Place, such well-known big brokerage firms 
as Platt & Farnam and half a dozen 
Others are presenting daily the outward 
evidences of the tremendous growth of the 
marine insurance line coincident with the 
Progress of the war. 


Darst Has Suggestions 


Auditor Darst issues a bulletin per- 
mitting companies not ready Jan. 1 to 
use the revised New York standard policy 
up to July 1 next. Companies ready and 
desiring may use the revised form on or 
before Jan. 1. He also requests opinions 
regarding a fire insurance clearing house 
to assist in eliminating undesirable risks, 
reducing the fire loss and also rates, pro- 
tecting honest agents, field men, inspectors 
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or owner or less honest agents obtain 
coverage. Mr. Darst suggests establishing, 
a bureau to collate all such information 
requesting field men and companies to 
advise the bureau of the cancellation of 
risks and reasons, giving names of own- 
ers, occupants and locations. 


Globe & Rutgers’ Stunt 


NEW YORK, Oct. 30.—One of the in- 
teresting features of the exciting street 
scenes that attended the final rally for 
the sale of Liberty bonds was a highly 
decorated auto bus sent out by the Globe 
& Rutgers, and filled with representatives 
of that company who were all Liberty bond 
holders and effective Liberty bond sales- 
men. 


New United States Explosive Law 


A law enacted by the last Congress pro- 
vides that after Nov. 15 it will be unlawful 
for any person to manufacture, buy or 
sell explosives of any character except by 
special permission of the government. 
record of every sale must be kept and for- 
warded to the explosive inspector. The 
issuance of licenses to citizens of enemy 
nations is forbidden. The inspector for 
Michigan, it is expected, will be an- 
nounced within a few days. 





Changes in the Field 











C. S. McCulloch 


C. S. McCulloch, formerly special 
agent of the Bankers of Helena, has 
been appointed special agent in North 
Dakota for the Fidelity-Phenix, suc- 
ceeding Otto L. Danek. He will make 
his headquarters in Fargo. 


F. W. Groves 


F. W. Groves of Detroit, Mich., spe- 
cial agent of the Aetna, has resigned 
to become associated with the John B. 
Lee Adjustment Company of Minne- 
apolis. He will locate in that city 
about Nov. 1. Mr. Groves has been 
engaged in field work for the Aetna 
since Aug.-1, 1911. He traveled in 
North Dakota and was transferred to 
Michigan, Sept. 1, 1913. 


C. R. McClure 


C. R. McClure, formerly special agent 
of the Rochester German, has been ap- 
pointed special agent for the Royal in 
Indiana, to assist State Agent Beck. He 
will have his headquarters at La Fayette. 





E. J. Heavener 


E. J. Heavener has been appointed 
Oklahoma state agent for the Amer- 
ican, succeeding Fred C. Haupt, who 
recently purchased an interest in a local 
agency at Tulsa. 





C. P. Patterson 


C. P. Patterson of Columbus, Ohio, 
has been appointed special agent of the 
Glens Falls in southern Ohio to suc- 
ceed H. E. Drugan, who has entered 
military service. Mr. Patterson has 
aoe with the Hamburg Bremen in the 
field. 





J. A. Thomas 


. J. A. Thomas, special agent of the 
Aetna in Missouri, has been transferred 
to Kansas, where he will be associated 
with Special Agent C. H. O’Neill. They 





ordering cancellations while the assured 


will make their headquarters at 1001 


| 
Sharp building, Kansas City, Mo. Mr. | 
Thomas succeeds E. W. Tatman, who 
died some months ago. 


A. C, Sundell 


A. C. Sundell has resigned as special 
agent for the Germania in the Rocky 
Mountain field to go into the electric 
lighting business. 








Sam C. Henderson 


Sam C. Henderson, special agent of 
the Philadelphia Underwriters in Ne- 
braska, Iowa and South Dakota, will 
hereafter devote his time to Nebraska 
and Iowa, Milo D. Bassett of Aberdeen, 
S. D., state agent of the North Amer- 
ica, will handle the Philadelphia Under- 
writers also. 





George A. Fendt 


George A. Fendt of Chicago, railroad 
inspector for Marsh & McLennan, has 
been appointed special agent of the 
German American and German Alliance 
in Illinois, succeeding M. C. Bucking- 
ham of Springfield, who was drafted 
into military service. Mr. Fendt was 


formerly with the Chicago Board and 
the Ohio Inspection Bureau. He wiil 
make his headquarters at Chicago. 


J. E. Murphy 


J. E. Murphy of Moline, Ill., special 
agent of the Columbian National of 
ae has had Indiana added to his 

eld. 








John E. Knapp 


John E. Knapp of Jacksonville, IIl., 
has been appointed state agent of the 
Concordia in Illinois, succeeding M. B. 
Marik, who recently went with the 
Firemens. Mr. Knapp is well known 
in the Illinois field, having recently re- 
signed as special agent for the Pennsyl- 
vania Fire. He is a good, hard worker 
and conscientious in his efforts. 


E. C. McColle 


Eugene C. McColle resigns the spe- 
cial agency of the Home of New York 
for western Pennsylvania to go with 
the Law Union & Rock as Pennsylva- 
nia special, witht headquarters in Phila- 
delphia. 
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integrity of the men who manage its affairs. 
prompt and equitable payment of 
and for reserves to safeguard policyholders is a matter of 
me importance to all agents who seek complete protection for 

patrons. The'safety of funds is always tlie first consideration 
‘the NATIONAL UNION, which weighs every transaction with due 

rd to the inalienable rights of its policyholders, a 
ers. There are no exceptions to this rule—ABSO 
NATIONAL UNION has a Policyholders Surplus of $1,756,262. 
Reserve for the protection of policyholders is $2,362,164. 
aside from ample resources, excellent experience and strict | 
rity dominate an organization whose service and facilities are _ 
adding prestige every day to the name ox 
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OPPORTUNITIES FOR 
FARM SOLICITORS 


Enormous Increase in Prices of All 
Farm Products Provide 
Selling Arguments 


MACHINERY VALUE UP 


Farmer Has been Overlooked in Rush 
for Additional Insurance on 
City Property 


Much has been said, and a great deal 
written, about the opportunity that is 
before the local agents at the present 
time for securing additional insurance, 
owing to the fact that values have so 
greatly increased that the average pol- 
icyholder is not sufficiently protected, 
based on present values. In this con- 
nection he Chicago Board of Underwrit- 
ers has spent $20,000 in a newspaper 
campaign to direct to the attention 
of the citizens of Chicago and environs 
the fact that they were underinsured, 
and that in case of a loss they would 
really be standing part of the loss them- 
selves. : ‘ 

A campaign of this sort has been 
overdue. Values have mounted stead- 
ily since the outbreak of the war, and 
the live agent who is going about 
among his customers and pointing out 
the increases in the prices of everything 
is getting additional lines. 

Parmer Was Overlooked 


In all the agitation for carrying ade- 
quate insurance the one man who is 
today most noticeably underinsured— 
the farmer—has been _ overlooked. 
There is probably ten times the op- 
portunity for the local agent to secure 
additional insurance from the farmer 
than from the resident of the city. All 
that the city man has is his house and 
household effects. Values on these 
have, of course, increased and there is 
an opportunity for securing more in- 
surance. The farmer has his house and 
household effects and in addition grain, 
feed, hay, machinery, live-stock, barns 
and outbuildings. 


Machinery Values 


The up-to-date ‘farmer has a more 
or less elaborate set of machinery. It 
can be pointed out to him that, aside 
from the fact that prices have mate- 
rially advanced on machinery of all 
kinds, it is particularly difficult to re- 
place machinery, farm implements, etc., 
at this time. The plants that manu- 
facture them are engaged in fulfilling 
large war contracts, and are giving very 
little time to the filling of orders that 
occupied all. of their attention previ- 
ous to the war. Deliveries on farm 
machinery are from six months to a 
year behind. The inconvenience that 
this would cause the farmer if loss 
should occur just previous to harvest 
time would certainly not be covered by 
the insurance carried at the present 
time. 

Livestock of all kinds is being quoted 
at record prices, and this is true of 
feed of all sorts, hay and grain. Then, 
too, many farmers are not selling their 
crops as soon as harvested, but are 
holding them for higher prices. While 
they are in storage they should be fully 
covered with insurance. Farm _ busi- 
ness is nearly all written for a five- 
year period, so that any policy now 
in force and written longer than a year 
and a half ago is absolutely inadequate 
to cover present circumstances and 
values. 

Value of Farm Buildings 


Barns, granaries, silos and, in fact, 


all buildings on the farm are very sub- 


Tells Companies Method to Follow and 





PAYMENT OF WAR TAX 


NATIONAL BOARD’S COUNSEL 





and Gives Interpretation by the 
Internal Revenue Office 





The National Board has sent out 
advices to fire insurance companies 
after having secured a ruling from the 
war tax division of the internal reve- 
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nue department of the national gov- 
ernment on a number of features of 
the new act which apply to fire in- 
surance. 

Companies are advised that the re- 
turns in payment of the 1 percent tax 
on. premiums are to be made by the 
companies or their department offices 
and not by individual agents. This 
will relieve the companies of compli- 
cations that would have followed if 
the agents had to make the returns 
themselves. It will simplify the work 
very much. The government authori- 
ties hold that the tax is due on each 
policy delivered and accepted by the 
assured on the full amount of the pre- 
mium shown in the policy. Credit 
cannot be taken for cancellation. 


Must Exercise More Care 


Companies, therefore, will insist that 
only legitimate policies be delivered 
and none be sent out on suspicion. 
Agents will be asked to ascertain defi- 
nitely whether assured want policies 
or want any changes before they are 
sent out. After they are sent out the 
tax must be paid. The government 
states that the tax is to be computed 
on each separate policy, and not upon 
the total amount of premiums received. 
This will mean that each policy will 
have to be listed and companies will 
have to depend on the monthly ac- 
counts of their agents for this informa- 
tion. 

Another feature of interest is the fact 
that the 1 percent must be paid on 
each dollar or fractional part. The 
companies, therefore, will need to pay 
the additional tax on each fraction of 
a dollar. This will mean in the ag- 
gregate a large sum. Policies of re- 
insurance will be exempt from the tax 
and returns, therefore, will be made 
only on direct premiums. 


Goes Into Effect Nov. 1 


The tax goes into effect Nov. 1. Pre- 
miums on policies issued before that 
date need not be returned for taxa- 
tion. Where companies have only 
one branch office or department, 
each department will be allowed 
to make returns for the business trans- 
acted by it to the revenue collector 
of the district in which the depart- 
ment is located. It is the desire of the 
war tax division to avoid multiplicity 
of reports. The returns will show the 
premiums received during the month 
and the payment of the amount of tax 
must accompany the return. This must 
be paid to the collector before the fif- 
teenth day of the following month. 








costly to replace at present prevailing 
prices. All of the arguments that are 
used on the city man apply to the 
farmer, and in addition all of the prod- 
ucts of the farm are selling at record 
prices. Here, then, is the big oppor- 
tunity for the farm soliciting agent. 


Local Agent Is Injured 


COLUMBUS, O., Oct. 31—J. E. Hanowell, 
a local agent, aged 50, was terribly burned 
about the face this morning in a natural 
gas explosion at 568 North High street. He 
was inspecting the premises and attempted 
to light a match. The north side of the 
building was blown out and damage 
amounting to $4,000 was done to the place. 
The building was partially occupied by the 
Shaw Undertaking Company. Its stock 
was badly damaged. 








stantially constructed, and would be 


Hope, Ark., has bought a motor fire 
truck. 


BREACH OF WARRANTY 


NEW YORK DECISION GIVEN 


Appellate Division of Supreme Court 
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Holds That Assured Must Observe 
Benzine Permit 





NEW YORK,-Oct. 31—The supreme 
court, appellate division, first depart- 
ment, has just Handed down an impor- 
tant decision on the standard fire pol- 
icy, to the effect that an assured carry- 
ing benzine on his premises, without 
special permit of the insurance com- 
pany, constitutes a breach of warranty, 
notwithstanding trade custom or usage. 
In rendering the verdict the court said 
in part: “lf it was necessary for the 
conduct of the plaintiff's business that 
he should keep and use benzine for dye- 
ing purposes, and if the defendant com- 
pany, when it issued the policy, knew of 
this necessity and intended to permit 
it, the policy itself indicated that a spe- 
cial agreement might be made upon the 
subject. In the absence of such an 
agreement and in the face of the plain 
words of the statute, the proof of cus- 
tom for usage offered by the plaintiff 
would have been ineffectual to excuse 
the breach of warranty.” 














Weddell Is Building Inspector 


John W. Weddell, who was formerly 
sprinkler inspector for the Wisconsin 
Inspection Bureau, has been appointed 
building inspector for the cantonment 
at Allentown, Pa. He left the bureau 
to go into the army ambulance service. 
He is a son of T. Rockefeller Wed- 
dell, insurance editor of the Chicago 
Herald 


Made Ohio Farmers Director 


Blake McDowell, president of the 
Phoenix National Bank of Medina, 
Ohio, has been elected a director of the 
Ohio Farmers in Leroy, succeeding the 
late Lee Elliott. Robert O. McDowell 
of Medina is agent of the Ohio Farmers 
and a number of other companies. 


Surveyor Is Purchased 


The Insurance Field of Louisville has 
purchased the Surveyor, an insurance pa- 
per of New York City. The Surveyor will 
be discontinued. 





American of Newark’s Subscription 


In addition to the American of Newark 
subscribing for $500,000 of Liberty loan 
bonds at the home office, it has made an 


subscription of $5,000 to the loan. 





Ohio Field Men Meet 


matter. 


might be termed “status quo.” 


the question u 


A. C. Cragg, of the Standard, of Hartford, 
and located at Charlesten, W. Va. 


daughter of W. T. Porter, of } Niagara; Mr. 








additional subscription of $50,000 through Law U. & R., E 
the western department at Rockford. The 
employes in the Rockford office made a 


COLUMBUS, O., Oct. 31—The Fire Un- 
derwriters Field Club and the Ohio Associ- 
ation of Fire Underwriters held a long 
joint session Tuesday on the policy fee 
The situation remains in what 
A joint 
committee of oven was appointed to take 


he field club took in one new member, 
Also 
there were three boxes of excellent cigars 
in view, honoring Miss Tullis ) Fertes, new 


Fipp, infant son of August Fipp, Automo- 
bile, of Hartford, and the new girl ar- 


rival at the home of Paul B. Sommers, 
Scottish Union, 

The association appointed Messrs. Shan- 
non, Brooks and Webb as a committee on 
nomination. It would not be surprising if 
W. T. Eaton was the next president. 


Miscellaneous Notes 


F. G. Hagen, state agent in North Da- 
kota for the Hanover Fire, will move on 
Nov. 1 from Bismarck to Fargo. 


The Timber Lands Mutual Fire Insur- 
ance Company is being organized at Ports- 
mouth, . to insure timber land in 
New England. 


‘Wm. P. Tracy, secretary and general 
manager of the Nu-Ex Fire Extinguisher 
Co., Columbus, has resigned to become 
assistant general manager of the Sming- 
ton Forge Co., at Buffalo. 

Service flags with seventy-stars, repre- 
senting the number of staff employes who 
have entered either army or navy service, 
have been unfurled by the Henry Evans 
companies at their various offices. 


W. G. Bowerman, actuary and examiner 
connected with the West Virginia insur- 
ance department, has joined the recon- 
struction corps in France and sailed for 
that country to take up his work. 

Brokers’ licenses have been issued to 
the following in Ohio: The Detroit Insur- 
ance Agency, Detroit; Hare & Chase, Phila- 
delphia; Noxsell-Dimick Company, Buffalo; 
Warner C. ilson, Covington, Ky., and 
Andrew Gray, Philadelphia. 

Members of the Cincinnati Underwrit- 
ers’ Association who took part in the 
Liberty Loan campaign this week ob- 
tained subscriptions to the amount of 
$250,000. Of this amount $14,000 was 
obtained by members of the Cincinnati In- 
surance Society. 


Ohio Agency Appointments 
Prussian Natl—W. E. Price, Union City. 


Rhode Island—Hoch Bros., Marion. 

Boston—The Bremen insurance Agency, 
Bremen. 

Brit. For. M.—T. J. Arter, Youngstown. 

Colum., Ind.— . Thatcher, Sandusky; Ath- 


ens Real Estate ‘ompany, Athens. 
Concordia—A. Cameron, Lorain. 
Connecticut—E. 7 Garver, Navarre; H. Hos- 
tetler, New Philadelphia; L. H. Foster, C. M. 
Jacobs, Cincinnati. 
Farmers, Pa.—A. L. Barr, Columbus. 
Firemen’s, N. J.—E. F. Wieser, Ottawa. 
Allemannia—Stever Brothers. Dehance. 
Auto of Hartford—Nell E. Ringo, The Albert 





Rees ~~. Ney oe G. F. Kent, Cleveland; 
Kemmer & Co., Lima. 
Caledenion--¥. Ross, E. A. Reeder, H. C. 


Park, The American Insurance Agency Company, 
Columbus. 

Camden—W. W. Faigley, Lancaster; Blackman 
& Faltz Company, Norwalk; Hamilton & Sawyer, 


Columbus. 
N. Y.—C. A. Eicher, Miamis- 


Commonwealth, 
burg. 
Fire Assn. of Phila.—J. Neu, Georgetown. 
Fireman’s Fund—H. A. Metzger, Wilmington. 
bag 9 ee pee & Young, Conneaut. 
Ger. A Y.—C. Dodsworth, Springfield. 
Ger. yea “N: Y.-H. Walburg, Middletown; 
L. D. Herrick, uaker Ci Sd 
Germania, N —C, “bencest, flere 
Glens + T. NicComt: peue;: ¥ . H. Bell, 
Trenton; O. Spaght, Stow; H. J. Bargmann, Cin- 
cinnati; "A. E. arris, Verona. 
Granite State—R. E. Morris, Mansfield. 
Ham.-Brem.—C. R. Dodsworth, Springfield. 
Hanover, N. Y.—E. H. Garver, Navarre. 
Hartford—J. J. Crpehe, Cleveland; T. W. Tim- 
mons, Mt. ‘gy Se Herrick, ‘Quaker City. 
ng. 4 Re 
Lon. Assur.—B. Jauman, Delphos. 
Lon. & Lan.—Jessie Milstead, Portsmouth. 
Md. Motor Car—H. R. Wi Ikinson, Cleveland. 
Nat’l Ben Frank.—Snyder & Stewart, Ironton; 
C. Atkins, Toledo; The McNutt-McCall Co., 
Cleveland; The Hoffelbower Realty Co. 
Hoffelbower, Maud Fisher, Toledo; Nora B 


Kagy, Findlay. 
at’l Union, Pa.—W. D. Lewis, Miamisburg. 
Nord-Deutsche—E. .F. ig Ottawa. 
North River, og Y.—wW. E. Kerber, Cincinnati. 
Palatine—L. Deyo, ‘Wauseon. 
Phoenix of sca —E. L. Munson, Swanton; 
J. Balsinger, Cincinnati. 


Prov.-Washn.—W. S. Stevenson, Bucyrus. 

Richmond, N. Y.—F. B. Mansell, Warren. 

Royal Ex. HL. Rea, London. y z 

wen Eng.—Edith M. Burke, Cincinnati; 

Mary E. Kealhafer Norwood; Ww. J. Jordon, 
Norwalk; J. Neu, Georgetown; E. C. Lear, To- 
ledo; Kridier & Loth, apakoneta. 


Svea.—S. Clulo, Martins Ferr 
Twin City.—J. Port, Cleveland; Ww. 0. 
Renner, New Straitsville. 
































repre- 
s who 
rvice, 
Evans 


miner 
insur- 
recon- 
ed for 


1ed to 
Insur- 
Phila- 
uffalo; 
+» and 


lati In- 


s 
City. 
Agency, 


mn. 
ky; Ath- 


H. Hos- 
r, C. M. 


wa. 

ce. 

he Albert 
leveland; 


, xo. G 
Company, 


Blackman 
& Sawyer, 


+ Miamis- 


town. 
‘ilmington. 
jut. 
nefield. 
iddletown; 


Cleveland. 
Tr. H. Bell, 
mann, Cin- 
eld. 
ingfield. 
varre. 
r. W. Tim- 
uaker City. 


Ds. 
smouth. 
Cleveland. 
t, Ironton; 
{cCall Co., 
o., N. E. 
Nora B. 
amisburg. 
wa. 4 
Cincinnati. 
. Swanton; 


cyrus, 
Narren. 


Cincinnati; 


. Jordon, 
Re To- 


nd; Ww. O. 








- 


‘November 1,-1917 








THE NATIONAL 


UNDERWRITER 








MASSACHUSETTS MEETING" 





DEAN SCHEDULE DISCUSSED 





President Allen Attends Gatherings at 
Springfield and Norwich, Where 
Work Is Progressing 





SPRINGFIELD, MASS., Oct. 30— 
The Massachusetts Association of In- 
surance Agents held a most interesting 
and instructive annual meeting last 
Thursday. President E. M. Allen of 
Helena, Ark., of the National associa- 
tion, enlivened the sessions by active 
participation in various discussions, and 
many prominent insurance men of Mas- 
sachusetts and Connecticut were pres- 
ent. 

The Dean schedule was given ex- 
tended consideration at the dinner by 
Secretary C. M. Goddard of the New 
England Exchange of Boston and E. C. 
Smith of the Western Actuarial Bureau 
of Chicago. David Van Schaak, direc- 
tors of the Bureau of Adjustments and. 
Accident Prevention of the Aetna Life, 
spoke on “Workmen’s Compensation 


“and Accident Prevention.” 


New Officers Elected 


Officers were elected as_ follows: 
President, Norman A. Brainard, Spring- 
field; vice-presidents, Charles F. Wil- 
son, Fitchburg, W. C. Moulton, Pitts- 
field, Warner S. Shaw, Brockton, 
Frederick E. Warner, Salem, F. J. Babson, 
Gloucester, W. J. Hickey, Fall River, 
W. P. McPherson, Worcester; secre- 
tary-treasurer, Fred A. Norton, Salem; 
executive committee: Alfred Davenport, 
Boston, Robert T. Sisson, Lynn, Ward 
A. Smith, North Brookfield, Frank M. 
Brogan, Lowell, C. S. Ashley, Jr., New 
Bedford, A. G. Magna, Holyoke, A. E. 
Nack, Lawrence, and Frank N. Rand, 
Haverhill. 


Resolutions Passed 


A number of important resolutions 
were passed, as follows: 


Resolved, it is the sense of this meeting 
that our members should have no inter- 
course with companies of enemy countries 


or their allies. 


Resolved, that as a measure of practical 
conservation, we suggest the printing and 
distribution of standard forms by the ex- 
change, thus doing away with the present 
custom of many companies who send their 
own forms to agents who do not use them. 

Resolved, that the association ask the 
cooperation of the Massachusetts insur- 
ance department in the framing and pass- 
ing of laws which will so raise the stand- 
ard of qualifications necessary to obtain 
a broker’s or agent’s license that no one 
ean obtain such a license who is not quali- 
fied to conduct an insurance business in 
such a manner as to properly serve his 
customers. 

Resolved, the last midyear conference 
called attention to the strong terms used 
by the insurance commissioners in de- 
nouncing the multiple agency evil and 
recommended that local boards take ac- 
tion to prevent increase in the number of 
agency representations in each locality 
and to lessen the number gradually as 
changes are made possible by the sale, 
consolidation or termination of agencies. 
It is resolved our local boards should act 
along these lines. 

Resolved, that much expense is caused 
the companies by the careless dropping of 
binders and returning “not taken”. policies 
without the collection of a consideration 
for the insurance furnished; also by the 
dating back of cancellations. The com- 
panies are entitled to payment of a pre- 
mium in cases where they have been liable, 
and we recommend that local boards give 
this matter the attention which it war- 
rants. 

Resolved, that the lax system of credits 
prevailing in most of our towns and cities 
makes it necessary for agents to devote 
time and energy to the collection of pre- 
miums which should be devoted to the 
advancement of the business, and we 
Tecommend the adoption by our members 
ad rules for the improvement of the situa- 

on. 

Resolved, that in the event of the death 
of one of our members the other agents 
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in his territory should do everything in 
their power to protect his business for 
the interests of his family or others to 
whom it rightfully belongs and should re- 
frain from taking any advantage of the 
opportunity to secure it for themselves. 
Colored Man Speaks 

One of the marked events of the an- 
nual session was the valedictory ad- 
dress of the retiring president, Theo- 
dore H. Raymond of Cambridge, the 
first colored man ever to stand at the 
head of an insurance association of this 
importance in the east. Mr. Raymond 
voiced his appreciation of the honor 
done him in a remarkable tribute to the 
flag and the work of the association, at 
the close of the annual dinner, which 
was highly commended. 


Accompanied by Leaders 


President E. M. Allen was accompa- 
nied to Springfield by Secretary Put- 
nam and James L. Case and to Nor- 
wich, where a meeting was held Friday, 
by Secretary Putnam, Fred Cox, 
chairman of the executive committee, 
and Frederick V. Bruns, also of the 
executive committee. Agents attending 
these meetings are most enthisiastic 
over contemplated plans for organiza- 
tion of local clubs and the collection 
feature, as outlined by President Allen, 
was well received, arousing great inter- 
est and strongly impressing those who 
were present. Agents at Pittsfield re- 
port perfect success of the plans .as 





presented by the Helena, Ark., man 
after giving it a year’s trial. 

A meeting of the finance and execu- 
tive committees of the association will 
be held at the Transportation Club, 
Hotel Manhattan, Oct. 30. It is hoped 
to infuse more life and energy into the 
development of the association at this 
meeting. 








Arthur Hawxhurst 
Has Resigned 














RTHUR HAWXHURST, insurance 

manager for Marshall Field & Co. 
of Chicago, who has been connected 
with that firm for 27 years, tendered 
his resignation this week. Mr. Hawx- 
hurst has been in rather delicate health 
for the last two or three years and 
has not been able to give the atten- 
tion to his duties as was his wont in 
the past. Perhaps there is no layman 
in the United States who is so well ac- 
quainted with the practical operations 
and technical features of insurance as 
Mr. Hawxhurst. In handling the in- 
surance account for his great house 
it has been necessary for him to make 
a study not only of insurance princi- 
ples, but insurance companies and in- 
surance men. He has frequently ap- 
peared before insurance bodies, giving 
addresses. All his public utterances 
were carefully read by the insurance 
folk and others. Because of his inti- 
mate acquaintance with insurance af- 
fairs, what he said was of prime im- 
portance. Mr. Hawxhurst is a man 
of splendid judgment, his mind being 
well poised, and he has always been 
gifted with the capacity for taking a 
broad view of any question. He has 
contributed mych not only to the wel- 
fare of his own business, but to the 
best interests of insurance. Mr. Hawx- 
hurst is personally a most likeable gen- 
tleman. He possesses a lovable nature 
and in his home and community life 
has been as great a factor as he has 
in business. His last appearance be- 





fore insurance men was at the 1916 








ARTHUR HAWZXHURST 





meeting of the Fire Underwriters As- 
sociation of the Northwest, when he 
gave the annual address. 








GET STATE AGENCY OF TOKIO 





Bierce & Sage of Detroit Will Plant 
the Company in Michigan 
at Once 





DETROIT, MICH., Oct. 31—The 
Bierce & Sage Company of Detroit has 
been appointed Michigan state agent of 
the Tokio Marine. The agency will 
write chiefly automobile floater insur- 
ance, including collision and property 
damage. All automobile damage is cov- 
ered under its policy. The Tokio is one 
of the liberal writers. It has $8,667,146 
assets at its home office and net sur- 
plus of $7,433,611. Appleton & Cox of 
New York are United States managers. 
Agencies in Michigan will be appointed 
by Bierce & Sage in the chief places in 
the state. It will also write marine in- 
surance. 


Stockholders Approve Action 


The stockholders of the Westchester 
have approved the action of the direc- 
tors in voting to increase the capital 
stock from $500,000 to $1,000,000. The 
new stock will be sold at two for one, 
to the present stockholders. This will, 
therefore, add $500,000 to surplus. 





FIRE INSURANCE COMPANY WANTED—Owing’to the 


pany. We have always made 
having twelve in our office. 
and underwriting references. 
National Underwriter. 


greatly increased volume of high grade business, our present 
underwriting capacity must be increased. We can use as local 
agent in Philadelphia or general agent in the East, a fire com- 


money for our companies, now 


We can furnish the best financial 


‘Address 73-G, care The 





SURPLUS 
LINESanp , 
FLOATERS 


Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


OUR BUSINESS SOLICITED; PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill, 








Its United States 





CINCINNATI, DEPT.., 401 Fourth 





‘THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


assets are $15,460,745.59, every 


dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 


Nat. Bank Bidg., CINCINNATI, OHIO 








GERMANIA 


FIRE INSURANCE COMPANY 











NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 

Cash Capital - - = $1,000,000 00 
Assets, Po maar as 8,553,704 22 
—. .-. > 2a 
Surplus for Policy Holders, 4;331,218 62 

HEAD OFFICE 


Cor. William and Cedar Streets 











The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possible of Indiana's $7,000,000.00 


fire insurance premiums at home. 
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CHICAGO AND SUBURBAN 


MEETING ON CLASSIFICATION 


There will be a meeting of insurance 
commissioners of Illinois, 
Minnesota, Missouri, Iowa and Ken- 
tucky in Chicago, Nov. 12, to take up 
the subject of uniform classification. 
The fire companies are obliged now to 
file classification sheets in all these 
states and the requirements are dif- 
ferent. The companies feel that if 
some uniform system can be devised by 
these states, it will save much time and 
expense. 

The classification meeting is called 
by Commissioner Cleary of Wiscon- 
sin. The Wisconsin legislature at its 
recent session passed a law requiring 
that fire insurance risks be classified, 
and it left the form of classification 
to the insurance department. Inas- 
much as all the other states invited to 
the conference have similar laws or 
practices, it was thought best to bring 
about uniformity if possible. The com- 
panies are hoping that the National 
Board classification will be used, or 
at least a modification of it, so that 
unnecessary time and expense will not 
be involved. 











os * 
WILL PAY THE DUES 


The directors of the Fire Underwrit- 
ers’ Association of the Northwest have 
decided to exempt all members in mili- 
tary service from payment of dues dur- 
ing the time they % are engaged in gov- 
ernment activities. The directors have 
not a complete list of those that have 
gone into the service and request that 
each state make up a list of its men and 
send them to the secretary, Guy A. 
Richards of Chicago. 

: : +e = 


COMPLAIN OF RATE 


Some companies are complaining 
against the low rate of the flour mills 
and grain elevators at Minneapolis. 
While there has been no recent change 
in rate, companies” are beginning to 
feel that, in view of the fact that -so 
many incendiary fires are occurring on 
flour mills and grain elevators, the Min- 
neapolis properties, which ar enor- 
mous, should command a better rate. 
Some cancellations have taken place re- 
cently. The mills at Minneapolis are 
sprinklered, but sprinkler equipment 
has often, because of the explosion 
hazard, proven inadequate in flour mills 
and grain elevators. 


INTERESTING RESULT OF WAR 


That the agents of German lineage 
are less loyal in standing by the Ger- 
man companies now operating in this 
country than those of no German blood 
is the statement made recently by one 
of the United States managers of these 
companies. This at first consideration 
seems to be a rather unusual sittation, 
but under all the circumstances it is 
what may be expected. Nearly all of 
the men of German lineage in this 
country are thoroughly loyal to the 
government and in their anxiety to 
avoid all appearance of favoring in any 
way anything German, they go even 
further than other citizens in cutting 
off all connections which mi®ht cause 
some to suspect them of pro-enemy 
sympathies. The agent who is without 
German blood or connections feels 


Wisconsin, 











NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


USE AND ps PROFITS, FITS, COMMISSIONS — ALL FORMS 


OTHO E. 
B. M. CULVER 
W. L. STEELE 
Vice- 


Pacific Coast Department 


334 Pine St., San Francisco 
EDW. PARRISH, Manager 


FIRE 


‘“*Agents Everywhere” 


C4. LONG. 


SPRINKLER LEAKAGE 
TORNADO EXPLOS: 
AUTOMOBILE FULL WAR COVER 
RENTS LEASEHOLD 


MITH 











freer to discuss the German company 
proposition with his clients from a 
purely business standpoints without 
fear of having his loyalty called into 
question. The consequence is that the 
agents of German companies who are 
not of German lineage are of most 
value to the company at this time. 

The same psychological process has 
brought about a loss of business to the 
German companies in some of the Ger- 
man centers. The German policy- 
holder, leaning backwards in his efforts 
to avoid any action which might be in- 
terpreted as being done because of pro- 
enemy sympathy transfers his policy in 
German companies to American com- 
panies. The entire matter presents a 
very interesting study. 

2. *: % 


SOFT COAL LOSSES 


An interesting question as to the lia- 
bility of a fire insurance company has 
arisen at Springfield, Ohio. The Big 
Four Railroad had stored in its yards 
in several sections of Springfield, large 
quantities of soft coal. Spontaneous 
combustion caused a smoldering fire, 
which has been burning intermittently 
for over a month. Fire companies are 
now receiving claims from policyhold- 
ers in Springfield, claiming damage to 
their dwellings. It is claimed that the 
paint has been ruined by smoke and 
that the companies must repaint the 
houses that have been damaged. One 
claim comes from a casket company, 
which claims damage to its stock. 
Claimants submit that their property 
has been damaged by fire over which 
they had no control and were not in- 
terested in, and the question has been 
submitted to an attorney for an opin- 


10n. 
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TAKE OUT LIFE INSURANCE 


Some of the fire insurance firms, espe- 
cially those in large cities, where part- 
ners are of vital importance, have taken 
out business life insurance, in order to 
protect the agency. Frequently the loss 
of a partner would mean a blow to the 
agency, its credit might be impaired, and 
the adjustment in the agency would take 
some time. Hence to overcome all finan- 
cial loss, business life insurance is taken 
out. This is a modern form of protec- 
tion and any agency can fortify itself by 
this method. 

* * x 
CHICAGO CLUB COURSE 


There was some ambiguity in a re- 
cent article as to the cost of a non- 
resident agent taking any of the courses 
in the Chicago Fire Insurance Club. A 
non-resident agent would have to join 
the club in the first place which would 
cost him $2 as an entrance fee and $2 
a year dues. Of course the entrance fee 





SPECIAL AGENT IN 
CHICAGO 


Wanted on Automobile Liability Insurance. 
Good salary. Commercial Casualty Ins. Co. 
E. P. Fatch @ Co., 1733 Insurance Ex- 
change, Chicago. 





Examiner is Wanted 


to become an inspector 


Age 25 to 35 preferred. High school education. 
Must travel. Correspondence confidential. Excep- 
Address 34-U, 


tional opening for an able man. 
care The National Underwriter. 





I S in Chieago, Cook County and the Cveater Metrupoitan Vistrict. Yi tsi nspec- 
n S p e Cc t 1 oO n S torate very properly gauges the expectancy of fire risks and intelligently anticipates 





events before they occur. 


The undersigned sells this taient to companies, agents 


brokers and the business public, herewith tendering counsel to all State Insurance Officiais, Legislative and 
ws 


Municipal Committe:s and all 
designed for the publ'c weal. 


18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


ose who formulate insurance 


—Dixit et Fecit— 


C. W. PIERCE 


Independent Inspector and Fire 
Prevention Counselor 











FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 
IN SOUND VALUES IN ANY INDUSTRY 
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MINNEAPOLIS 


CHICAGO 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
Capital $500,000 





C. A. PALMER, Pres 
S.D.ANDRUS, V. he & Man ’g Underwriter 


C. 0. DAVIS, Vice-Pres. 
rE H. ALDRICH, Counsel, 


L. K. HENNES, "Treasurer 


THE INTER- STATE FIRE INSURANCE CO. 


DETROIT, MICHIGAN (Organized 


Capital fully paid $2 50,000.00 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. Secy 


Aaiats $542,142.29 


Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 




















FIRE AND’ MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital - a 
Assets = - a 
Liabilities (Except Capital) 
Surplus to Policyholders 


Statement January 1, 1917 








AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE ETNA CASUALTY & SURETY COMPANY 


$1,000,000.00 
2,748,832.19 
1,039,977.81 
1,708,854.38 
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is only paid once. Then for each class 
he enters he must pay $3 as a registra- 
tion fee. If he desires carbon copies 
of the lectures, there will be an addi- 
tional ‘charge of $54or each class. This 
will make the total cost of membership © 
for the first year $12 and $10 for each 
succeeding year provided only one 
course is taken. 
* * 
The insurance men of Chicago are form- 
AS, a — of the Illinois volunteer 
— # and met in the lobby of the 
nes xchange Wednesday evening. 
Those active in the movement are R. H. 





Hunter of Rollins-Burdick-Hunter Com- 
pany; Donald as Wood, of Childs, Young. 
& Wood, and E. E. Bond of the Employers 
Liability. All of these have had military 
experience. 


The field men of the ‘Tiremand Fund in 
the central department were in Chicago 
last week to meet President Levison. A 
dinner was given Friday, presided over by 


; Manager John Marshall. 
= 2 * 


J. D. Wells, assistant examiner in the 
western department of the Springfield, has 
resigned to go with the National Inspec- 
tion Company of Chicago. Mr. Wells is a 
son of E. E. Wells of Chicago, state agent 
of the Liverpool & London & Globe. 











APPRAISAL SERVICE DEPARTMENT 


Conducted By Clifford B. Ross, Assistant General Man- 
ager, The Lloyd-Thomas Company, Public Appraisers 








GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


TOTAL ASSETS 
$4,658,595.39 $1,402,353. 


= CHARTERED A. D. 1794 
we 
308-310 WALNUT ST., PHILADELPHIA, PA. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. See’y 





CASH CAPITAL $1,000,000 
SURPLUS TO —— 


FIRE, TORNADO, Lae, RENT, EXPLOSION AND 


AGENTS WANTED WHERE NOT REPRESENTED 











General publicity is not a tin soldier 
and personal solicitation will ever be the 
surest method of getting orders. 
by mail advertising, however, is applicable 
to the insurance business and is being 
used with excellent results. 

Form letters sent to the assured per- 
sonally can be utilized to direct attention 
to certain definite facts. Mailing lists in- 
telligently compiled are productive of 
many dollars in premiums that would or- 
dinarily remain dormant. The following 
are a few letters that paid os emma divi- 
dends. 

Gentlemen: 

The marked advance in values has af- 
fected every branch of industrial and com- 
mercial activity, but have you realized 
that this advance has also enhanced the 
value of your property at the same time? 

Your policy contract provides that losses 
shall be settled on the basis of the actual 
cash value of property insured at the time 
of a fire. It is important, therefore, to all 
property owners that their insurance be 
readjusted in conformity with present 
market prices, and it is particularly essen- 
tial in cases where policies carry coinsur- 
ance warranties that sufficient insurance 
be maintained to satisfy these require- 
ments. Owing to the heavy increase in 
value of materials and wages of labor, 
replacements of every nature, buildings, as 
well as machinery and merchandise, may 
now cost from 10 to 100 percent more than 
ordinarily. 

We simply want to bring this condition 
of affairs to your attention. If you de- 
sire to take up the matter with us, we 
will be very glad to assist you in any 
way that we are able. Yours very truly, 

A. B. C. Agency. 


Gentlemen: 


We recently wrote you concerning in- 
creased values on buildings, machinery and 
stock, calling attention to the fact that an 
insurance loss is adjusted on the basis of 
the actual value of the property insured 
on the day of the fire. In cases where 
the coinsurance clause is used, this might 
operate to your disadvantage in a partial 
loss. The following explanation of the 
coinsurance clause will point this out to 
you more clearly than we could do in any 
other way. 

The clause has no effect whatever when 
insurance is carried to the amount of 80 
percent of value or more; in this case in- 
surance panys the entire loss, not exceeding 
the amount of the policy: 


Value Ins. Loss Ins. Pays 
$10,000......... $8,000 $6,000 $6,000 
10,000......... A 8,000 8, 000 
20,000. 2. cece 8,000 9,000 8 000 


It has no effect whatever when the loss 
equals or exceeds 80 percent of the value, 
no matter what the insurance is; in this 
case, also, insurance pays entire loss not 
exceeding amount of policy: 


Value Ins. Loss Ins. Pays 
$10,000......... $6,000 $8,000 $6,000 

When both insurance and loss falls be- 
low 80 percent of the value the assured 
becomes a contributor (that is, stands as 
an insurance company) to the amount of 
the difference between 80 percent of the 
value and the actual insurance in force at 
the time of the fire: 
Value Ins. Loss 
EER ria ee $7,000 $5,000 

Eighty percent of the value is $8,000; 
the insurance being $1,000 less than this 
sum, owner is a contributor to that amount 


Direct |. 


ena contributes to the loss in that propor- 
ion, as: 
Insurance, $7,000, pays % of the loss. 


MEME cacenccbabc Sectsactad batts »375 
Owner contributes ¥% of the loss. 625 
Amount of losS.............2200- $5,000 


It is our aim to render you service and 
look after your interests at all times, and 
for that reason are following up our pre- 
vious letter. Yours very truly, 

A. B. C. Agency. 

These letters were written by one of 
the best insurance men in the country. 
Number two was a followup for number 
one, ‘ 

It is hard to predict which of a series 
of form letters will do the trick. Here 
is another that turned in several thousand 
per cent on the investment. 

Gentlemen: 

What is your property worth today? 

Times have changed and now you find 
that appreciation due to increased costs is 
away ahead of depreciation. 

If your property burned tonight, would 
your insurance put back 80 or 90 percent 
of it, as in normal times? It would not. 

Are we not showing our usual attention 
to your interests, when we advise you to 
reprice your inventory, including build- 
ings, machinery and fixtures, on the basis 
of present market quotations? And re- 
member, too, that no matter how keenly 
you appreciate the increase in values, your 
interests are not protected until you have 
actually placed insurance to cover the 
deficiency. 

Let us have the order if you think we 
are “on the job.” 

Yours respectfully, 
F X. Y. Z Agency. 

This one did a large business and 
opened some new accounts. 


Gentlemen: 

Fire losses are being adjusted on the 
basis of the present high values. You are 
entitled to collect on that basis, no matter 
how high prices soar. 

Forget your old insurance figures and 
start over new. Make a list of your prop- 
erty in detail and value it at what you 
would have to pay today to duplicate it. 

From the cost new, deduct depreciation 
to take care of actual deterioration due to 
use and wear and natural causes—3 and 4 
percent a year on machinery and a quarter 
of that on buildings is about right. 

Your fire insurance needs attention at 
this time. 
business. 


We are in the fire insurance 

Telephone Block 426 
Yours truly, 
Blanck Agency. 

Many large agencies have elaborate ad- 
vertising campaigns on at the present 
time. Letters, printed dodgers and 
pamphlets are being sent out in large 
quantities. My advice, however, is to 
stick to short snappy letters of four or 
five paragraphs, but send out a series of 
them about one week apart. 

We have had requests from agents for 
much data on the increase in values in 
certain lines and call your attention again 
to this part of the service. We will also, 
if you desire, assist you in planning 
small advertising campaigns. Just state 
how many letters you wish to send out 
and to what class of people, or state how 
much you want to spend and about how 
many names on your mailing list. We 
may be able to give you some ideas. 








The Reisch Indemnity Company 





Chicago Office, 1560-1564 Insurance Exchange 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 


Dram-Shop Indemnity 


THE YORKSHIR 


FRANK & DU BOIS, United 


DEPARTMENTS 
py ty tig Willard S. Brown & Co., Managers..............00000- New York, N. Y. 
CAROLINA-VIRGINIA. .. *" Harry R. Bush, Manager. ........... Widicesconduawas Greensboro, N. C, 
See adil acaced & Turner, tongs: 46:60 b<cdneucecencheeee 
MEE spina déacece<egcccedh Jas. B. Ross, ania We retawewecacaeshontedsaume ed New Orleans, La. 
PAC IFIC COAST:: aS Jas. C. Johnston, EE eS. San Francisco, Cal 


INSURANCE COMPANY, Ltd. 
of York, England 
Established 1824 


The “Yorkshire” is the on: = Strongest of the English Fire Companies 
Not Heretofore nna the United States 


m4 S. BRANCH 


ERNEST B BOYD, Underwriting 
HARRY. EF, WANVIC. Brecch Sevetary FRANK B. MARTIN, Supt. of Agencies 
No. 80 MAIDEN LANE, NEW YORK 


New York Life Insurance and Trust Co., U. S. Trustee, No. 52 Wall Street, New York 


Manager 


anager. 
J. K. nlamilton and McClure Kelly, Assistant Managers 














IOWA NATIONAL FIRE INSURANCE CO. 


F. L. MINER 


Cc. S. VANCE 


RISKS WRITTEN, - - - -_ = 7 : $6,803,526.59 
PREMIUM INCOME, - sie Seah . . 71,805.79 
LOSSES INCURRED-NET, - - - = = = = - 3,851,280 


SUITE 314 HIPPEE BLDG. 
DES MOINES, IOWA 
JOHN L. BLEAKLY, President 


Cc. M. SPENCER 


VICE-PRESIDENT SECRETARY 


FRANK P. FLYNN 
TREASURER 


H. P. ROSSER 


2nd VICE-PRESIDENT SUPT. OF AGENTS 





CAPITAL, $500,000.00 
RESULT OF THE FIRST SIX MONTHS BUSINESS 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


123 William Street 
New York 


UNITED STATES BRANCH 
J. H. Lenehan, Manager 
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ECONOMIZE 


J. G. HUBBELL, Mgr. 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


108 So. La Salle St., CHICAGO 




















FIRE_INSURANCE COMPANY 





CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


ARTHUR J. DAVIS 


GENERAL AGENT 


ARIZONA 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER. 


CHAS. P. HALL, Special Agent 
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OHIO AND WEST VIRGINIA 


ORGANIZING NEW COMPANY 











H. R. Endly is Back of the Great 
American Mutual Indemnity of 
Mansfield, Ohio , 





The Great American Mutual Indemnity 
of Mansfield, Ohio, is being organized to 
write automobile and disability insurance 
on the mutual plan. It will write full 
coverage on automobile insurance. H, R. 
Endly, for the past two years an examiner 
in the Ohio insurance department, who 
left the state’s employ Oct. 15, is acting 
secretary. Previous to his connection in 
the department, he was in the insurance 
business, and therefore brings to the new 
company a valuable experience. Mr. 
Endly feels that Ohio needs a high-grade 
mutual company, which will write full 
coverage automobile insurance, and that 
the company will be successful from the 
start. He has interested a number of 
Mansfield’s best citizens, including offi- 
cials of the local mutual fire companies of 
the city, who are qualified to assist and 
direct the new company along the best and 
safest lines. The following is the list 
of incorporators: 

Richmond Smith, secretary Richland 
Mutual; E. W. Dann, assistant secretary 
Richland Mutual; J. A. Rigby, president 
J. A. Rigby Cigar Company; S. A. Jen- 
nings, cashier Citizens National Bank; R. 
A. Tracy, Mansfield Mutual; G. H. Lowrey, 
mayor of Mansfield; T. R. Barnes, presi- 
dent Barnes Manufacturing Company; G. 
W. Blymyer, Jr., merchant; H. Scatter- 
good, merchant; G. W. De Yarmon, secre- 
tary Merchants & Manufacturers Mutual; 
J. B. Lindley, cashier Farmers Savings & 
‘Trust Company; C. F. Ackerman, presi- 
dent Mansfield Savings Bank; E. Remy, 
Sr., president Citizens Savings & Trust 
‘Company; Jesse La Dow, attorney; W. B. 
Martin, merchant; F. W. Bloor, president 
Caldwell & Bloor Drug Company; F. B. 
Black, president Ohio Brass Company; L. 
R. Dronberger, salesman; E. . Endly, 
Pennsylvania Railroad; Henry R. Endly, 
former examiner insurance department. 





Chadwick Is Fined 


Chester M. Chadwick of Cincinnatf has 
‘been fined $500 on the charge of misusing 
the mails, the jury having brought in 
a verdict of guilty in the United States 
district court at Covington, Ky. Mr. 
Chadwick operated the Merchants & Manu- 
facturers Reciprocal, which was ordered 
to suspend business by the Kentucky de- 
partment. ~ Witnesses testified there was 
not sufficient money to pay the obligations, 
including some fire losses. It was con- 
tended that the assessment levied on poli- 
eyholders had been improperly diverted 
and that the mails had been used to this 
end. 





Over $6,900,000 Increase 


The Ohio department reports a net gain 
in premiums on business done in that 
state of $6,995,271 over 1916, and a tax 
gain of $1,487,716. There is a tax gain 
for the fire marshal’s department of $6,- 





Severe Coal Loss 


Insurance companies suffered a severe 
loss in West Virginia last week when fire 
destroyed much of the property of the 
Burnwell Coal & Coke Company. This 
property was written under the coal mine 
schedule and the loss is said to be 50 per- 
cent of the insurance. The loss is now in 
course of adjustment and is one of the 
first important losses in the state where 
use and occupancy insurance is involved. 





Granted Special Permits 


Special agents operating in West Vir- 
ginia have been granted special inspector’s 
permits which entitle them to entrance 
into all plants in their conservation work. 
The men are deputized under a special law 
passed by the second extraordinary session 
of the West Virginia legislature this year. 
The cards which the men carry are signed 
by the governor of the state and on the 
back of each card must appear the photo- 
graph of the bearer. Sixty special agents 
give part or full time to West Virginia 
and all are aiding in the present conserva- 
tion work. Some of the men have already 
completed their assignments. 








F. C. VAN DUSEN, President 


sentation. 





A, STINSON, Vice-President 


Minneapolis sarixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 


W. C. LEACH, Secretary 
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CASH CAPITAL, $350,000.00 


Economic Management 
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President 
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National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
Underwriting Manager 


JOHN A. DODD 
Secretary 











GO INTO THE FIRE BUSINESS 





Owen, Crowell, Laurenson & Co. Open 
a New Department in Their 
Agency at Cleveland, Ohio 





CLEVELAND, O., Oct. 31—Owen, 
Crowell, Laurenson & Co., who have 
just consummated the purchase of a 
Class 1 membership in the Cleveland 
Fire Insurance Exchange, announce the 
formation of a department for handling 
fire insurance and allied branches. 
They have accepted the agency of the 
Home of New York and it is said that 
other strong companies will shortly be 
added. 

This agency, which was established 
by the late E. Shriver Reese in 1890, has 
always specialized in the surety and cas- 
ualty lines, and heretofore has not en- 
gaged actively in the fire field, despite 
many flattering offers both of company 
agencies and proposed mergers with 
well established firms. The present de- 
parture from this long fixed policy 
comes as a surprise and is said to be 
the result of recent requests by sev- 
eral large clients who desire to have all 
their business handled by this well 
known Office. 

Owen, Crowell, Laurenson & Co. are 
general agents of the Fidelity & De- 
posit and the Standard Accident. They 
write the largest bonding business in 
Ohio and have a very desirable volume 
of miscellaneous casualty business. The 
members of the firm are large personal 
producers and, with their desirable cli- 
entele in other lines, they have an ex- 
cellent field in which to operate fire and 
allied branches of insurance. 





Ohio Notes 


The E. L. Munson Agency, at Swanton, 
O., has been sold to Mrs. Clara Allen. 

George F. Malloy becomes agent of the 
Philadelphia Underwriters at Youngs- 
town, O 

Paul Bainter, one of the examiners of 
the Ohio insurance department, was mar- 
ried Oct. 27 at Adamsville, Ohio, to Miss 
Gertrude Emma Geyer. 

M. S. Newell of Upper Sandusky, Ohio, 
has consolidated his agency with that of 
Daniel Reynolds, and the firm will be 
known as Reynolds & Newell. 

Since June 30 the Ohio department has 
collected $11,178.29 in unauthorized in- 
surance penalties. This is over $4,000 
ahead of the total amount collected last 
year. 





GERMAN FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 Net Surplus $159,096.82 

WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER : 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Peana. 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
864 


Security Ins. Co. 
Organized 1: 


Organised 1881 ; 





COMBINED STATEMENT 


Capital - - - - $250,000.00 
Assets is hase - - 895,201.24 
Surplus to Policy Holders - 606,086.66 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





1898 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 

Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and Montana. 


Insurance in force over $16,000,000 


Nineteen Years of Service 


Premiums in force over 250,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 





Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a genera} 
business. 


Our contracts have been good for three: 
fourths of a century and are still good 





au o 


64th ANNUAL STATEMENT 


Capital - 2 -= = © = = § 600,000.08 
Assets (to protect policy holders) - - 5,036,003.01 
Net Surplus to policy holders - = 2,739,141.06 
Net surplus to stockholders - -<- - 1,989,141.06 


of WatarocecT.Be 


_ .STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 


F. G. HERMAN, State Agent, Indiana and Kentucky 


» Indianapolis, Ind. 


P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 











The Badger State Limited Mutual Auto. Ins. Co. 


Rhinelander, Wis. 


We take the very best class of risks only. 
the company having an up-to-date method of insuring Automobiles, 
satisfying car owners, and paying a living commission. 

Responsible Agents wanted for WISCONSIN 


Secure an Agency with 


\ 














_Iil 

















November 1, 1917 





— 


THE NATIONAL UNDERWRITER 9 





IN MISSOURI VALLEY FIELD 


INSPECTIONS HAVE STARTED 











Kansas Field Men Begin Work of 
Looking Over Food Plants 
and Store Houses 





TOPEKA, KANS., Oct. 30—The Kan- 
sas field men began last week the in- 
spection of all the mills, elevators and 
food manufacturing and distributing 
houses in the state. This work is be- 
ing done under the supervision of the 
fire prevention division of the National 
council of defense, the insurance com- 
panies offering the government the use 
of their field men to make these inspec- 
tions as one plan for helping to con- 
serve the food supplies. 

During the previous week the field 
men, in groups, went to Kansas City 
and were taken on tours through the 
mills, elevators, packing plants and 
other food producing properties and 
warehouses, and experts pointed out to 
them bad and good conditions in each 
class of property. The field men will 
visit every food manufacturing plant 
or warehouse in Kansas and point out 
to the owners any bad conditions which 
may exist. 





ORDERS IT DISCONTINUED 





Blanket Order Issued Against Three- 
fourths Value Clause on Build- 
ing Policies 





TOPEKA, KANS., Oct. 30—Carey J. 
Wilson, Kansas insurance commis- 
sioner, discovered on some real estate 
mortgage fire insurance contracts filed 
with the department by an insurance 
company, that a three-fourths value 
clause was being inserted by some com- 
panies in building policies. Kansas has 
prohibited these clauses in building pol- 
icies for many years. They are per- 
mitted on policies written on the con- 
tents of buildings, but not on the 
buildings alone. 

It was not known that any compa- 
nies were putting these clauses into 
policies until they were discovered in 
the policies filed by a life insurance 
company. As a result, a blanket order 
has been issued to all fire companies 
operating in Kansas to remove these 
clauses from the building policies at 
once. 





PLAN EDUCATIONAL PROGRAMS 





Nebraska Blue Goose Rotate Chair- 
men, Who Arrange Proceedings 
for Individual Meetings 





This winter’s meetings of the Ne- 
braska pond of.the Blue Goose will be 
educational in nature, but so interest- 
ing that the attendance is expected to 
double within the next few weeks. 
Every Monday the pond meets. There 
will be a different chairman each Mon- 
day. The chairman will arrange the 
program for the meeting at which he is 
to preside. One and probably two brief 
papers of an educational nature will be 
presented, usually by some member 
who has not had an active part in the 
pond’s affairs. 

This plan is expected to benefit the 
speakers as well as their hearers, by 
leading them to seek out information 
which they otherwise probably would 
not get. It is also expected to develop 
~ latent talent among the member- 
ship. 

The meetings will be of great inter- 
est, as the chairmen are expected to 
vie with each other to make them so. 
This will bring out a larger attendance, 
resulting in the close fellowship and 
mutual advancement for which they are 
Organized. 

Each chairman, besides planning his 
Own program, will name the chairman 
for the next meeting. H. N. Wood, 
State agent of the North British, was 





named to preside at the first meeting 
and he at-once announced he had an 
idea for “a crackerjack of a program.” 
“T’m going to set a pace that will-make 
those who follow me get up and go 
some,” he declared. And this spirit 
marked the entire meeting at which the 
plan was announced. 





Considering 1914 Schedule 


TOPEKA, KAN.,. Oct. 30—The hearing 
on the 1914 analytical schedule began to- 
day and it is expected that it will continue 
intermittently for some weeks. Insurance 
men have suggested that actuaries from 
the bureau and from the department go 
through the new tables and the new term 
rule schedules and apply these rates to a 
large number of actual average risks 
throughout the state. It is the belief of 
the insurance men that the 1914 schedule 
and the new term rule schedule will not 
make any appreciable difference in the 
gross premium returns and will not ma- 
terially change the rates on any large 
number of properties. 

It has been proposed that the actuaries 
from the two departments apply the 1914 
tables and the ones proposed by the de- 
partment to average risks and see exactly 
what the new system would do and from 
this basis it is possible that an entirely 
new schedule applicable to Kansas alone 
will be worked out by the insurance men 
and the department. ’ 





Another Iowa Company 


Another fire company has been organized 
at Des Moines. The Golden Grain Belt 
Insurance Company, with a capital of 
$100,000, filed articles of incorporation 
there Oct. 27. It will write fire, cyclone, 
tornado, lightning and crop insurance. 
The directors are C. F. Morgan, Frank S. 
Hoyt, C. R. Asay, M. B. Nelson and N. P. 
Christensen. 





Missouri Notes 


Marshall Neal of Trimble, Neal & Co. 
and vice-president of the Employers In- 
demnity Corporation, Kansas City, has en- 
listed in the aviation corps. 

The field men and local agents of Kan- 
sas City held a luncheon Oct. 29, with 50 
present. William J. Campbell of Tillhof & 
Campbell, local agents, will act as chair- 
man next week. 





Kansas Notes 


L. T. Hussey, Kansas fire marshal, and 
field men have joined in a warning against 
Christmas fires. They are preparing to 
begin a campaign in every city in Kansas 
as soon as the field men complete the in- 
spection of the mills and elevators. 


The Monday Luncheon club, composed of 
the field men for the fire insurance com- 
panies living in and near Topeka, has re- 
sumed the regular weekly sessions. The 
club has been in existence for some years, 
all the field men in town regularly at- 
tending the luncheons to exchange ideas 
and talk shop. 





Iowa Notes 


W. C. Boatman has purchased the agency 
of J. Brannan at Barnes City, Iowa. 


S. E. Davison has purchased an interest 
in his father’s agency at Centerville, Iowa, 
and the firm will hereafter be known as 
A. G. Davison & Son. 


Nicholas Schrup, president of the Du- 
buque Fire & Marine, has been quite ill for 
the past two months at his home in Du- 
buque, but is reported as making a rapid 
recovery. 

Robert M. Evans, of Des Moines, Iowa, 
head of the Evans Agency, which recently 
consolidated with the Eldred-Farnsworth 
Agency, was married Oct. 31, to Miss Mar- 
Jorie David of Des Moines. 





At Imogene, Iowa, a vote of 57 to 10 
carried the proposition to issue $4,000 
waterworks bonds. 


The employees of the Ohio inspection 
bureau took $1,500 in Liberty bonds in one 
day. Many of the men of this depart- 
ment are with the colors, and this $1,500 
comes from the new employees. 














H. M. BARFIELD H. S. BASSETT MELVIN BARCLAY 


Buckeye National. Fire 


Insurance Co. - 
Capital $100,000 () Net Surplus $46, 135.00 


Writing Business Through Ohio nts Conservative Underwritin: 
ECONOMIC MANAGEMENT © MAKING SPLENDID PR 


OHIO AGENTS WANTED! 




















F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
‘Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 

















Richland Mutual Insurance Company 








MANSFIELD, OHIO. 
Incorporated 1850 
TOTAL ASSETS, - - - - - - $2,486,445.48 


A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 








The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 
Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 


H. V. OLNEY, President C. A. L. PURMORT, Secretary 


MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


J. B. RATERMAN, President JOS.. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 


























E. J. Forney, Pres. J. M. Cook, Sec’ ye 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Dayton Mutual Fire 


Insurance €o., "S.10" 


B. C. COLEMAN, Secy. 


Conservative and Careful 








Managemeut Insurance - $6,519,788 
AGENTS WANTED Total Assets 385,313 
Address Home Office. 








An Agency Company 











Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO ‘ 


ORGANIZED 1905 




















Low Rates on Automobile Insurance 


An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 


HAMILTON, OHIO 
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CENTRAL WESTERN STATES 


PLANS FOR CHRISTMAS PARTY 











Illinois Pond of Blue Goose Decides 
Not to Abandon Annual 
Ladies’ Event 





Though it had been suggested that the 
annual Christmas party of the IlIlinois 
pond of the Blue Goose be omitted this 
year on account of the war the officers 
decided at a meeting Monday to make 
arrangements for the event. It will be 
held on Saturday evening, Dec. 29, in 
the Red room of the Hotel La Salle. 
The change in place was necessitated by 
the establishment of a cabaret perform- 
ance in the Empire room of the Grand 
Pacific. 

This year there will be no program 
of moment. Most Loyal Gander Buck- 
mann will preside. The dinner will be 
followed as usual with a dance. There 
will be congregational singing during 
the dinner and between dances. 


STAMPING SYSTEM DISCUSSED 








Two Field Organizations of Illinois 
Hold Joint Meeting and Discuss 
Conditions in State 





The meeting of the Illinois State 
Board and the Illinois Field Club at 
Peoria, last week, were very interest- 
ing and helpful. It is likely that the 
semi-annual meeting of both organiza- 
tions will be held at some point out 
in the state. It is found that more 
can be accomplished at meetings away 
from Chicago, and the Blue Goose din- 
ner in the evening served to bring about 
a season of good fellowship. One of 
the questions before the field men at the 
present time is the extension of the 
stamping secretary service, so that the 
entire state outside of Cook county can 
be covered. The plan is to have three 
or four branch offices in the state lo- 
cated at central points. Many of the 
western states are now under the stamp- 
ing secretary system in order that 
there be no discrimination. Agents an- 
ticipate at any time the advent of the 
new term rule and also the use of uni- 
form forms and clauses. 

Over eighty-five attended the Blue 
Goose banquet held in the evening at 
the Creve Couer Club. A. F. Gable, 
Peoria local agent, presided as toast- 
master, and R. D. Bradley, a local en- 
tertainer, provided some humorous 
recitations. The principal address of 
the evening was given by Rev. Father 
Shannon, whose patriotic talk was in- 
teresting and well received. He was 
followed by J. F. Joseph of the West- 
ern Union, who spoke on conservation. 
W. J. Nolan of the Glens Falls was 
chairman of the entertainment com- 
mittee. 





E. B. Lyons Has Resigned 


E. B. Lyons, of Chicago, has- resigned 
as executive secretary of the Illinois In- 
surance Federation. He has been doing 
considerable organizing work. 


Is Fuel Administrator 


P. G. Stratton of Superior, Wis., has 
been appointed fuel administrator of Doug- 
las county by the state council of defense. 
The position ranks second only to that of 
the Base fuel administrator because Su- 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Hlinois 
\ 
On Madison St., near LaSalle } 














One minute from the 
Insurance District 


The Patronage of Inz 


surance Men is 
Solicited 














perior is the largest coal receiving port on 
the Great Lakes and is the distributing 
point for the entire northwest. Mr. Strat- 
ton will not relinquish his other duties. 


A. L. Wortman Resigns 


INDIANAPOLIS, IND., Oct. 31.—A. L. 
Wortmann has resigned as manager of the 
insurance department of the Aetna Sav- 
ings & Trust Company of Indianapolis. He 
has announced a new connection, but it is 
understood that he is considering a home 
office agency department proposition. He 
has had experience in home office, field, 
managerial and~local agency work. 


Defective Flues Cause Loss 


INDIANAPOLIS, Oct. 27—One-third of 
the dwelling house fires in Indiana so far 
this year have been caused by defective 
fiues, and the average cost of these fires 
was $645. The total number of fires due 
to bad flues during the first nine months 
of 1917 was a a the total. property 
loss was $447,5 3. 

Shingle roofs constitute another most 
serious dwelling house hazard, as evi- 
denced by the 1,054 fires charged to this 
cause during the nine months ending Sept. 
30, entailing a property loss of $246,044, or 
18° percent of the total number of resi- 
dence. fires. 

It would, therefore, appear that 51 per- 
cent of the dwelling housé fires that have 
occurred in Indiana so far this year might 
have been prevented by the exercise of 
greater care on the part of property own- 
ers in the matter of making chimneys safe, 
and in the use of roofing material other 
than wooden shingles. 


“ Illinois Notes 


Charles E. Bonham and W. F. Trimble 
have purchased the — Insurance 
Agency at Mt. Carmel, 

Milo B. Marik, Tilinois’ State agent of 
the Fireman’s, has been confined to his 
home for the past few weeks with a slight 
attack of pneumonia. He is now con- 
valescing and experts to be out again in 
another week. 





Michigan Notes 


C. T. Harrington, local agent at Hough- 
ton, Mich., died last week. 

Coldwater, Mich., has added a motor 
driven combination truck to its equipment. 

James Ten Broek of the firm of H. W. 
Ten Broek & Sons, general insurance 
agency at Grand Rapids, Mich., has left 
for Camp Custer, Mich., as a member of 
the Grand Rapids Ambulance Unit No. 339. 


Theodore Mueller, Milwaukee, has incor- 
porated his business under the style of 
Theo. Mueller Company, with an author- 
ized capital stock of $25,000. John F. 
Mueller is president and Theodore Muel- 
ler is secretary and treasurer. 


Water Shortage 


Droughts throughout Kentucky have 
brought numbers of small waterworks 
companies up to the verge of water fam- 
ines and consumers have been appealed 
to to use water sparingly. At Shelbyville, 
Ky., the Kentucky Utilities Company is 
urging light use of water and is endeavor- 
ing to conserve a supply for fire protection 
needs and for its lighting plant boilers. A 
pipe line twenty odd miles to the Ohio 
river is being seriously considered. 


_ New St. Paul Company 


Articles of incorporation have been filed 
for the Northern Mutual Insurance Com- 
pany of St. Paul to write fire and auto- 
mobile business. The incorporators and 
officers are: George W. La Brande, presi- 
dent; Charles L. Maguire, secretary and 
treasurer, and John M. Bradford, vice- 
president. Mr. La Brande is also vice- 
president and manager of the Great 
Northern Fire of St. Paul. 


The Kirby Lumber Company of Texas, 
which owns 20 mills in various parts of 
the state, had a total loss on its Brown- 
dell, Tex., mill the other day, amounting 
to $300 ,000. Most of the insurance was 
earried in mutuals and lumber interin- 
surers. 


KENTUCKY AND THE SOUTH 


CALLS THE ANNUAL MEETING 








Kentucky Underwriters Will Devote 
Session Largely to Consideration 
of Conservation Subjects 


LOUISVILLE, KY., Oct. 29—The 
annual meeting of the Fire Underwrit- 


‘ers Association of Kentucky has been 


called for Nov. 27. It will be given 
over largely to consideration of con- 
servation subjects, although there are a 
number of important committee reports 
which are due to be presented. 

James F. Joseph of Chicage, secre- 
tary of the conservation committee of 
the west, will be one of the principal 
speakers. The remainder of the pro- 
gram has not been completed at this 
time, but will be announced at the ear- 
liest date possible. The committee on 
arrangements for the meeting is com- 
posed of the secretary, Milton C. Miller 
of Louisville, and the following: E. 
Scott of Louisville, — ig of the 
German Alliance; 'L. C. Riker of Har- 
rodsburg, of the. Henry Clay and the 
American, and R. E. Hartshorn of 
Louisville, of the Mercantile and North 
British & Mercantile. President David 
C. Caldwell of the National and Me- 
chanics & Traders will preside. 

It is not likely that a separate ses- 
sion of the Fire Prevention Association 
will be held, in view of the fact that 
this organization’s work has. been 
merged with that of the conservation 
association, which includes most of the 
special agents of the state. The ses- 
sion may extend over the second day, 
although this has not been determined. 


Coal Property Inspections 


Coal mining property in Kentucky has 
been getting a good deal of attention dur- 
ing the past week or two from the inspec- 
tors of the conservation association of 
Kentucky, and the reports made to David 
Caldwell, chairman of the executive com- 
mittee, contain many dealing with coal 
mining risks. Generally these reports 
show this property to be in good shape and 
well provided with available protection. 
Almost invariably the commissary depart- 
ments are well looked after. Most of the 
recommendations relate to protection for 
the tipples. Here barrels of water and 
pails are often advised, while the chief 
point of danger at most ‘of these tipples is 
the inadequate chimneys provided for the 
stoves which heat the small, elevated 
offices occupied by the weighman. This 
matter of flues is being agitated generally 
by the conservation workers. 





Virginia Elects Officers 


Officers of the Virginia fire prevention 
association were chosen at the annual 
meeting in Richmond last week as follows: 
John H. Baker, Virginia Fire and Marine, 
president; W. B. Claiborne, Agricultural, 
vice-president; Herbert C. Taylor, Home of 
New York, secretary; William Palmer Hill, 
Virginia Fire and Marine, assistant secre- 
tary. These officers, with the following, 
comprise the new executive committee: 
George B. Jennings, chairman; Robert E. 
Michaels, H. T. Nelson, Charles R. Robb, 
D. E. Witt, E. A. Clark and J. M. Waller. 
It was agreed that each member of the 
association on entering government service 
should be carried on the rolls as an honor- 
ary member. 


Tennessee Notes 


The Newark Fire and the Sterling Fire 
have been admitted to Tennessee. 

Miss Julia Hindman, one of the regular 
agents at Nashville, Tenn., was busy as a 
newsie last Sunday selling’ the special 
newspaper edition published in behalf of 
the National Council of Defense. 
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“A Staunch and Reliable American Company”, 







CASH CAPITAL, $400,000.00 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
F. A. SCHULTE 


«37 Yous of Honorable Indemnity” 
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FARMERS 
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COMPANY 
LEROY, OHIO. 
F. H. HAWLEY 


President 


W. E. HAINES 
Secretary 


Western oy oem 
CHICAGO 
CHARLES L. HECOX 


Manager 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 


found in 
Metropolitan 
hotels. Two 


men, al- 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 
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RWS FROM THE BAST 


CLEANS UP CANCELLATION 











* Attorney Ellison Compares Old and 
New Clause in New York 
Standard Policy 





Attorney W. B. Ellison calls attention 
to the fact that the cancellation clause 
in the new standard policy of New 
York, which goes into effect Jan. 1, 
clears up many of the ambiguities of 
= present clause. There are conflict- 

decisions as to what is a legal can- 
m lation tnder the present clause. Un- 
der the new form, the provision for 
cancellation is as follows: 

“‘This policy shall be cancelled at any 
time at the request of the insured, in 
which case the company shall, upon de- 

d and surrender of this policy, refund 
the excess of paid premium above the cus- 
tomary short rates for the expired time. 
This policy may be cancelled at any time 
by the company by giving to the insured 
a five days’ written notice of cancellation 
with or without tender of the excess of 

id premium above the pro rata premium 
Por the expired time, which excess, if not 
tendered, shall be refunded on demand. 
Notice of cancellation shall state that said 
excess premium (if not tendered) will be 
refunded on demand.’ 

Mr. Ellison says: 

“From the foregoing it is_ quite clear 
that under the form, to be effective on 
January 1, 1918, the company may cancel 
upon giving the necessary five days’ notice 
without an actual payment or tender of 
the earned premium, which, however, shall 
be refunded on demand. 

“So far as cancellation by the assured is 
concerned, all that will be necessary will 
be notice of the latter’s desire to cancel, 
and no surrender of the policy by the 
assured is necessary, excepting in so far 
as he may desire to make claim for the 
unearned premium.” 


INTEREST IN THE MAYORALTY 








Present Administration in New York 
City Has Done Much to Strengthen 
Fire Prevention 





NEW YORK, Oct. 31.—Insurance men 
have more than a usual interest in the 
present municipal campaign in New York 
City. Efficiency of the New York Fire 
Prevention Bureau has caused it to be 
vigorously attacked by the real estate in- 
terests, the attorney for the New York 
Real Estate Board suggesting in a public 
interview published by the New York 
Times that the Fire Prevention Bureau 
should be abolished because in six years it 
had spent approximately $2,000,000 in 
salaries. No doubt his real reason is that 
in one year alone the bureau issued 25,653 
orders and in the five years from 1912 
to 1917, the bureau has required the in- 
stallation of more than 400 sprinkler 
systems and the use of fire proofing mate- 
rial and safeguarding of fire hazards call- 
ing for an expenditure of approximately 
$18,000,000 on the part of property owners. 

Success of the New York Fire Preven- 
tion Bureau has been so signal that it 
would be a most unfortunate occurrence, 
both for New York City and for the entire 
country, if the bureau were to be crippled 
either for lack of financial support or by 

ming the prey of party spoilsmen. In 
the last three years of the Mitchel admin- 
istration fire losses in New York City have 
been reduced $6,287,150, or 21 percent be- 
low the fire loss suffered in the previous 
three years, and in the same three years 
ry humber of fires has been reduced by 

1,647, as compared with the preceding pe- 
riod. This remarkable record has been 
achieved in spite of increasing population, 
increasing number of buildings, increasing 
use of volatile oils and liquids and ex- 
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POSITION WITH HOME OR GENERAL 
Office of fire insurance company, by lady; 
10 years’ experience as stenographer and 
bookkeeper in local insurance and general 
Office work. Can handle correspondence. 
Advancement desired. References. State 


Salary. Address 32-8, care The National 
Underwriter. 


tremely hazardous industrial tasks im- 
posed by the war. 

New York has given to the country an 
object lesson in the benefits of fire pre- 
vention and fire protection practice by a 
city administration that is worth much 
for national stimulation. 


NEW YORK FEDERATION MEETS 








E. M. Griffiths of Albany Was Chosen 
President—W. G. Cowles of 
the Travelers Gives Talk 





ALBANY, N. Y., Oct. 27—The an- 
nual meeting of the New York Insur- 
ance Federation was held here, with 
President G. T. Ansden.of Rochester 
Reports were made by 
Secretary B. P. Mills of Rochester, 
Executive Secretary Stanley L. Otis, 
Treasurer Newton E. Turgeon of Buf- 
falo and John A. Eckert of New York 
City, chairman of the executive com- 
mittee. Mr. Turgeon gave an account 
of the recent meeting in St. Louis. 
Walter G. Cowles, vice-president of 
the Travelers, gave an address on 
“State Funds.” Other speakers were 
George A. Scott, president of the New 





Resp ible Ag 


THE NATIONAL UNDERWRITER 


NEWARK, N. J. 
Aeets - = = = = = = 


ri W.E. COLLINS, Michigan and Ohio - 





Solicited 


Capital wie? By 

Surplus to Policyholders - - - = 
WESTERN STATE AGENTS 

Union Trust Building, Detroit 


11 


EDGAR J. HAYNES, Pres. THOMAS L. FARQUHAR, Sec’'y. JAMES G. MACONACHY, Agency Supt | 





NEWARK FIRE 


INSURANCE COMPANY 


$2,270,250.98 
- 500,000.00 
- 906,788.03 


W. J. WENDT, Illinois. Indiana -_ Wisconsin, 2021 Insurance Exchange, 
cago 











PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager 


UNDERWRITTEN BY 


~ Commonwealth Bidg., Pittsburg, Pa. 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin vee sa - Teutonia Fire Insurance Co. 
. Pa. 
Combined Capital, $1,700,000 ‘Assels, $81 10, 146 Surplus to Policyholders, $3,572,680 
FP. H. Westmeyer =. Told. Ohio: Special t ous 3s a 
New Agents Solicited. Fish & Schulkamp, Meioen Winn Cineral Agents for Wisconsin 











Mark T. McKee, secretary of the Na- 
tional Council. Edgar M. Griffiths of 
Albany was elected president. He is 
a member of the Ten Eyck & Lansing ; 
Insurance Agency, i is prominent in civic 
affairs, and will add much strength to 
the movement. Other officers were 
elected as follows: 

First vice-president, George A. Scott, 
Waverly, N. Y.; second vice-president, Wil- 
frid C. Dotter, New York City; third vice- 
president, G. T. Amsden, Rochester, N. Y.; 
secretary, Buell P, Mills, Rochester, N. Y.; 
treasurer, N. E. Turgeon, Buffalo, N. 
Y.; executive secretary, Stanley L. Otis. 
The directors elected are:’ Richard L. 
Wood, Buffalo, N. Y.; Ernest Townsend, 
LeRoy; Cc. W. Cool, Glen Falls; Frank P. 
Tucker, Albany; Ww. B. Blackman, New 
Rochelle; Louis A. Cerf, New York City; 
Cc. Stewart Cavanagh, Brooklyn; Chas. A. 
Porth, Albany; A. . Bromley, Utica; 
Julian Lucas, Jr., New York City; James 
A. Garrett, New York City; Edward Grif- 
fith, New York City. 


York State Fraternal Congress, Na. | 


Hebert Goes to Home Office 


W. A. Hebert has been made general 
agent of the Springfield at its home Office. 
He entered its service in 1904 as office boy 
and was made special agent for northeast- 
ern and central Pennsylvania in 1913. 
Charles C. Wright has been appointed to 
succeed Mr. Hebert as special agent in 
Pennsylvania. He has been at the home 
office for eleven years, and is familiar with 
the field, as he is daily report examiner 
for Pennsylvania. 


Making Special Effort 


Jones, Launt & Barrett, Inc., of Phila- 
delphia, are making a special drive in the 
direction of excess and surplus line insur- 
ance. They have secured a market for 
this type of business which they believe 
to be unexcelled. They are in a position 
to give immediate binders and desirable 
classes of business throughout the United 
States and Canada. 

The “Triangle Corporation” has suc- 
ceeded in doing big things.. The same 
service that marks their agency on other 
lines will predominate in the writing of 
surplus and excess lines. William J. 
Jones, Jr., vice-president, is on an extended 
trip in the west. 


Loudon at Home Office 


NEW YORK, “Oct. 31—Assistant Mana- 
ger Hugh R. Loudon of the Liverpool & 
London & Globe, who went to the home 
office three weeks ago is still in England 
and is not expected to be back soon. It is 
stated that Mr. Loudon is getting thor- 
oughly in touch with the home office as to 
its operations on this side of the water. 
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>» Merchants Pational 
Sive Jusurance Co. 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 














Maconachy With the Firemens 


James G. Maconachy, superintendent of 
agents of the Newark Fire at its home 
office, has resigned and on Dec. 1, will 
become manager of the automobile depart- 
ment of the Firemens at its home office. 
Mr. Machonachy is an able and experienced 
insurance man, who has taken high rank 
in his calling. 





Eastern Notes 


The Eastern of Russia is applying for 
admission to do marine business in New 
York state. 

The Millers’ National Fire of Chicago 
has appointed E. K. Schultz of Philadel- 
phia general agent for the entire state of 
Pennsylvania. He formerly had eastern 


dle department and New York state, out- 





side of the metropolitan district. 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 


FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary 


DANA C. DAY, Agency Manager 
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WANT DRASTIC LAW PASSED 








Pacific Coast Automobile Underwriters 
Conference Discusses Plans to Re- 
duce Thefts Through Legislation 


SAN FRANCISCO, CAL., Oct. 31— 
Representatives of the Pacific Coast 
Automobile Underwriters’ Conference 
are scheduled to meet again tomorrow 
with members of.the San Francisco po- 
lice force and automobile associations 
to discuss plans for state legislation to 
curb the increasing thefts of automo- 
biles and accessories. Initial steps in 
the movement to secure drastic state 
laws that will minimize automobile 
stealing were taken at a meeting of the 
same interests last Thursday, which was 
called in compliance with a resolution 
adopted by the San Francisco super- 
visors. It is believed that the handling 
of automobile thieves under the present 
laws is too lenient, and that more strict 
legislation will put a stop to the evil. 


Publishes Portland Directory 

Commissioner Wells of Oregon has just 
issued a revised directory of fire, life and 
miscellaneous insurance agencies in Port- 
land, Ore., and the companies which they 
represent. An added feature of the direc- 
tory is a list of paid employes of com- 
panies as well as licensed agents. 


W. F. McKee, deputy commissioner for 
Montana, who has been enrolled in the re- 
Serve Officers’ training camp at San Fran- 
cisco, has resigned because of rundown 
condition brought on by typhoid vaccina- 
tion, which is given all candidates at camp. 


WILL HAVE PRACTICAL TEST 


Both the State and Bureau Will Apply 
the Schedule to Typical Kansas 
Towns 


_ TOPEKA, KAN., Oct. 31—The fire 
insurance companies were represented 
at a hearing before the state depart- 
ment. yesterday on the subject of 
alleged discrimination of rates. The de- 
partment charged companies with put- 
ting their new schedules on too high a 
gear Or else discriminating in rates that 
are now in force. Owing to the charges 
brought by the state department, it was 
decided to have a mutual reinspection 
of typical Kansas towns applying the 
schedule according to the old and new 
basis. Experts will begin next week 
and both the state and tke Kansas In- 
spection Bureau will have men working 
together. The state will pick one town 
and the bureau men another. A further 
hearing was postponed until Jan. 9, 
when the report of the experts will be 
made. 


Did Some Good Work 


The Royal and its affiliated ‘companies 
have subscribed $2,220,000 to Liberty 
Loan bonds. In addition the home office 
subscribed for over $15,000,000 in the 
British war bonds. The Royal an- 
nounces that over 1,300 of its staff in 
this country and abroad are serving in 
military life. The western department at 
Chicago mustered 85 people who sub- 
scribed for bonds. 


Status of Exchange 


In a letter to a dry goods trade journal, 
Alfred B. Froch of Toledo, former presi- 
dent of the National Retail Dry Goods 
Association, gives some facts concerning 
the affairs of the insurance exchange of 
the members of the National Retail Dry 
Goods Association. This exchange is now 
in the hands of a receiver, P. A. Bergner, 
of Peoria. It has been found necessary 
to levy an assessment: against the ex- 
change members, which, in the case of 
some of the non-sprinklered members, has 
amounted to 127 per cent. This, in spite 
of the fact that the exchange was sup- 
posed to have about $50.000 on deposit 
with the Auburn State Bank, now in the 
hands of a receiver. Members have been 
slow in paying the assessments levied, and 





it appears that it will be some time before 
peed arate of the exchange can be straight- 
ened out. : 


—— 





The Pioneer German Fire Insurance Company in America 





UNITED STATES $30,000,000 


Hamburg Bremen 


Organized in 1854 


Hire Insurance Company 


HAMBURG, GERMANY 
Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 
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LOSS ADJUSTMENT ISSUE 
INTERESTING CASE IS ARGUED 


Replacement Clause Comes Up Where 
Petroleum Tanks Were Destroyed 
—Points Made by Assured 


NEW YORK, Oct. 30—An argument 
was made before the United States cir- 
cuit court of appeals in a case appealed 
from the United States district court, 
where a judgment was entered direct- 
ing a verdict in favor of the insured, 
which involves the question of replace- 
ment under the standard policy. In 
this instance, the property consisted of 
a number of petroleum tanks and their 
contents. It is stated that the insur- 
ance companies offered to replace the 
petroleum contained in the tanks only, 
and but contents of three of the four 
tanks destroyed by the fire. 

Following the loss, there was a 
marked decrease in the market price of 
petroleum. The companies held that 
they could take advantage of the fall 
in the market price and give to the as- 
sured such oil as could be purchased 
at that time. The assured held that he 
was entitled to the full cash value of 
the oil at the time and place when the 
loss occurred. The assured also de- 
clared that the companies could not 
tender a portion of the oil only. Fur- 
thermore, the assured held: 

(1) That the replacement clause in 


question applied only to a structural loss 
and not a commercial commodity such as 


oil. 

(2) That there was no proof that the 
oil that the insurer alleged that it offered 
to the assured was “of like kind and qual- 
ity” to that destroyed by the fire. 

(3) That the alleged offer to replace 
did not include the tanks in which the oil 
was stored. 

(4) That the offer did not include even 
all of the oil destroyed without regard 
to the tanks. 

(5) That the proper measure of dam- 
age was the cash value of the oil at the 
time and place of the fire; and 

(6) That the insurer could not take 
advantage of the recession in the market 
price of the oil, but was bound to recoup 
its value as of the date of the fire. 

There was another interesting phase of 
the case in that the policy named as the 
adjuster a well known adjustment com- 
pany in the west, and the insurer sought 
to disregard that provision and to sub- 
stitute in its place another, without the 
consent of the assured. On behalf of the 
latter, it was argued that the designa- 
tion of an adjuster in the policy was a 
valid and binding provision. 


LIVE AGENTS WANTED 
to write Full Coverage Automobile Insurance on 
Private Pleasure Automobiles. Choice Territory and 
Liberal Commission. Our agents work with us—not 


forus. INDIANA MUTUAL, La Porte, Ind. 








United States Fire Insurance Co. 


Succeeding by Consolidation 
WILLIAMSBURGH CITY FIRE INSURANCE CO. 


Capital $1,400,000 Assets $6,889,578 


Home Office 


95 William Street, 
NEW YORK 


Western Department 
FREEPORT, ILL. 


Pacific Coast Dept. 
SAN FRANCISCO, CAL. 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who - 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: Shelbyville, Illinois 
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George W. La Brande 
Albert Berg 

A. O. Eberhart 

Dr. A. B. Kirk 





Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
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Julius A. Schmahl 
Joseph I. Silbar 


Jos. I. Silbar, Sec’y 
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Louis F. Dow 
Louis B. Krook 
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Losses of the Week 











p OTTON losses, in all sections of the 
south and southwest, during the 
past two weeks, Texas, Oklahoma and 
Arkansas cotton planters have been 
hard hit. Most of the losses have oc- 
curred in the mills rather than to cot- 
ton piled in warehouses ,or on wharves. 

Tulsa, Okla., Oct. 23—The fire here 


caused a heavy loss to the building and 
contents on the southwest corner of South 


Main and West Fourth streets. The fire 
moved along toward Fifth street. Some 
of the losses are: Tulsa Decorating 
Company, total. Insurance: 

Hartford ....$1, Camden ..... $1,500 
Nat. Union... 1,000 Patriotic .... 2,000 
Hanover ..... 2,000 

F. B. Etshon & Co., Insurance: 

Phila. Und...$1,000 Aetna ....... $1,000 
i pee 00 


St., total. Deshont & Co., Lot 3, 
Block 133, and Mayo Furniture Co., Lot 
4, Block 133, both total. Practically the 
entire block was destroyed with an esti- 
mated loss of $300,000. 

* a 


* * = 
Sisseton, So. Dak.—The fire here last 
week burned Black 57, composed of frame 
structures and the loss will be about total. 


St. Louis, Mo., Oct. 28—Fire in the six 
story brick vacant building, S. E. corner 
12th and Market Sts. Small portion first 
floor of No. 1126 used by an Italian as 
fruit and candy store. Water damages to 
stock. Fire apparently occurred on third 
floor and burned through fourth and fifth 
floors and through roof. Roof destroyed, 
fifth floor badly damaged, quite serious 
damage to third and fourth floors. Tri- 
fling damage to the two and three story 
adjoining brick building, No. 1112-20 
Market St. Insurance on building S. E. 
corner 12th and Market Sts.: 


Hartford ....$5,000 North. Eng...$5,000 
N. Y. Und.... 5,000 Atlas ........ 4,000 
Phoenix, Ct... 5,000 London ...... 5,000 
Ins. Co. N. A.. 5,000 St. Paul ..... 5,000 
Firemen’s ... 5,000 Springfield 8,000 


Bowling Green, Ky., Oct. 24—There is 
a $6,000 loss to the College Street School 


*at 1017 College street. Insurance: 

British Und..$1,500 Royal ....... $1,500 
Boston ....... 2,500 Firemen’s .... 3,000 
Niagara ..... 3,000 Firemen Und. 1,500 
mG Pauls ...i. 1,250 


’ 
* 


Charleston, W. Va., Oct. 25—There is a 


25 percent loss to the West Virginia 
Water & Electric Company. Insurance: 

Nor. Union...$1,500 Continental .$27,000 
Ger. Amer.... 1,000 Roch. Ger... 28,000 
Phila. Und...10,000 Firemen’s ... 20,000 
North River..10,000 Reliance .... 10,000 


Phoenix, Eng.10,000 


Aetna Re 
Colon. Und...50,000 bia aie sea 
* * 


Continental .$20,000 Royal ...... 10,00 
N. Y. Und... -000 un S thelna te +0006 
Springfield o. 10,000 Atlas FiKcaat ,00 


Toledo, Ohio, Oct. 25—There is a $50,- 
000 loss to the wholesale grocery of 
Brundage Bros., Perry and St. Clair. 


St. Louis, Mo., Oct. 26—Fire in the two 
story frame building, No. 933-35 Cooper 
St., owned by the Riegel Real Estate Co., 
first floor occupied by Frank Giordana & 
Co., as a shoe, hardware, leather, clothing, 
dry goods and notion store, Sam Failla 
being the Company of the above firm; 
second floor, No. 1933, occupied by Sam 
Faillo as living rooms; second floor, No. 
1935, occupied by Pari Giordano as living 
rooms. Fire occurred on first floor and 
practically destroyed contents, and com- 
municated to contents on second floor 
through windows. 60 percent loss to 


building. Insurance on stock: 
Marquette ...$1,000 Netherlands ..$ 900 
Buff. Ger..... 800 Colony ... 800 


Insurance on fixtures: 
Marquette .....$100 Netherlands ...$100 
Buff. Ger...... 200 Old Colony..... 200 


Somerset, Ky., Oct. 19—Fire, attributed 
to electric wiring defects, destroyed the 
First Baptist church, constructed six 
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years ago at a cost of $40,000. Insurance 
amounted to $13,500. 

* = * 
Ripley, Tenn., Oct. 23—Fire originating 
in the shoe shop of C. P. Fowler today, 
caused losses of about $40,000, with $20,- 
000 insurance. The Western Hotel, 
owned by the Williams estate, was de- 
stroyed, with a loss of $25,000, insurance, 
$14,00. aA has 


Delphi, Ind., Oct. 28.—A total loss is 
reported on the Odd Fellows’ building 
here. Fire communicated to two adjoin- 
ing buildings. a Ss 

Cedar Rapids, Iowa, Oct. 29—An explo- 
sion caused a $3,500 loss to the Cedar 
Rapids Gas Co., 7th Ave. and §, ist St. 


with a loss estimated at $400,000. The 
following are reported as total losses: 
Palace Office Supply Cé., 410 S. Main 
St. F. B. Deshon & Co., Lot 3, Block 133. 
Mayo Furniture Co., Lot 4, Block 133. 

* * * ® 


Ft. Wayne, Ind., Oct. 27—The buildings 
of the City Trucking Co. were destroyed 
by fire, with a loss of $20,000. 


* * * 


Mt. Vernon, Ind., Oct. 28—A $25,000 loss 
was suffered here by ‘fire in the business 
section, the chief part of which was $15,- 
000 to Jarodski & Co.’s warehouse. 

* * * 


Cleveland, Ohio, Oct. 30.—Plant No. 1 of 
the Cleveland-Akron Bag Co., 2570 Broad- 
way, was badly damaged by fire this 





* * * 
Marion, Ind., Oct. 28—There is a total 
loss to J. Savesky Sons & Co., under 
general form. Located at 15th and Mere- 











dith Sts. Insurance: 000. Fire is supposed to have started in 

Hanover ..... $1,000 Springfield ...$1,000 |, smal building or the engine room. 

Fid.-Phen. ... 1,000 N. Y. Und.... 1,000 Paper flour bags were manufactured at 

L. & L. & G.. 1,000 this plant, as well as bags for some other 
* * #8 rposes. was a large one, bu 

Cleveland, Ohio, Oct. 27—One of the structure was old. It 5 believed the 
heaviest mercantile losses the city has | building will be a pent ney The — 
suffered for years occurred Thursday | pany operates an ae 40th Laws 
night, when the big men’s clothing store | at Perkins avenue ~~ ast t fete ‘ 
of the B. R. Baker Co. was burned, the | Losses estimated at 40 percent. Insur- 
large stock of Browning, King & Co., ad- | ance: = 
joining it soaked with water and a num-|N, Y. Und...$ 2,500 North., Eng..$ 2,500 
ber of other stocks, including those of | Phoen., Ct... 2,500 Ins. Co. N. A. 2,500 
Rawlings, Agnew & Lang, Geigerman- | Fire . Firemen’s 2,000 
Malone Co. and the McCormick Co., were | Orient Mercantile 1,500 
more or less damaged by smoke and water. | Royal ty 2,500 
Several other smaller concerns suffered | Atlas Phoenix 5,000 
some damage by water working its way et Scot. Un. 2,500 
into their basements, especially those in| Pid.-Phen. .. Ger. Amer 2,500 
the Superior Arcade building, where the; LL. & L. & G. 3,600 Del. Und.... 2,500 
water was four or five feet deep in some | Com’nw’lth.. 15,000 Royal Exch. 6,000 
of_ them. Connecticut.. 10,000 Security, Ct. 3,000 

In the case of most of these stores the | Ohio Farm... 2,500 Mercantile .. 1,000 
insurance is widely scattered and it may | Fed. Union.. 7,000° Phoenix, Eng. 10,000 
be impossible to secure anything like a | London 3,500 American ... 2,500 
complete list. Fire Chief Wallace has | Michigan ... 2,000 Orient ...... 20,000 
placed the total loss at about $350,000. | Milw. Mech.. 1,500 Nat. Ben Fr. 2,500 
Insurance Browning, King & Co. stock, | Buff. Ger.... 1,500 Prov., Wash.. 2,500 
follows: Brit. Amer.. 4,500 Eng. Am. Und. 5,000 
Globe & Rut.$ 2,500 Atlas ....... $ 2,500} Sun ........ 24,500 Amer. Nat... 2,500 
City of N. Y. 2,500 City of N. 2,500 | Merchants .. 1,500 Agricultural. 21,500 
Albany ..... 5,000 N. J. Fire 2,500 | Hartford .... 3,750 New Hamp.. 20,000 
Home ...... 17,500 U. S. Fire 5,000 | Hanover ,»500 Westchester. 30,000 
North., Eng. 2,500 Hanover .... 2,500|N. B. & M 5,000 a 
Ins. Co. N. A. 10,000 Springfield .. 2,500 | Lon. & Lan 1,500 $333,350 
- & te & G. oe peg ML a Palatine .... 1,250 

ire Assn... a e. Und. Eng. 2, j 
Mich. F. & Mi 2,500 Scot. U. &N 2,500 bungie: Investment Co., Nottingham 

ecuri ease > orkshire i . 

Pareiture and fixtures: Pacific ..... $ 5,000 Keystone ...$ eh 
Camden ..... 3, O Ating ...cccce $2,500 Pitts. Und.. 5,000 Col. ee 2 00 
Fire Assn 2,500 City of N. ¥.. 2,500 | Western, Pa. 2,500 Sarees. <<: Pass 
Mich. F. & M. 2,500 Globe & Rut.. 2,500 | State, Pa ce = ae toc eee 
Security ..... 2/500 Firemen’s Und. 2,000 | Dubuque 5, ndustria , 

Natl. Un.... 10,000 State of Pa.. 7,000 

Browning, King loss estimated at 75 | parmers .. 500 Royal ...... 5,500 
percent, Loss to Rawlings, Agnew & | standard, Ct. 2,500 Home ...... 0,000 
ee ee 4 atl, Ct....- 4,000 Yorkshire 2,500 

Firemen’s F. 1, onnecticut . ,500 

Vian, Okla., Oct. 29—There is a 60 per- | wechanics, P. 2,000. Ins. Co. N. A. 2,500 
cent loss to the cotton and cotton seed | Newark .... 1,000 Scot. U. & N. 2.500 
evaes by landusim MSS SP eur | German, Pa. 2000 Alleah y Un. “2,606 

: Firemen’s .. 2,500 
Queen ....... $7,000 Springfield ...$3,000 Roch. Ger 4500 
ME fase wees 8,000 | i Sathie sins ‘ 
. D. Dubuque ....$5,000 Hamb.-Brem. .$2,000 

en : ™ ae yh ge is 2 30 | pitts. Und.... 2500 Firemens .... 2,000 
percent: loss to e stock o rugs and 
merchandise owned by H. A. Perriton. Natl. Union... 5,000 Scot. U. & N.. 2,000 
Insurance: Farmers, Pa.. 5,000 bya ortag 5,000 
BUM ee wees .-$1,000 Niagara ..... $ 500 | State, Pa..... 7,500 Allemannia 5,000 
Hanover ..... 500 United Drug.. 3,000 McCormick Co., furnishings. Water and 
se og : 1,908 Mer, Mut..... a smoke damage. Loss 75 percent: 

rug. Mut. . ondon ...... 

Phoenix ..... 1,000 Firemen’s ... 500| Cin. Gnds.oc.” 500 Aetna.’ B00 
New Hamp... 500 Mfrs. F.&M.. 500/ Caledonian .. 1,000 Orient ....... 500 
Ses. Bb Prov., Wash.. 500 General, P.... 500 

Tulsa, Okla., Oct. 28—Practically an en- | Coml. Union.. 500 Mil. Mech.... 500 

tire block of Main street was wiped out | Mil. Mech.... 500 Equitable ... 500 


morning. The loss on stock was given 
by one of the officers at $150,000, while 
Fire Chief Wallace estimated the loss on 
the building at between $50,000 and $75,- 








Bay City, Mich., Oct. 26—A $10,000 loss 
is reported on the structure owned by 
R. P. Leahy. Insurance: 


Continental ..$5,000 Fire Assn....$2,000 
Concordia ... 1,000 L.&L. & G... 2,000 
Auto, Cte. 5,000 . s 


Springfield, Tll., Oct. 27—An 80 percent 
loss was sustained by the Stiffler Ice & 
Coal Co. Insurance: 


Fire Assn....$2,000 Northern ....$2,000 

ME ies cawe ,000 Germania .... 2,000 
Springfield 4,000 Allemannia .. 2,000 
N. Y. Fire.... 1,000 National, Ct.. 2,000 





Quebec Pond Meets 


An interesting and inspiring meeting of 
the Quebec Pond of the Blue Goose was 
held last week at Montreal. Fourteen 
ganders were welcomed into the order and 
at the close of the initiation ceremony 60 
sat down to dinner. A suitable musical 
entertainment was provided. The Quebec. 
Pond now boasts of a membership of 74 
and with the support it is receiving from 
a large number of company Officials its 
officers are looking forward to the coming 
season with a great deal of enthusiasm. 


Consider Advertising Plan 
COLUMBUS, O., Oct. 31.—The Associa- 
tion of Insurance Underwriters of Colum- 
bus met Tuesday and passed a resolution 
putting a fire prevention committee on the 
list of regular committees. Keports on 
the St. Louis convention were heard, and 
the matter of advertising under the W. H. 
Rankin Co., of Chicago, plan came up. It 
is probable that a Chicago man will be 
asked to come to Columbus to explain the 
advertising scheme to the local body. The 
committee on forms was continued. 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets. 2. 2. 2. es . $1,091,990.00 
Net Surplas over capital and all liabilities, 687,535.00 
7 NW TAD’). WEISS, 





WM. F. KRAMER, Sec. 
Special Agent 








LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
policy. Designed by Carey & Zimmerman. 
local agents at Cincinnati, Ohio. Thousands 
have been used. - 


100 200 ? 500} 1000 2000 
$3.00 $4.50 [$7.25 $12.00 $20.00 $40. 
— Sold by — 
THE NATIONAL UNDERWRITER 
Rough Notes 
Chicago Indianapolis © New York 


Cincinnati 























CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


‘Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 














Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, S: 


ecretary and General Manager 





the substantial interests of 


and owners of livestock against death from any cause. 


AGENTS WANTED 


Organized, owned and managed by Michigan men. Backed by 


Michigan. Insuring Michigan farmers 
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AUTOMOBILE MEETINGS 
HELD IN CHICAGO 


Theft Situation Thoroughly Can- 
vassed, at Conference -of 


Eastern and Western 
Officials 


MANY SUGGESTIONS MADE 


Ideas Presented Will Be Acted on at 
National Conference Meeting 
Next Month 


Much was accomplished at the series 
of automobile meetings held in Chicago 
last week. For the first time, the ex- 
ecutive committee of the National Au- 
tomobile Underwriters Conference met 
outside of New York City, and this 
meeting was followed by a joint ses- 
sion with the executive committee of 
of the Western Conference. The dele- 
gation of eastern officials came to Chi- 
cago to thoroughly discuss the theft 
situation with the members of the 
western conference. While no meas- 
ures were adopted by either conference, 
the views of all were heard, and that 
legislation will be adopted and changes 
made at the annual meeting to be held 
in Noyember is certain. 

It is felt that as a result of the meet- 
ings both eastern and western automo- 
bile men have a better understanding 
as to just what the National Conference 
stands for. 

National Theft Bureau 


For instance, it is very probable that 
a National Theft Bureau will be organ- 
ized to operate along the same lines 
that the Western Automobile Protec- 
tive and Information Bureau pursues. 
This will not mean the abandonment 
of the local bureaus, but merely a closer 
cooperation between them. With such a 
bureau, information concerning a stolen 
car can be relayed from one section of 
the country to another and the man- 
agers of a local bureau will have at 
their command a much larger set of de- 
scriptions and facts regarding purloined 
machines. 


Assured Will Share Risk 


That steps will be taken at the annual 
meeting to make the assured bear at 
least 50 percent of theft losses is almost 
a certainty. Considerable time was 
taken at the recent meeting discussing 
proper cooperation from the police au- 
thorities in recovering cars, and prose- 
cuting and convicting the criminals. 
Those in favor of the new measure 
pointed out that if the assured were to 
sustain a net loss of 50 percent of the 
value of his car through theft, he would 
make every effort to stimulate the police 
department to recover his machine and 
make prosecution. 

Ahother suggestion made is _ that 
hereafter a charge be made if no ap- 
proved lock is installed on a car and 
a reduction if one is included.., 


Will Exclude Equipment 


Theft coverage has heretofore in- 
cluded many of the accessories, such as 
tires, lamps, rims, etc. These light and 
extra parts of a machine have also been 
included in the collision coverage. Au- 
tomobile ‘underwriters feel that with 
the growth of the business conditions 
have changed to such an extent that the 











small extra equipment should be ex- 
cluded both from the theft or collision 
coverage. Insurance companies have 
no way of determining whether stolen 
tires, for instance, were new or old, but 
the assured, of course, always claims 
that the tires have not been driven over 
100 miles, and the company pays for 
practically new tires. Few devices have 
been put on the market which properly 
safeguard the light equipment and some 
plan will probably be worked out 
whereby it will be excluded from theft 
coverage or a charge made for its in- 
clusion. 

Collision coverage was primarily de- 


signed for the purpose of indemnifying |, 


the insured in event of a serious acci- 
dent. A review of losses, with almost 
any company, will show that nine-tenths 
of the collision claims are for small 
amounts and for the more fragile parts 
of the automobile. 


Valued Policies Taboo 


Although it is used in the east almost 
to the exclusion of any other coverage, 
the valued policy will probably not be 
issued in the west after Jan. 1. The 
eastern contingent attending the west- 
ern meeting seemed to agree that the 
valued form of contract was unprofit- 
able, and favored the idea of stamping 
it out in the west, where it had not 
secured as strong a foothold as it has 
in the east. 


Financing Dealers’ Policies 


Companies writing automobile financ- 
ing contracts report their loss ratio 
on this class of business to be extremely 
high, and state that they are cancelling 
whatever business they have on the 
books, where they have a legal right. 
Some companies have made an active 
drive for this class of business, as prob- 
ably 50 percent of the automobiles pur- 
chased today are bought on the de- 
ferred payment plan. The conversion 
clause in these contracts, making the 
company liable for the purchaser’s 
notes in the event the car is sold for 
cash, has proven to be a joker to the 
companies writing these dealers’ financ- 
ing policies. 

The out of town delegates who at- 
tended follow: 


T. H. Anderson, resident manager of the 
Liverpool & London & Globe at San Fran- 
cisco; J. B. Levison, president Fireman’s 
Fund; H. P. Whitman, assistant secretary 
Phoenix of Hartford; C. S. Timberlake, 


| general agent marine department of the 


Hartford; C. K. Yungman, of Platt, Yung- 
man, general agents automobile depart- 
ment, Insurance Company of North 
America; L. G. Hodgkins, secretary and 
genéral manager of the National Confer- 
ence; . Cluff, secretary Automobile 
Insurance Company of Hartford; W. M. 
Ballard, resident secretary, Commercial 
Union of New York; Douglas F. Cox, of 
Appleton & Cox; C. J. Neare, of Neare, 
Gibbs & Lent, Cincinnati, and George G. 
Bulkley, second vice-president Springfield 
Fire & Marine. 








Function of the 
nsurance Contract 











Fire insurance agents are frequently 
found who do not understand the real 
nature of the fire insurance contract. 
The function of a fire insurance com- 
pany is to issue a personal contract to 
some person or corporation. The com- 
pany does not insure realty or personal 
property, but the object of the con- 
tract is to indemnify the owner of such 
property for loss sustained. 

Through the use of careless language 
even by company officials and agents, 
the impression is left that the policy 
does directly insure property, real as 
well as personal. If the correct inter- 
pretation is kept in mind, agents will 
not write policies in the name of “The 
Hub,” for example, unless incorpor- 
ated. If a concern is not incorporated 
and bears a name of this character, it 
has no legal existence and hence cannot 
own property. In such cases the in- 
surance covers some person or persons 
trading under the name of “The Hub,” 
for example. The insurance policy 
simply covers the interest of a per- 


\ 


SSERVICE”’—That’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and weemneniioned 


Companies in fourteen states. 


A Fully Equipped General Agency Office 





Prompt Corresp 


e, Quick Adjustments and Settlemente 


We Can Supply ‘Yor Needs—Write Us 





son or legal corporation in property 
as specified in the contract. It is a per- 
sonal contract and the policy does not 
follow the property unless proper as- 
signment is given to some other per- 
son or corporation if the title is. trans- 
ferred. 

If the policy simply followed the 
property, no assignment would be de- 
manded, but the contract would imme- 
diately come into the possession of the 
new owner. The policy covers the 
person for his interest in property to 
the amount of the face of the policy. 
If any change is made whatever, affect- 
ing the interest of the policyholder, ac- 
tion must be taken to adjust the policy 
to the new conditions. 


The Virginia Commissioner held an all- 
day hearing Monday at Orange court house 
on rebating charges preferred against W. 
L. Dechert, of Harrisonberg. The case 
was taken under advisement for a later 
decision. 











Need of U. & O. 
Policy Is Seen 














The other day a fire occurred in Chi- 
cago which shows the desirability of 
carrying use and occupancy insurance. 
A varnish concern had a loss in its dry 
kiln. The fire loss was rather small. 
It took a month to get the repairs, 
which meant that the whole establish- 
ment was shut down for that length of 
time. Use and occupancy insurance 
therefore was the big feature to the 
assured. . Many cases like this can be 
cited by the agents to show the desir- 
ability of carrying use and occupancy 
along with fire insurance. 


The Detroit National Fire and_ the 
Netherlands have been admitted to West 
Virginia. 











we INVESTIGATE INSURANCE RISKS 


of all kindsWHY NOT LET US INVESTIGATE YOURS 
EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 


IN REGARD TO THE MORAL HAZA 


THE JORDAN REPORTING. Co. 


Division Offices 
Woolworth Bldg. Harris Trust Bldg. Railway Eachange 
NEW TORR” CHICAGO ST. LOUIS 








It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and stipervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 

















General Agents Wanted 





LTD., OF LONDON, ENGLAND 


In addition to this each subscriber’s 
liability is unlimited. 


} 
| 


Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO., 


Surplus United States Statement, - - $ 461,101 MES, si Sigahnns 
Surplus Heme Office Statement’. - 1i,7zTaz2 S™™M $1,348,075 

UNITED STATES “LLOYDS,” NEWYORK, Ny. THE a pong gee cO., 
Surplus - -.- - - - = = = = $830,150 ey ; 


APPLETON & COX, Attorneys 
3 South William St. 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


NEW YORK 
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GROWTH OF MARINE LINE 


j. B. LEVISON GIVES VIEWS 


Says Barrier Between Two Depart- 
ments of a Company is Gradually 
Being Worn Away 





President J. B. Levison, of the Fire- 
mans Fund, was entertained at a 
luncheon in Chicago last Friday noon by 
John Marshall, manager of the company’s 
central department. There were a num- 
ber of insurance men present, all of whom 
were glad to make the acquaintance of the 
new chief of the San Francisco company. 
Mr. Levison, in a few remarks stated that 
his insurance career had been largely con- 
fined to the marine branch. He is re- 
garded as an expert in that direction. 
However, he has gotten in touch with the 
other departments of the company and is 
regarded as one of the aggressive and 
able executives of the day. 

In speaking of the marine branch, Mr. 

Levison said that there is not the co- 
operation that is noticed in the other 
lines. Each company is independent and 
goes on its own hook. He said that in 
previous years the marine and fire branches 
were so far separated as to be almost dif- 
ferent identities. However, at the present 
time he thinks that the dividing line is 
being broken down. This is largely due 
to the fact that the companies on the other 
side of the water are seeing the desirabil- 
ity of getting into the marine business and 
have purchased most of the independent 
marine companies, continuing them as 
separate institutions, or they have taken 
on marine insurance themselves. Thus 
the fire and marine branches coming un- 
der one head and being closely identified 
are breaking down the barriers. 
_ In this country he said that more Amer- 
ican companies are getting into the ma- 
rine line, as it is a very important and 
growing branch of the business. Further- 
more, the automobile floater business is 
conducted by the marine departments, and 
all this has served to bring the officers 
and managers together. 


Doing a Big Marine Business 


The Firemans Fund has a premium in- 
come of almost $6,000,000 a year in its 
marine department. It is one of the big 
marine companies of the country. The 
ocean marine business just now is very 
important because of the high rates that 
are charged. After Germany opened up 
her indiscriminate submarine warfare, 
rates mounted up to a high point. Within 
recent months, however, there has been 
some reduction in rates as the submarine 
peril has been modified. Many of the 
companies are making big money in the 
marine business these days owing to the 
war rates. 





To Hold Weekly Luncheons * 


The Alberta (Calgary) Blue Goose 
held its first’ meeting of the season Oct. 
20. It was well attended, great enthusi- 
asm was displayed, four goslings were 
plucked of their pin feathers, and two 
new members were voted admission. An 
interesting feature was the decision to 
hold weekly luncheons in a private room 
in the Board of Trade, Lougheed build- 
ing each Monday at 12:30. All ganders 
visiting Calgary are cordially invited to 
come to any of these luncheons. 


Losses in United Kingdom 


__ The London Times states that the aggre- 
gate losses by fire in the United Kingdom 
for the first nine months were £3,130,900, 
an increase of £661,200 over the corre- 
sponding period of last year. Y 








National Automobile Insurance 


j mpany 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency applications now being received. 


Rees Wilkinson, Secretary and General Manager 
Wilkinson Bldg., LINCOLN, NEBRASKA 
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‘| partment will advocate that such a law 














CAR THEFTS IN MINNEAPOLIS 





Big Increase Despite Breaking of Three 
Gangs and Unusual Activity of 
Police Department 





Automobile theft intrigues in which 
owners conspire with thieves is a mat- 
ter which will come up for the atten- 
tion of the Hennepin county (Minn.) 
grand jury this week. The investiga- 
tion is prompted by the arrest recently 
of two thieves and a car owner in Min- 
neapolis, the thieves having made a 
written confession to the county attor- 
ney that they entered into a plot with 
the owner to have the machine stolen. 
The increase in the number of stolen 
automobiles in Minneapolis has caused 
the automobile department of the Min- 
neapolis police force to be on the vigil 
for agreements between owners and 
thieves with the result that they have 
decided to present the matter to the 
attention: of the grand jury. 


1916 Record Already Doubled 


As a means of reducing the number 
of stolen cars, which this year has al- 
most doubled those of last year, auto- 
mobile .detectives recommend that the 
legislature enact a law making it a 
gross misdemeanor for a person to have 
in his possession a car with numbers 
mutilated and making it a misdemeanor 
for an autoist to refuse to let a police 
officer examine the numbers on a ma- 
chine. 

Such a measure was drafted during 
the last session of the state legislature, 
but was not passed. The police de- 


be enacted at the next session. 
Nearly 200 Thefts a Month 


Since the first of this month fifty ma- 
chines have been stolen in Minneapolis, 
exclusive of those stolen in St. Paul. 
Of this number twenty-one have been 
recovered. During the month of Au- 
gust 170 machines were reported stolen, 
of which seventy were recovered. 

Although members of three separate 
gangs of thieves have been arrested in 
the last six weeks, there is still, an in- 
rease in the number of cars stolen, ac- 
cording to Detectives Frank Colwell 
and Otto Wirtensohn, who are at the 
head of the police automobile depart- 
ment. 

Buicks Now Most Popular 

More Buick automobiles are stolen 
than any other make because, as the 
police believe, they are the easiest ma- 
chine to dispose of. Ford automobiles 
were, for a while, popular with automo- 


able increase in the theft of higher 
priced cars. 
Practically all cars recovered are 


bile thieves, but there has been a notice- 


into the outskirts, often ‘dismantled, 
and then driven into the Mississippi or 
Minnesota river or into secluded spots 
in the adjoining country. 

At least 50 per cent of the cars, ac- 
cording to the automobile department, 
are taken by organized gangs and all 
hope is given up for their recovery. 
These thieves make it a practice of 
stealing higher priced cars, particularly 
those which have been driven less than 
500 miles. 

The value of machines stolen in Min- 
neapolis alone in August totaled fully 
$100,000. 





New Automobile Ratings 


New ratings on recently announced 
models of the various manufacturers 
are shown below: 


Allen Motor Co., Fostoria, O. 

ype List Ins Col. 
Model of body price h.p. Class 
6 cyl. 4p. tour $1,095 34 A 
6 cyl. 5 p. tour 1,0 34 A 
6 cyl. 5 p. sedan 1,395 34 A 
Oakland Motor-Car Co., Pontiac, Mich. 
34B 5 p. tour. 990 24 A 
34B 3 p. road. 990 24 A 
34B 5 p. coupe 1,150 24 A 
34B 5 p. sedan 1,190 24 A 
34B 4 p. coupe 1,490 24 B 





New York Thefts 


From Jan. 1 to Oct. 15, 1,725 automobiles 
were stolen in New York City. This is 
an increase of 40 percent over the figures 
for the same period in 1916. The number 
of cars recovered, from this year’s figures, 
shows 1,466 with 279 machines still miss- 
ing. These figures are a surprise, as it 
has been felt that the New York police de- 
partment had the theft situation in that 
city well in hand. 





Motor Notes 


F. Charles McDiarmid has resigned as 
head of the automobile department at the 
home office of the American Central to 
take charge of a similar department in the 
western office of the Pennsylvania. Mr. 
McDiarmid is a Chicagoan, having been 
in charge of the automobile department 
of the London & Lancashire before he went 
to St. Louis. 


The Municipal court at Milwaukee has 
made good its recent threat to impose 
heavy penalties upon automobile thieves. 
Recently this court sentenced a convicted 
auto thief to serve six years in the state 
prison. Oct. 27 it imposed a sentence of 
four years upon Frank Walker, who was 
arrested at Port Washington, Wis., in pos- 
session of a stolen automobile. 





Trading With Enemy Act 


Secretary McAdoo, of the Treasury De- 
partment, has notified the state superin- 
tendents of insurance of the fact that 
under the trading with the enemy act all 
insurance companies incorporated within 
any country other than the United States 
and doing business within enemy or ally 
of enemy territory are required by the act 
to apply for a license prior to Nov. 5 to 
continue to do business. 

Not only are companies incorporated in 
Germany or allied countries required to 
obtain a license to do business, but the act 
also requires any company incorporated 
under the laws of any foreign country 
whatsoever, if doing business in the terri- 
tory of Germany or her allies, to apply 
for a license to continue to do business. 





Bruns Is in Demand 
NEW YORK CITY, Oct. 31.—Frederick 











taken by “joyriders.” They are driven 


V. Bruns, of Syracuse, N. Y., chairman of 


tional Association of Insurance Agents, 
whose vigorous report at the St. .Louis 
convention received favorable attention, is 
finding himself in demand as a speaker 
at meetings of local agents’ associations. 
Last week Mr. Bruns spoke to the asso- 
ciation meeting at Norwich, Ct., and dur- 
ing the present week he is to speak before 
the local agents of New Hampshire at 
Concord. At all of these meetings Mr, 
Bruns is emphasizing the pre-eminent op- 
portunity which local agents now have to 
serve patriotically as fire prevention prac- 
titioners and leaders in their respective 
communities. 


DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILLINOIS 


BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 

















ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. 
Springfield Illinois 


518 W: Jefferson 
ILLINOIS INDIANA 
H. SPERRY 





ELDRIDGE 
201 First Nat'l Bank Bidg., Champaign, Ill. 
Western Unior or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. 





ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Leng Chicago 


Phone Wabash 
ADJUSTER OF FIRE LOSSES 





INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
‘ I. H. OGell & Som 

110 pt Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 


Marine es 





KANSAS 
The Warren 
ert Bureat. 
TERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


MICHIGAN and NORTHERN INDIAN 
JOHN ROWSON 
401 Ashton Building 


Grand Rapids, Michigan 
APPRAISER AND ADJUSTER OF FIRE LOSSES 


MICHIGAN 
FPREDK. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 
ADJUSTER OF FIRE LOSSES 


N. DAKOTA and N. W. MINNESOTA 
A SCHULTHEIS 











Grand Forks, N. D. 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


-HIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 








WESTERN FIELD 
INSURANCE ADJUSTMENT CoO. 

C. W Crossan G. W. Shirley H. G. Fowler 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 





the fire prevention committee of the Na- 
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ISSUE OF THE WAR 


THE issue of the war is not one between 
autocracy and democracy, but one between 
individualism and socialism. An autocracy 
is invariably a socialism in the sense that 
the community idea is uppermost and the 
suppression of the individual necessarily 
follows. Any form of socialism is a blow 
at the freedom of the individual upon 
which all character development is based. 
Torun people in a mold, to rely upon sys- 
tem and rule instead of upon the impulse 
of individuals for right doing is to atrophy 
their faculties and to reduce them to mere 
machines for efficiency working out the 
purposes of the state. Whether that state 
be an autocratic monarchy or a democratic 
socialism, makes little difference. If no 
reliance be placed upon the individual, no 
development of the individual will take 
place, since there is no purpose to be 
achieved if the responsibility is to be 
borne by the state. : 

If Americanism means anything it 
surely means the greatest possible freedom 
and responsibility for the individual. 
Granted that thus far we Americans have 
grasped principally our privileges of free- 
dom and have not accepted our respon- 
sibilities in an equal degree, still the ex- 
periment must go on if America is to 
mean anything in the world’s social and 
political economy. The problem of Amer- 
ica in the war is to preserve just as much 
of its individualism as possible in the face 
of the overwhelming wave of communism 
which is in danger of sweeping over the 
world as soon as the cost of the war is 
counted and the work of recouping the 
tremendous losses that will have been sus- 
tained is begun. That is the only issue 
before this country after the war and all 
discussion of autocracy and democracy 
must center about this point. 

The temptation to destroy completely 
this traditional American idea, a destruc- 
tion which had already proceeded far 
when the war began, by the introduction 
of efficiency and system ideas which will 
cut still farther into the freedom of the 
individual, will be very great indeed. 

The United States government today is 
virtually an autocratic socialism working 
with the sole purpose of efficiency in view, 
which, while necessary in these extraor- 
dinary times, would, if continued per- 
manently after the war, impair and de- 
stroy individual character and responsibil- 
ity. But all recognize that the present 
condition is only temporary and that the 
problem after the war will be to retain 
just as much of individualism and free- 





ment. 








AN AGENT OF VALUE 


AN agent that writes questionable 
risks or those concerning which he has 
considerable doubt in his own mind 
never gets very far with his company. 
As soon as a company finds a better 
agent it will make a transfer. An agent 
that endeavors to put something over 
on his company is following a policy 
that will make him a most undesirable 
representative. A service giving agent 
is not one that seeks to cover doubtful 
risks. A man or a concern with a bad 
reputation that has vital defects from 
an underwriting standpoint is quite apt 
to become a claimant. It pays an agent 
to go after the best business from the 
best people. Naturally he has some 
risks that are not particularly desirable 
from the physical standpoint and yet 
the owner is honest and merits protec- 
tion. A company will stretch a point 
for a reliable agent that is conscientious 
in his underwriting. 








DANGER OF ASSESSMENT 


Tue fact that the receiver for the In- 
SURANCE EXCHANGE OF MEMBERS OF THE 
NATIONAL Retait Dry Goops ASSOCIATION 
of Chicago is forcing an assessment on 
the subscribers to pay up its obligations is 
probably something of an eye opener to 
members of reciprocal and interinsurance 
concerns. This experience indicates what 
danger confronts subscribers to an insti- 
tution of this kind. . 

This particular exchange was one of 
the largest doing business in Illinois. It 
had specialized on the finest class of risks. 
It had devoted itself chiefly to sprinklered 
risks, although some unprotected ones 
were taken, but only those of the best 
type. The receiver has been assiduously 
attempting to collect the assessments and 
is now bringing suits, securing service 
against the Illinois insurance superintend- 
ent to collect the assessments. Thus it is 
shown when a man pays his premium to 
an interinsurer, it may not be the end. 
He may wake up. and find himself con- 
fronted with further liability. These facts 
should be brought to the attention of those 
insured in concerns of this character. 








‘ VITAL DIFFERENCE 


THE difference between the American 
and the communistic or efficiency view of 
life is seen on every hand. Take the com- 
petition that is going on, for instance, be- 
tween the American and Chinese farmers 
in California, and, in fact, in many other 
parts of the country. The Americans 
who combine the ideas of earning a liv- 
ing with some enjoyment and freedom of 
life as they go along, are being driven out 
by the Chinese who are already down to 
the basis which some of our leading econ- 
omists argue should prevail after the war 
(for all except themselves); that we 
should adopt the German system of Kul- 
tur and efficiency, minus kaiserism and 
militarism, which means nothing at all, 

To take enjoyment and love of doing 
and living out of work is the mission of 
efficiency and Kultur. The American idea 
is to combine a normal life with as much 
work as is necessary without injury to 
character and personal development; to 
give play to all the individual faculties 
and to exercise them in full responsibility. 





ce Business 





Mrs. Richard M. Bissell, wife of the 
president of the Hartford Fire, was 
chairman of the Hartford woman’s Lib- 
erty loan committee which raised 
$4,251,000. Mrs. Bissell had her head- 
quarters in “The Colonial Cottage,” a 
single room structure painted white, 
with window boxes filled with bright 
colored geraniums on either side. The 
cottage was erected on the grounds of 
the old State House at Hartford with 
a band stand beside it. Band concerts 
were given daily and every evening of 
the last week of the campaign. 


John M. McCabe of the McCabe 
Agency at Superior, Wis., served as 
general chairman for Superior and 
Douglas county, Wis., in both the first 
and second Liberty bond campaigns. 
Under his generalship, Superior was the 
first city in Wisconsin to reach its al- 
lotment, which it did in two days. After 
the first Liberty loan drive, Mr. Mc- 
Cabe wrote to Secretary McAdoo of the 
Treasury Department and made some 
valuable suggestions as to the method 
of conducting the campaign in the Min- 
neapolis federal reserve district, which 
were carried into effect during the sec- 
ond Loan campaign. Mr. McCabe was 
with the New York Life for 18 years 
and had charge of northern Wisconsin 
and Michigan for 10 years. In that 
manner he participated in many sales- 
manship campaigns and is regarded as 
a man of fine organizing ability. 


Ed G. Doerfler, secretary of the Globe 
National at Sioux City,-Ia., and for- 
merly state agent for the Globe & 
Rutgers, with headquarters at Des 
Moines, is mourning the death of his 
little daughter Ann, who died a few 
days ago, while Mrs. Doerfler was en 
route to Rochester, Minn., for an op- 
ration. The mother’s condition was so 
serious that she could not be told of 
her daughter’s death for several days. 


Charles Cremer, secretary of the Ger- 
man Fire of Peoria, who died last week, 
began his career as a newspaper man. 
He was for many years associated with 
his brother in the publication of the 
German Demokrat, a Peoria daily news- 


{paper which ceased publication at the 


time it was destroyed by fire, when the 
German Fire’s home office building was 
burned a few years ago. Mr. Cremer 
was born in Watertown, Wis., and came 
to Peoria with his parents in 1868, and 
has resided there since. He is survived 
by three brothers and two sisters. His 
brother, Bernard Cremer, has been as- 
sociated with him for many years in 
the management of the company. 


Otto Redwitz, special agent for the 
London Assurance, with headquarters 
at Harrodsburg, Ky., for the past sev- 


‘eral. months, enrolled Oct. 26 at Camp 


Zachary Taylor, in the artillery service. 
Mr. Redwitz was registered before he 
accepted the special agency appoint- 
ment, but had obtained assurances of 
the exemption board officials in his dis- 
trict that he would be exempted on ac- 
count of his dependent mother and 
sister. When things came to the show- 
down, however, the exemption was re- 
fused. Mr. Redwitz will apply for ad- 
mission to the next officers’ training 
camp: For Mr. Redwitz it should be 
said that he enters the federal service 
most willingly, except that, had he not 
felt his duty was at home, he would 
have been among the volunteers months 
ago. 5 


Automobile companies have made 
considerable complaint recently about 
the fact that, under theft policies, equip- 
ment is stolen which is costly to replace 
and often it is felt that old equipment 
is being replaced with new. At the 
recent automobile meeting in Chicago 
the question of eliminating light equip- 
ments from the theft coverage came up. 
Some favored its elimination, others did 
not. Fred J. Sauter, president of the 


a policy covering light equipment. He 
had two tires stolen from his machine 
last week which, he said, “had not been 
run a foot more than 100 miles.” He 
says he is going to buy a padlock and 
chain for every piece of extra equip- 
ment on his car. 

Aaron N. Evans, of Columbus, Ohio, 
for 25 years a special agent of the Equi- 
table Fire & Marine, died at his home 
Oct. 26, of heart trouble. Mr. Evans 
gave up active work two years ago be- 
cause of impaired health and his duties 
were taken up by his son Howard, who 
is now in the army, and was at the 
mobilization camp when his father died. 

Albert P. Noll, former president of 
the Teutonia of New Orleans, which re- 
tired from the field in 1913, reinsuring 
in the Hartford Fire, died recently at 
Bay St. Louis, Miss. Mr. Noll entered 
the service of the Teutonia as a clerk 
in 1871 and became president in 1898, 
He was born in Louisville, Ky., in 1844, 
He was regarded as one of the leading 
underwriters in New Orleans and was 
prominent in philanthropic work in New 
Orleans. 

George A. Eastman, who began his 
insurance career in Boston fifty-three 
years ago and has been active since up 
to a few months ago, when his health 
demanded a vacation, has announced his 
retirement Jan. 1, 1918, from the firm 
of Eastman & Fenton, managers since 
1872 of the Liverpool & London & 
Globe for Boston and the Metropolitan 
district. : 

Mr. Eastman has been a most popu- 
lar and well known insurance man for 
many years. In 1864 he entered the 
office of Isaac F. Dobson & Co., the 
foremost agency of the day. In 1868 
he became secretary of the Independent 
Insurance Company of Boston, which 
succumbed as a result of its losses in 
the Chicago fire of 1871. In March, 
1872, he became associated with the 
Liverpool & London & Globe, with 
which he has since been identified. 


Some’ of the personal insurance 
friends of John Marshall, Jr., of Chi- 
cago, manager of the Firemans Fund, 
will give him a birthday anniversary 
luncheon at the Mid-Day Club in Chi- 
cago, Saturday of this week. Mr. Mar- 
shall rounded out 50 years Oct. 26, and 
the event will be properly celebrated 
with ceremonial rites. 


E. D. Hobbs, formerly assistant in 
the Western Actuarial Bureau at Chi- 
cago, who has been at Camp Grant, 
Rockford, IIll., has been transferred to 
the engineering corps and is now at 
Camp Merritt, N. J. He will leave for 
France in a few days. 


W. J. Littlejohn of Evanston, IIL, 
former western manager of the North 
Brifish & Mercantile, is planning to 
move to Pasadena, Cal., after the first 
of the year. Mr. Littlejohn is building 
a new home in that city, the papers de- 
scribing it as being of Colonial design 
with large French windows and a 
uniqué arrangement of balconies and 
verandas. Plans for an elaborate gar- 
den are also made. 

W. T. Porter, Jr., of Cincinnati and 
Paul B. Sommers of Columbus, Ohio 
field men, are celebrating together the 
arrival of babies in their homes re- 
cently. The Ohio field men are said 
to be smoking Porter-Sommers cigars ° 
now, the two men having pooled their 
celebration expenses. 


William J. Jackson, a veteran insur- 
ance agent of Anderson, Ind., and for 
many years a member of the Jackson & 
Burr agency, dropped dead of heart dis- 
ease Friday afternoon of last week, 
while he was engaged in packing pre- 
paratory to going to Florida for the 
winter. He was 78 years old. He is 
survived by a widow and one son, Vess 





Jackson of Detroit, Mich. 
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Casualty and Surety Comment |] 





LESSON IS DRIVEN HOME = 


FREQUENTLY some striking event oc- 
curs even in a largely populated com- 
munity that brings home a big lesson. 
Chicago papers recently carried the 
news of the suicide of Harrison KELLEy, 
secretary of the Prorres Buitpinc & 
Loan AssocraTIon of that city, a man of 
exceptionally high standing in his com- 
munity, who, for 20 years, had been em- 
bezzling funds of this organization un- 
til his defalcations amounted approxi- 
mately to $200,000. When it was found 
that he could no longer cover up his 
peculations, he committed suicide. The 
directors of the building and loan asso- 
ciation implicitly trusted Mr. KELLey. 
These directors were an able body vf 
successful business men of large affairs, 
who saw in Mr. Ke try the ideal man 
for his place. 

He succeeded in deceiving expert ac- 
countants successfully and the state 
guditors, who had gone over his books 
from year to year. He was so thor- 
oughly trusted that the building and 
loan association is said to have had a 
bond of but $5,000 covering his honesty. 
It was regarded as a mere matter of 
form and was a perfunctory item. 

This all goes to show that even men 
most thoroughly trusted should have a 
corporate surety bond of adequate 
amount. It is only a business consid- 
eration that is due stockholders and 
members to have their interests prop- 
erly protected against all contingencies. 
It was but a few weeks ago that the 
president of one of the largest banks 
was discovered in New York to be a 
defaulter of some $300,000. 

These two recent occurrences are 
very apt illustrations of the possibility 
of heavy losses of officers of high 
standing going wrong. If the directors 
are willing to regard such positions as 
immune and feel that it is not necessary 
to protect them, the stockholders 
should make it known that ample safe- 
guards should be put around officers 
and a surety bond should be procured 
to cover all contingencies. 





ANOTHER LESSON 


THE decision of the GuarpiaAN Cas- 
uvaLty & Guaranty of Salt Lake City 
to retire is but another indication of 
the certain ending that comes to com- 
panies that write workmen’s compensa- 
tion insurance at cut rates. The Guar- 
DIAN CASUALTY went out after the busi- 
ness strong, disregarded bureau rates, 
and naturally came to grief. For in- 
stance, just a couple of weeks before 
it announced that it would retire from 
business it accepted a coal mine risk at 
a cut of 50 percent from that made by 
the coal writing syndicate. This, of 
course, was a_ suicidal policy that 
brought the company to grief. There 
is no company today, regardless of size, 
that can go into the compensation field, 
write business at inadequate rates, and 
expect to keep its capital intact. None 
of the established companies would 
write compensation business on its 
merits and independent of other lines 


ply regarded as an accommodation line 
to pull the other more profitable classes. 
There is no line in casualty insurance 
that is so hazardous as compensation. 
An assured today that receives an offer 
of cut rates in compensation insurance 
can very well be dubious as to the in- 
demnity he is purchasing. Here is a 
line of insurance that demands depend- 
able indemnity and any underwriter 
who, feels that he can make money on 
his compensation business at cut rates 
is plunging over the precipice. These 
lessons, one after another should be 
heeded by agents, brokers and assured. 
A cut rate in compensation is a sure 
indication that something is wrong and 
that a company is skating on thin ice. 





Personal Glimpses 
of Casualty Men 





F, Norie-Miller, general manager, and 
J. Wichart, a director of the General 
Accident, have arrived on this side for 
a visit to the United States and Cana- 
dian offices. z 


H. H. Thomas, assistant manager of 
the Fidelity & Deposit at Milwaukee, 
has enlisted in the United States army 
and is now stationed at San Antonio, 
Tex., with the ordnance detachment of 
the San Antonio arsenal. 


T. W. Budlong, son of Vice-President 
E. C. Budlong of the Bankers Accident 
of Des Moines, has enlisted in the en- 
gineering corps and is now at Camp 
Cody, Deming, N. M. “Ted” has been 
looking after the Des Moines agency of 
A. S. Gilbert while the latter was in 
California the past summer, but upon 
the latter’s return went out of the in- 
surance business and,into the army. 


General Manager T. M. E. Arm- 
strong of the home office of the Ocean 
Accident and United States Manager 
W. J. Gardner have gone to the Pacific 
Coast. They’ will return by way of 
Canada. 


A service flag bearing 375 stars has 
just been made for the Travelers and 
is hung over the Main street entrance 
to the home office. The stars repre- 
sent 150 men from the home office in 
the service of the country and 225 
from the various branches in America 
and Canada. The Travelers believes 
that no flag was ever before made bear- 
ing sO many service stars. 


Walter T. Sullivan of the accounting 
division of the Travelers Indemnity 
died in France recently, where he went 
with the 102nd Regiment of the Ameri- 
can expeditionary forces. He was the 
first Connecticut soldier to die in serv- 
ice in France. This is the second death 
of a Travelers man. Harold L. Pulver 
of the life department of the company 
died at the Brooklyn Navy Yard in 
New York, Sept. 21. 


The vacant property at 1438-44 South 
Wabash avenue, Chicago, with a front- 
age of 75 feet, has been purchased by 
some of the officials of the Continental 
Casualty in their individual capacity, 
they being Herman A. Behrens, M. P. 
Cornelius and Louis G. Phelps and E. 
G. Timme. It is stated the Continental 
people have not purchased this as a 
home office site, but inasmuch as the 





today. Compensation business is sim- 
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building, in this section, they are inter- 
ested in that part of Chicago. 


Dr, George E. Tucker has resigned as 
manager of the medical and accident 
prevention department of the Aetna 
Life’s liability department at San Fran- 
cisco to make a survey of medical con- 
ditions under various compensation 
acts for the National Industrial Con- 





ference Board, which comprises the 


leading industrial corporations of the 
east. The survey will be used by the board 
as a basis of determining the attitude 
of members toward social insurance. 





Lots of men think they are live wires 
when they are in reality only sputterers. 





It’s not the original cost, but the up- 
keep of a furnace that counts. 

















COMMENT ON GUARDIAN’S PLIGHT 








surance cannot be successfully writ- 

ten by small casualty companies is 
again demonstrated in the case of the 
Guardian Casualty & Guaranty of Salt 
Lake City, which ceased writing busi- 
ness last week. It did not make an 
effort to appoint too many agents in 
the territory in which it operated. For 
fhstance, it had agents in only two 
towns in Wisconsin, three in Indiana 
and one in Michigan, although it re- 
ceived considerable business from these 
states. The records will show that its 
expense ratio was moderate, as was its 
acquisition cost. Its six years’ opera- 
tions at the end of 1916 showed a slight 
underwriting profit on its entire busi- 
ness and a good profit on workmen’s 
compensation for the three years it 
had been written, and yet it was forced 
to retire. 


r NHAT workmen’s compensation in- 


* * * 


Much of the company’s compensation 
business was written on a deposit premium 
and monthly or quarterly audits. In this 
way most of the premium income was 
earned when it was received. One of the 
chief causes of the company’s troubles was 
the increased industrial activity and speed- 
ing process that is taking place all over 
the country. For instance, an employe re- 


ceiving $700 per year in 1915, is in 1917, 
in a large number of cases, receiving al- 
most $1,500 per year. Wage increases have 
been large and general. 

George E. Cutler, general manager of the 
company, states that at the time it ceased 
writing business, the Guardian had very 
few more risks on its books than it had 
two years ago. Thus, with practically the 
same concerns on its books that it had 
two years ago, the company was being 
presented with a 40 percent increase in 
business, which it did not desire, and could 
not properly take care of. Reserve require- 
ments became burdensome and the com- 
pany’s business unwieldy. 


Industrial concerns have been working 
their employes long hours and employing 
much new or green help. This has in- 
creased the number of accidents. From 
the time a compensation risk is written 
and .the company becomes liable, until it 
actually gets the premium, is about four 
months. In normal times, it was no 
trouble for the Guardian to handle these 
credits, but with the 40 to 50 percent in- 
crease, they proved a stumbling block. 
The company was paying losses on busi- 
ness almost immediately after it had been 
written and not getting the premium for 
it until four months later. The case of 
the Guardian seems to bear out the state- 
ment of those who have said that within 
the next ten years the workmen’s com- 
pensation business of the country will be 
concentrated in the hands of a few large 





companies. 
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CASUALTY AND SURETY NEWS 





MUCH SPECULATION ~ 
AS TO THE FUTURE 


Surety Men Feel That Business 
Will Continue to Produce 
Satisfactory Income 


EFFECTS OF GREAT WAR 


While Building Has Slumped Mate- 
rially, Government Business Has 
More Than Made Up Deficit 


There is considerable speculation in 
surety circles as to what result the con- 
tinuance of the war may show on the 
prices of building material which closely 
affects the writing of contract and 
builders’ bonds. Because of the high 
prices, materials of all kinds are com- 
manding, there has been a very notice- 
able falling off in building activities, and 
consequently in the writing of this class 
of bonds by the surety companies. The 


erection of downtown office buildings 
and apartment houses is practically at 
a standstill. This, however, is more 
than offset by the great volume of busi- 
ness that has been secured from the 
government. Although all government 
business has been written at a low 
rate, there was an enormous volume of 
it. It is also regarded as gilt edge, and 
it is felt that the losses on it will be 
light. For this reason, the majority of 
the companies will show a gain this 
year in the writing of contractors’ and 
builders’ bonds in spite of the fact that 
ordinary building construction has been 
materially affected. 

As the war goes on, the government 
will do more building and contract for 
more material, so that in this way a big 
field for business will go to the surety 
companies during the continuance of 
the war. 


Volume Will Be Large 


Those who have made a study of it are 
of the opinion that the business of this 
character which surety companies have re- 
ceived is very small compared with what 
will be written as the United States gets 
more deeply into the business of conduct- 
ing the war. For instance, there is the 
matter of terminal facilities in the east. 
It is estimated that each ship that the 
government is operating costs $1,000 per 
day. Docking facilities in New York City 
and other eastern ports are by nce means 
adequate to take care of the enormous 
amount of freight being sent from the 
west for export. A day’s idleness of a 
ship costs the government $1,000, and this 
matter has been given serious attention 
by government officials recently. It is 
not at all improbable that the government 
will shortly undertake the erection of large 
docks of its own in the east, as well as 
railway terminals, to be connected by side- 
tracks with the main line. To erect freight 
facilities of the proper kind would be an 
enormous undertaking, and in itself a 
larger piece of business the surety com- 

‘panies have yet received. 


War Business Assured 


The bonding business, therefore, that 
the companies will receive from the gov- 
ernment while the war lasts, even though 
it is written at low rates, will more than 
make up for the loss of the ordinary run 
of business heretofore enjoyed. It can be 
said, then, that the situation, from the 
surety companies’ standpvint, is more or 
less secure. It is an interesting specula- 
tion as to what will happen when the war 
ends. Will the present high prices of 
building material continue, and will this 
operate to hold back ordinary buildings, 
or will prices take a drop and ordinary 
conditions resumed? Contractors and 
architects seem to feel that the high 
prices of some building material at least 
will remain for considerable time after 
the close of the war. It is held that there 
will be a steady demand for steel, for 





instance, from Europe to be used in re- 
construction work for some time after 
peace has been declared. On the other 
hand, the prices of brick and other mate- 
rials used in building construction are 
certain to come down. Industrial concerns 
and private owners who have been im- 
patient to start building operations will, 
it is felt, commence construction work as 
soon as any appreciable decrease in prices 
prevails. 


Building Cautiously Now 


At the present time the large factories 
are constructing only such additions to 
their plants as are absolutely necessary 
in the conduct of their business. Many 
of the additions that are being made are 
obviously temporary, and enlargements of 
any consequence will not take place until 
there is a decline in the price of building 
material. Realty operators are not con- 
structing apartment houses on as large 
seale as heretofore, awaiting a slump in 
prices. Contractors have come to the con- 
clusion that at the close of the war this 
large army of private owners will com- 
mence operations and carry on their build- 
ing plans as soon as prices drop. The 
fact that so many owners are impatient 
to build, and therefore apt to buy mate- 
rial at the first indication of a decrease 
in price may, of course, operate to keep 
the price up. This, and the fact that the 
demand for material from Europe is apt 
to continue for some time after the war, 
would indicate that it will be at least a 
year or two after hostilities have ceased 
before there will be a general decline in 
the prices of building material. 


Cantonments May Continue 


Another feature of the situation (and 
this, of course, is purely speculative) is 
the fact that the cantonments that have 
been erected may be continued by the gov- 
ernment as headquarters, in the event that 
universal military service is put into ef- 
fect. Such a move would involve a heavy 
purchase of supplies of all kinds, and 
would be very interesting from a surety 
company’s standpoint. 


Changes Are Made 


NEW YORK, Oct. 31—In addition to the 
retirement on Nov. 1 of Manager Chester 
M. Cloud of the Fidelity & Deposit’s local 
casualty branch office, and that of plate 
glass manager Charles Gilmore, who has 
gone with the New Amsterdam Casualty— 
both of which were announced the last 
week—other changes have been made in 
the same office. J. F. Walters, manager of 
the personal accident and health depart- 
ment, who came from the Casualty Com- 
pany of America last February, has re- 
signed, as of Nov. 1, to go with the Travel- 
ers. Cashier E. L. Labdon, who has been 
with the Fidelity & Deposit for eight or 
ine years, leaves to go with the company’s 
city agency firm of the H Schaffer 
Company. Arlington Meade is to be in full 
charge of the accident and health depart- 
ment. E. S. Eckstrom, who was Mr. Gil- 
more’s assistant in the plate glass depart- 
ment, has been placed at the head of that 
work here. A. L. Dietrick, assistant mana- 
ger of the office, becomes Mr. Cloud’s suc- 
cessor. 


Resignations Withdrawn 


B. Howard Bland, vice-president of the 
United States Fidelity & Guaranty, has 
withdrawn his resignation as a member of 
the governing committee of the Burglary 
Underwriters Association. H. P. Ringgold, 
assistant secretary of the same company, 
has likewise reconsidered his resignation 
as a member of the mercantile and inspec- 
tion committee of the association. Both 
officials will accordingly continue as mem- 
bers of their respective committees. 

The action of Messrs. Bland and Ring- 
gold, in tendering their resignations, gav 
rise to rumors that the United States Fi- 
delity contemplated severing all connection 
with the burglary association. Vice-Presi- 
dent Bland states that his company has 
no intention of taking any’such step. 

It is understood that a slight misunder- 
standing arose between the United States 
Fidelity and the burglary association over 
certain risks,; which led to resignations. 
Later, it is said that the matter was 
amicably adjusted, and that both will con- 
tinye on the committees of which they 
have been valuable members. 


Triples Its Subscription 


‘BOSTON, Oct. 27—In addition to its 
original subscription for $100,000 of the 
second issue of the Liberty bonds, the Mas- 
sachusetts Bonding & Insurance Company 
made a second subscription for an addi- 
tional $100,000 and.on Liberty Loan Day 
made a third subscription of $125,000, of 
which $25,000 was for the employes of the 
company, their total subscription being 
therefore $325,000. 





“AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O.“MORSE, President 
*‘Conservative but Aggressive’’ WICHITA, KANSAS 
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AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents . - . INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents ‘ . - - ST.LOUIS, MO. 
GARNER & MANN, General Agents ° . - KANSAS CITY, MO. 

For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 


An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 Assets $1,211,054 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 
We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 


Write me today and I will show you a real opportunity. “ 
ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 


First and Largest Organization writing b and prof 
same plan as traveling men’s associations. 
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The Sign of Good Casualty Insurance 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR — 
GEN’L LIABILITY 


ESTABLISHED 1869 


London Guarantee & Accident Company,Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB ~_ Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exc e, Chi 
FRED L. GRAY COMPANY - Wo Bldg. 
RAYMOND & RAYMOND « « rnal 
ALFRED PA SON - - 

R. H. CLARK enue, N. W., Cl 
DIGGS-TERRI So Bank Bldg. Cincinnat} 
KING cKENZIE - - - Agents, N. Bldg., Lime 
THE » DODGE & JACKSON CO., ‘oledo, 9 











~<a 2 
THE JIFFY PEN 


The word “‘Jiffy’’ denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, lows 






























rY 


ea year. 


HEALTH 


rT CO. 
2S, IOWA 


| upon 


ince 


'Y 


‘Bldg., Lime 
“. Toledo, Q 
SAS 


yalance 
ciate a 
stand- 


lowa | 











other liability business. 





November 1, 1917 


THE NATIONAL 


UNDERWRITER 





NEWS OF COMPENSATION 
KANSAS TO CALL CONFERENCE 








Commissioner Considers Getting Data 
for Possible Action by Legisla- 
ture at Next Session 








TOPEKA, KANS., Oct. 30—Owing 
to the confusion existing in the rates 
for workingmen’s compensation, not 
only in Kansas, but elsewhere, Carey J. 
Wilson, Kansas commissioner, is con- 
sidering inviting the general agents and 
special officers of the companies operat- 
ing in this state to a conference regard- 
ing compensation rates. The invitation 
would be extended to the National 
Workmen’s Compensation Service Bu- 
reau of New York. 

While Kansas has no direct regu- 
latory powers over compensation insur- 
ance and may not wish to get into this 
as it has in fire insurance, it is the plan 
of the commissioner to dig into the 
facts relating to this class of business 
and have information ready to lay be- 
fore the legislature if a call should 
come. There does not appear to be 
any uniform system of accounting and 
distributing compensation business and 
many companies do not separate it from 
Many com- 
panies have had only slight experience 
in writing compensation business. 

The conference would discuss the ex- 
periences of the different companies, 
the distributing of the premium ac- 
counts, the cost of the business, the 
income, profits and losses, and similar 
items, to discover, if possible, some 
basis for handling the Kansas business. 
It might be that the insurance com- 
missioners of some neighboring states 
would be included in the invitation. 


COMPENSATION IN WISCONSIN 





Industrial Commission Issues. Report 
Showing Experience in Rich State 
for Last Year 





MADISON, WIS., Oct. 27—During 
1916 the net premium income of com- 
panies writing workmen’s compensation 
in Wisconsin, was $1,783,887, according to 
the third annual report issued today by 
the Industrial commission. Of this total 
66 percent was carried by stock companies, 
28 percent by Wisconsin mutuals, 4 per- 
cent in inter-insurance exchanges, and 2 
percent by foreign mutuals. 

Insurance companies paid out for acci- 
dents which occurred in 1916, $1,289,673, 
or 74 percent of the premiums earned. 
The management expenses totaled $6,608,- 
811, or 35 percent of the earned premiums. 
This would indicate that the companies 
writing compensation in Wisconsin lost 9 
percent on their business in 1916. How- 
ever, the commission in its report states: 


“This net loss of 9 percent will be off- 
set to a large degree, and probably en- 
tirely, by the additional premiums which 
employers will pay on account of the 
greater payrolls actually expended than 
the estimated amount upon which the ad- 
vance premiums are based. This does not 
apply to each individual company, but to 
the total of all companies.” 

The report of the commission shows that 
the average rate collected upon compensa- 
tion risks in Wisconsin in 1916 was $1.22 
per $100 of payroll and that the average 
Pure premium cost was 79 cents. The 
report also contains statistics as to the 
experience of the 550 employers in this 
state who have been permitted to carry 
their own risk under the compensation 
act. The pay rolls of these employers 
represent about one-third of the entire 
Wages paid to workmen in the state. In- 
demnity and medical aid under the com- 
Fensation act cost these companies an av- 
erage of 58 cents per $100 of pay roll in 
1916. The commission explains the more 
favorable experience of companies carry- 
ing their own insurance to those which 
are insured, principally upon the ground 





Casualty Insurance Special 


Agent desires to make a change. With present 

m pany four years. ‘lave had 12 years 
local agency poe years executive field experience. 
Am thoroughly familiar with Connecticut, Massa- 
chusetts, ew York. Eastern Pennsylvania, Ohio. 
ndiana, Southern Michigan and Illinois. Want 
less territory, shorter trips and 
than at present. hat have you to offer? Address 















General Casualty & Surety Co. 


We are now ready to receive applications from 
Michigan to represent this Company : 


ELMER H. 


DIME BANK BLDG., DETROIT 


DEARTH ‘ ‘ : ‘ : ; 


President 





more opportunity . 





that the self-insured employers. are the 
largest manufacturing plants in the state, 
which have been most thoroughly safe- 
guarded and the best safety organizations. 
It also notes that employers carrying their 
own risk frequently keep slightly injured 
workmen on their pay rolls, while under 
similar conditions insured employers 
would not employ such injured workmen 
until they are fully recovered. 


Question Law’s Scope 


Question of the scope of the Ohio work- 
men’s compensation law has been raised 
in the Ohio supreme court, which is asked 
to determine, in a Cincinnati case, whether 
the state must pay claims of workmen 
outside the state, while working for an 
Ohio company operating under the law, 
Lena Ware of Cincinnati was awarded $2,- 
662.40 by the lower courts for the death 
of her husband, who was in the employ of 
brick contractors at Cincinnati when the 
accident occurred. : 


Threshing Not Farm Work 


A man owning a threshing outfit used 
for hire to thresh grain for farmers had 
in his employ a man to-operate the sepa- 
rator,. His arm was drawn into the cylin- 
der and crushed to the elbow. The Indiana 
industrial board certified the question 
of compensation to the appellate court 
as to whether the employer was exempt 
under the provision against liability for 
injuries to farm labor. The court holds 
that although work was being done on a 
farm to care for a fafm crop, it was not 
agricultural work within the contempla- 
tion of the statute. 


Loaded Up on Coal ; 


DES MOINES, IA., Oct. 30—Iowa coal 
operators were hard hit when it was 
learned that the Guardian Casualty of 
Salt Lake City was liquidating, as that 
concern carried practically all of the com- 
pensation insurance on employes of Iowa 
mines. Some months ago Commissioner 
English dispatched an examiner to Salt 
Lake to look into the affairs of the com- 
pany and joined with a representative of 
the Wisconsin department in demanding an 
addition of $130,000 to its surplus. The 
Guardian Casualty secured the Iowa mine 
business by offering a low rate of $1.95, 
whereas other companies asked $3.39 or 
thereabouts. 


Compensation Notes 


The Ohio industrial commission has sub- 
scribed $50,000 to the liberty loan. 


The Kansas Employers’ Association has 
closed a contract with the Millers’ Mutual 
Casualty of Chicago for handling the gen- 
eral liability, public liability and work- 
ingmen’s compensation business for the 
members of the association. The company 
has just been admitted to begin business 
in Kansas and will establish a general 
agency in Topeka in connection with the 
offices of the Employers’ association. 

That “tips” are to be considered as part 
of a waiter’s wages is the ruling of the 
California Industrial Accident Commission 
in making an award of $17.31 per week to 
Julius Wertheimer, employed in a San 
Francisco cafe. The injured man testified 
that his wage was $1.50 per day, but that 
his “tips” brought his income up to $30 
per week, and it was on the latter basis 
that the commission made the award. 


Miss Edith Hoag, the teacher in the Elk 
Grove, Cal., school district, who was in- 
jured when she attempted to move a heavy 
desk, will not receive compensation with- 
out the California supreme court says so, 
as the school board has appealed her case 
to that court. Miss Hoag was awarded 
indemnity by the accident commission, 
which was upheld by the district court of 
appeals on an appeal by the school dis- 
trict. The latter is now taking the case to 
the supreme court on its contention that 
the teacher was attempting to do the 
Janes of the janitor when she was in- 

ured. 


Frederick C. Curry Dead 


HARTFORD, CONN., Oct. 27—Frederick 
C. Curry, assistant manager of the liability 
claim department for the Massachusetts 
Bonding since 1912, died at his home here 
the past week. Mr. Curry was formerly 
connected with the Aetna and came to 
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the 
Massachusetts Bonding when its liability 
claim department was first organized. 
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SUCCEEDING 
| Chicago Bonding @ Surety Company 
| Prudential Casualty Company 


LINES OF INSURANCE WRITTEN | 








Bonds 
Fidelity 





Insurance 








| Accident | 
se goieeis Health 

2  ceaptee Liability | 
ontract 


Automobile 
Plate Glass 
Burglary 


Depository 


Miscel- 
laneous 











Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus. 
$296,048.32 


QO. F. ROBERTS, Sec’y and Gen. Mgr. 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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ASKS FOR INTERPRETATION|DO NOT WANT THE RISKS LIVE STOCK 


Indiana Department Desires Ruling on 
Application of War Tax to Monthly 
Payment Companies 


INDIANAPOLIS, IND., Oct. 31— 
Miles Schaeffet, actuary of the Indiana 
department, has directed an inquiry to 
officials at Washington asking for an in- 
terpretation of the war tax law, as af- 
fecting accident and health companies. 
The law imposes a tax of one cent up- 
on each dollar or part thereof of pre- 
mium charged. Mr. Schaeffer wishes to 
have the term “premium charged” de- 
fined. The weekly payment assessment 
accident and health companies will suf- 
fer a hardship, he states, if the tax is 
based upon the weekly premium rather 
than upon an annual premium. : 

For example, if ten cents per week is 
the premium taxable, companies doing 
this form of business would have to pay 
on the basis of one cent each week, or 
fifty-two cents for the year, whereas, 
if the premium is regarded as $5.20 an- 
nually, the tax would be but six cents. 
The industrial life companies are not 
affected in like manner, as the section 
of the law relating to life insurance spe- 
cifically defines the premium charged as 
the weekly amount, upon which the tax 
is forty percent of one week and no 
more for the entire year. The ruling 
upon accident and health companies 
will be awaited with much interest by 
those concerned. 


Quick Work 


Talk about quick claim settlements—on 
Friday, Oct. 26, Raymond Colclough, con- 
ductor of the Interurban, living at Bata- 
via, Ohio, was in an interurban street car 
accident at 3:30 p. m. and he died at 8 
o’clock that evening. At 11 o’clock the 
next morning the agent of the American 
Liability, which carried $400 disability in- 
surance, was on his way to Batavia with 
the draft in his pocket. Mr. Colclough 
was the only one killed in the accident, 
but on the same car there were fifteen 
other policyholders of the American Lia- 
bility. 





Reaches $100,000 Debit 


The National Life & Accident has the 
first weekly debit ever to reach $100,000. 
This goal was reached during the past 
month. W. R. Wills, vice-president, is this 
week on a tour through Arkansas, Okla- 
homa and Texas in the interest of the 
company. 


J. J. Arnold’s Insurance 


John J. Arnold, vice-president of the 
First National Bank of Chicago, who is in 
charge of its foreign exchange department, 
suffered the amputation of both feet the 
other day, owing to a railroad accident. 
He jumped off the train as it was leaving 
his station and fell under it. His accident 
insurance was: Fidelity & Casualty, $22,- 
000; Standard Accident, $30,000; 
Mutual Life, $15,000; Travelers, $5,000; 
Western Travelers, $5,000. The double in- 
demnity clause did not apply in this case, 
as the injury occurred after he had 
alighted. 


Name Been Changed - 


The Southern Casaulty & Surety Con- 
ference has changed its name to the 
Southern Industrial Insurers Conference. 


Executor’s Big Bond 


The United States Fidelity & Guaranty 
and the Fidelity & Deposit have executed 
jointly the $2,000,000 bond of A. P. Peck, 
of Los Angeles, as coexecutor of the estate 
of George W. Houk. Each company as- 
sumed liability for $1,000,000. 


Theodore Cocheu, Jr., comptroller of the 
American Surety, died from pneumonia, 
Oct. 19, after an illnes of only two days. 
Mr. Cocheu was also vice-president of the 
American Audit Company of New York. 


MERICAN LIABILITY 


COM PAN ¥Y— 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG. CINCINNATI, O. 
$100 000 00 INSURANCE DEPT. DEPOSIT 
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Companies Are Shying at Bonds to Be 
Put Up by Owners of 
Liquor 





NEW YORK, Oct. 30—Local surety 
offices are swamped under the tremen- 
dous demand for whisky bonds to cover 
the new war taxes. The business is 
considered very poor, and only the 
cream is being taken. It is an extra- 
hazardous undertaking, being nothing 
less than a direct financial guarantee. 
Should the bonded party fail to pay'on 
May 3, within an hour the government 
would come down upon the sureties for 
the cash, and if the companies prove 
at that time to be loaded with this busi- 
ness the serious consequences of a call 
upon them all at the same time is ap- 
parent. Only first-class firms are now 
able to secure the necessary bonds, and 
the small dealers are in a panic. The 
extent of the demand for this protec- 
tion is gauged by the fact of there be- 
ing no less than 20,000 saloonkeepers 
in the state of New York. Most of 
these are overstocked and owe for a 
great deal of their goods. Besides, it 
has been learned that the prospect of 
a whisky famine has induced many to 
borrow on their present holdings and 
invest in more of the same character, 
and the likelihood of being able to 
realize any considerable amount of it, 
in view of the reaction of consumers 
against the increased cost of the retail 
article, is dubious. 


May Cramp Small People 


The new tax is $2.10 a gallon on all 
whiskey in physical possession. The nor- 
mal tax on whiskey in bond is $1.10, pay- 
able when taken out of bond; and to this 
is now added the addition $2.10, making 
a total of $3.20 per gallon. The act of 
congress imposing the new rate bears 
date of Oct. 3, 1917, and by Nov. 3 the 
time expires for filing bonds covering this 
impost, for the payment of the tax by May 
3. On that date the tax must be paid 
or the bond is forfeit. Will the small 
dealer be able to meet the test? Valuable 
leases will, in some cases, doubtless in- 
duce saloonkeepers to raise the tax money 
by hook or crook; but it is confidently 
anticipated that others, without such a 
spur, will summarily decamp. 

Liberty bonds are being urged by the 
internal revenue department as satisfac- 
tory security, and in numerous instances 
they are being bought and put up for this 
purpose. The surety underwriters feel 
that where their own bonds are the sole 
security the money should be put under 
joint control, as whiskey sales are made, 
deposited in banks. Another suggested 
remedy is that the dealers deduct a 
certain percentage of their sales and de- 
posit it with a trust company wherewith 
to meet the tax when due. 


Will Not Touch the Business 


A measure of relief is available in the 
permission recently received for dealers 
to make fortnightly remittances, which 
will be charged off their inventories held 
at collectors’ offices. The Excise Reinsur- 
ance Pool, made up of a majority of the 
bonding companies with shares in the 
profits in proportion to their participa- 
tions, will not touch this business. An 
excise bond runs for one year, and the 
smallest is for $1,000. If the insured 
cannot act his bond is required, but his 
license would be lost, and this fact mili- 
tates in favor of his meeting his obligation. 

Great difficulty is being experienced in 
securing reinsurance on account of the size 
of the lines. The originating company 
usually carries, on an average, about one- 
quarter of the line; but the remainder is 
hard to place. The government started 
out by demanding a bond twice the 
amount of the tax. This promised to give 
serious trouble, and was manifestly un- 
fair, as the liability was limited to the 
tax amount. On the 19th instant a promi- 
nent New York underwriter went to Wash- 
ington and argued this point before the 
revenue department, with the result of 
securing a reduction of the bond to the 
limit of the tax. This was a saving of 
thousands of dollars for the whiskey men. 





Hubbert Goes to Omaha 


Marc Hubbert, who resigned as manager 
for the National Surety at Portland the 
first of the year and has since been in the 
lifg insurance business at San Francisco, 
has returned to the National Surety as 
manager for Nebraska, with headquarters 
at Omaha. Mr. Hubbert left San Fran- 
cisco Sunday to take up his new duties. 
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DR. HUBBARD HAS RESIGNED 


Secretary and Underwriter of the West- 
ern Live Stock Will Make 
Another Convention 


Dr. Gaius W. Hubbard, secretary and 
underwriter of the Western Live Stock 
of Peoria, Ill., has resigned. Dr. Hub- 
bard is one of the well informed live 
stock insurance men of the country, 
having had a wide experience. He is 
well known to the men of the busi- 
ness. It is understood that Dr. Hub- 
bard will remain in the live stock insur- 
ance field in some connection. 


PAYS BIG LIVE STOCK CLAIM 


Kansas City Stock Yards Fire Largest 
Loss on Record—Majority Written 
in Hartford 


What is probably the largest live 
stock insurance loss on record was sus- 
tained by the live stock department of 
the Hartford Fire in the recent fire at 
the Kansas City Stock Yards. The 
company, which settled all claims with- 
in a week, paid out approximately 
$2,000,000. The majority of the busi- 
ness was written under the Hartford 
live stock transit policy, which auto- 
matically insures shipments from the 
loading point to destination and reim- 
burses the dealer for any animals killed 
or crippled in transit. Hartford agents 
are making an active canvass for busi- 
ness among cattle shippers and dealers 
as a result of this loss. It is estimated 
that the company had policies on about 
12,500 cattle and 3,000 hogs. 


Company Doing Nicely 


The American Reinsurance of Hunting- 
ton, Pa., has already written premiums in 
excess of $100,000. The organizers of this 
company saw the need of a reinsurance 
company for compensation and liability 
insurance. It started in April of this year 
with capital and surplus of $450,000 fully 
paid up. Its progress has been very grat- 
ifying. Reams, Ives & Wrightson of New 
York City are underwriting managers. 
William R. Mearns is the special man in 
charge of their reinsurance department. 
The company has also arranged to reinsure 
excess lines on accident, health and bur- 
glary insurance. It will enter additional 
territory as needs are found. It is already 
licensed in Pennsylvania and New York. 
Carl M. Hansen, the secretary is a well 
known casualty man who has spent much 
time in the engineering and technical side 
of the business. 


The license of the Guardian Casualty & 
Guaranty of Salt Lake, in Michigan, has 
been. revoked on account of alleged im- 
pairment of its capital. 
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Reinsurance facilities offered 
upon a reciprocal 
is. 


The best territory in the West 
open to Accident and Health 
Salesmen. References required. 


Address 


Western Accident and Indemnity Co. 


HUGH D. COOK, President 
Helena, Montana 
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INTER-OCEAN 
CASUALTY CO. 
Union Central Life Bldg. 
Cincinnati, Ohio. 


Good Territory and Liberal 
Contracts for Accident Agents 
Who Are PRODUCERS 


Address 
J. W. SCHERR, President 














BOSTON 
Paid-in Capital $1,500,000. 


Business-Builders 


Developing 


Fidelity and Surety Bonds. Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 
Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 
Write for Territory. 











Price 
Talks 


H. G. Royer, Pres. 





The agent who is able to offer good insurance at less 
than his competitors is in the same position as the 
merchant who is able, by buying in quantities and 
holding down expenses, to quote reduced prices —he 
gets the business. 
Business Men’s are in a position to get the business, and they do. 


Central Business Men’s Association 
Westminster Blida., Chicago 


Representatives of the Central 


Cc. O. Pauley, Secy. 
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SPEEDY SERVICE IS 
REQUIRED ON BONDS 


Companies See the Necessity of 
Getting Prompt Action On All 
Government Contracts 


TIME IS A BIG FACTOR 
What Some New York Bonding Cor- 


porations Are Doing to Add to 
Washington Facilities 





NEW YORK, Oct. 30—Government 
supply contract business is on such a 
scale, under impulse of the gigantic 
orders that are being placed every day 
for the equipment of the several 
branches of the national service, as to 
direct unusual attention on the part of 
the companies to the development of 
their bonding facilities at Washington. 
All of the leading companies have long 
had important offices at the national 
capital, and these are now being supple- 
mented by additional clerical help and 
the frequent visits of home office 
specialists. 


The American Surety has for the 
past eight or ten years maintained a 
federal bond bureau under the manage- 
ment of S. Hazen Bond, a former 
government surety chief, and this is 
proving of especial value to the com- 
pany at the present time. 

The National Surety’s Washington 
agency is in the charge of W. H. Ron- 
saville, Munsey building, and Assist- 
ant General Manager Mackall has of 
late been running down to Washington 
frequently from the home office to add 
his assistance to the heavy business 
that has been coming into the Ronsa- 
ville agency. The Washington facili- 
ties of the Fidelity & Casualty have 
been supplemented by the legal efforts 
of Thomas B. Robinson, of that city. 
Otherwise the ordinary equipment of 
the regular Washington offices of 
bonding companies are proving equal 
to the demands upon them, with such 
additional help as comes from the em- 


ployment of an increased clerical force: - 


Speed Is Required 


The gist of the government supply con- 
tract business is chiefly concerned with 
the factor of necessity and _ resultant 
Speed. Time is the essence of the situa- 
tion. Everything has got to be done with 
the least possible delay. The effect is far- 
reaching. The ordinary procedure of invit- 
ing bids on contracts has had to largely give 
place to what is practically a commandeer- 

g of manufacturing plants, with remun- 
eration based upon a standard basis of 

cost and percentage,” the percentage be- 
ing ten. Government experts are installed 
in the plants and the ordinary work is 
temporarily sidetracked while some spe- 
cial article is produced in the enormous 
quantity demanded by the requirements of 
the army and navy. A western typewriter 
Plant, for example, was recently ap- 
proached by government authorities. The 
Manager said he did not know how to 
Make the article desired. “We do not 
want your typewriter skill,” was the re- 
ply, “we want your plant.” And the prop- 
erty and labor were thereupon taken over 
by the government, and a $18,000,000 con- 
tract for casings placed with the manage- 
ment. Thus, to save both time and ex- 
pense, the government is waiving bonds in 
Many instances where the reliability of 
the firm has been established by its previ- 
ous performances. This, of course, has 
resulted in a wholesale diminution of sup- 
ply contract bonding; but the demand still 
remains vastly above the ordinary. The 
business is regarded as highly desirable 





METHOD IS EFFECTIVE 


_—_—. 


SPECIAL CONTRACT SERVICE 





Companies Make Provision Through 
Washington Bureau for Covering 
Government Supply Business 





BALTIMORE, Oct. 30—Owing to 
the great volume of government sup- 
ply contract business created by the 
war, some of the Baltimore companies 
have made special provisions for han- 
dling this new business. 

Instead of depending on the home 
offices, two local companies—the United 
States Fidelity & Guaranty and the Fi- 
delity & Deposit, are soliciting con- 
tracts work through their regular Wash- 
ington bureaus, and have found this 
course to be exceptionally effective in 
covering new contracts. 


As an added feature, the United States 
Fidelity has established a registry depart- 
ment, which maintains record of all manu- 
facturing concerns or individuals actually 
bidding or contemplating bidding on gov- 
ernment contracts. All such companies 
and individuals are invited to register 
their names at this bureau, and the com- 
pany, besides keeping this record complete, 
voluntarily offers to communicate with 
concerns that receive contracts. This, of 
course, enables the Washington bureau to 
keep in close touch with all bids sub- 
mitted and the concerns or individuals 
that win out in competition. When con- 
tracts are let, the bureau communicates 
with its accredited agents in all parts of 
the country and especially in the cities in 
which bidders might be located. 

The Fidelity & Deposit solicits the new 
contract business through its long-estab- 
lished bureau and new work is covered in 
the ordinary way. The home office de- 
pends on the bureau agents, which have 
represented the company in Washington 
for years, to keep the situation covered 
and to fully inform the home office of the 
progress of each contract. 

The Maryland Casualty is directing its 
Washington business from the home office, 
through the Washington agents, no spe- 
cial bureau being maintained. 








and is being eagerly squght by the bond- 
ing companies. 


Rates Gotten on Bureau Basis 


Rates are being scrupulously maintained 
by conference companies on the Towner 
basis. Nonboard companies trim the rate 
where they can, but the necessity for re- 
insuring the surplus above the govern- 
ment limitation of 10 percent of capital 
and surplus militates in favor of tariff 
rates, as no conference company will re- 
insure cut rate business. The one not- 
able exception to the maintenance of the 
manual rate was in the case of the can- 
tenments. That was a $3,000,000 job, and 
the bonds called for $300,000. The rate of 
2 percent was reduced to 1 percent, after 
a government representative had come to 
New York, called the company heads into 
consultation, and pleaded for preferential 
treatment on the ground of patriotism. 


Great Competitive Advantage 


The splendid service secured to the 
clients of bonding companies through 
effective officers at Washington has proved 
of vast competitive advantage. By means 
of it contractors are advised well in ad- 
vance of the invitation for bids and the 
conditions of the work, are wired the re- 
sults of the competition, and informed of 
why particular bids failed. An amusing 
story is going the rounds of how a New 
York bonding company, urged by one of 
its clients for such a service as a certain 
Washington federal bureau was providing, 
wrote the bureau inquiring its price for 
such a service for the bonding company. 
The reply, when received, proved to be 
from one of the company’s principal com- 
petitors. 


Exceeds Appropriation 


The state industrial accident commis- 
sion of Maryland spent about $6,000 more 
than its appropriation in the fiscal year 
which ended Sept. 30. The deficit will, it 
is expected, be made up out of the current 
year’s appropriation. State Comptroller 
McMullen has asked the attorney-general 
whether he may legally pay past due bills 
out of the current appropriation, and has 
held up payment pending an opinion. 





LIFE AND ACCIDENT 


SALESMEN, WRITE: Alerican Old Line Insurance Company 


Lincoln, Nebraska 


| contracts to salesmen. 


In fourteen states. The 


STOCK COMPANY 


rated under the laws of the State of Nebraska. Progressive business record for fourteen years 
to 


accident and health benefits to the 


COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 


STATISTICAL MEN 


GIVE ADDRESSES OF VALUE 


MEET 





Technical Men Associated With Com- 
pensation Rating Hold Their An- 
nual Conference in New York 





NEW YORK, Oct. 30—The meeting 
of the central statistical committee of 
the National Workmen’s Compensation 
Service Bureau was held here today. 
The morning session was given over to 
reports of committees on compensation, 
statistical plan, calls for experience, au- 
tomobile statistical plan, general liabil- 
ity statistical plan, experience for earlier 
years of compensation, experience for 
noncompensable cases. There were ad- 
dresses in the afternoon by Manager A. 
W. Whitney of the bureau on “The 
Value of Statistical Method”; Roy O. 
Meeker of the Federal Bureau of Labor 
Statistics on the “Work of the Federal 
Bureau”; Marcus Meltzer, statistician 
of the bureau on “The Need for the 
Correct Classification of Exposure and 
Losses”; Prof. W. C. Mitchell of Co- 
lumbia University on “The Social Im- 
portance of Statistics”; G. F. Michel- 
bacher, actuary of ‘the bureau, on “The 
Theory of Experience Rating”; Dr. F. 
L. Hoffman, statistician of the Pruden- 
tial, on “The Statistical Plans of the 
National Safety Council,” and H. E. 
Ryan, associate actuary of the New 
York insurance department. 

Many of the people attended the an- 
nual meeting of the Casualty Actuarial 
and Statistical Society, Wednesday, and 
the annual dinner in the evening. 





GOES TO ZENITH COMPANIES 





Minneapolis Company Is the First to 
Be Taken Over by the New 
Organization 





The Merchants Life & Casualty of 
Minneapolis has been absorbed by the 
Zenith companies of Minneapolis and 
will hereafter be operated as the first 
unit of the Zenith organization, which, 
in its entirety contemplates five differ- 
ent companies writing practically all 
lines of insurance and a trust company 
to handle their combined financial and 
investment business. 

M. J. McMichael, president of the 
Merchants, goes with the Zenith Com- 
pany as general manager and director. 
In acquiring the Merchants Life & Cas- 
ualty, the Zenith Company takes over 
$187,000 in assets, of which $100,000 is 
capital. It also acquires the Mer- 
chants field organization in eleven cen- 
tral western states. There are 12,000 
policyholders on the books of the Mer- 
chants, and a premium income of about 
$145,000. S. D. Works, former Minne- 
sota insurance commissioner, continues 
as president of the Zenith companies. 





The General Casualty & Surety has 
opened up handsome new offices in the 
Vinton building, Detroit, and is now work- 
ing on its agency organization. The com- 
pany will write all lines of insurance, ex- 
cept life and fire. Elmer H. Dearth, ex- 
insurance commissioner of Minnesota, is 
president, and B. Frank Bushman, secre- 
tary and treasurer. 





Strong drink has sent many a man 
to bed feeling like a king and caused 
him to wake up feeling like the deuce. 


Josh Billings said: “I luv a rooster 
for tew things—one is for that krow 
that iz in him and the other iz the 
spurs on him to bak up his krow with.” 


A. D. Norris has been appointed secre- 
tary of the Henry Hewett & Co. agency 
of Portland, general agents for the Hart- 
ford Accident & Indemnity, where he suc- 
ceeds L. O. Mayer, who resigned to enter 
the army. 





It May be Foolish to 
BUY A PIG IN A POKE 


But it doesn’t look 
so foolish as trying to 


SELL A PIG IN A POKE 


§ How many Casualty Special Agents 
are going around trying to sell Work- 
men’s Compensation insurance to 
managers of factories without knowing 
anything about the hazards to be in- 
sured ? 


{| The factory men do not know their 
own hazards. The accidents they have 
had appeared exceptional. They do not 
know that the causes are common to 
all plants of the same kind. 


{ Every Casualty Special Agent should 
have a copy of 


Haydon’s Synopsis of 
Accident Prevention 


. 
so as to talk to the point when solicit- 
ing. It points out the accident hazards 





of all kinds of processes. 





{ It has 124 ‘‘chapters’’ devoted to the 
particular dangers of various classes of 
risks, including a few chapters of gen- 
eral questions. 


{ It is valuable to monthly payment 
men, as it enables them to discuss 
intelligently the peculiar hazards of 
scores of trades. 


{@S™ A good desk book for the Underwriter. 


Price $1 50 


For Sale by 


The National Underwriter 


ROUGH NOTES 
Chicago Indianapolis New York Cincinnati 
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Claim Comfort 


When you refer claims to a field man, THEN FORGET THEM, con- 
fident that he knows what to do—how to do it—will get it done on 
time—THAT’S CLAIM COMFORT. 

Nine Claim Managers Seeking it, patronize this office—their judgment 


Adjuster for Casualty Companies 
1109 Mutual Building 
Richmond, Va. 
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VOLUME OF PREMIUM 
AND PLATE GLASS 


Companies Have Been Racing 
After Quantity Regardless of 
Their Experience 


RISKS NOT PROFITABLE 


Scientific Rating System Will Tend to 
Put the Business on More 
Stable Basis 


*BY W. F. MOORE 

Customer: “What is the price of 
your apples?” 

Apple Lady: “Three apples for a 
cent. I buy them two for a cent and 
sell them three for a cent.” 

Customer: “How, on that basis, can 
you make any profit?” 

Apple Lady: “I couldn’t with a small 
trade, but I do a very large business.” 

It may be because plate glass insur- 
ance produces a comparatively small 
volume of premiums in the aggregate, 
but it is nevertheless true, that in no 
other line of casualty insurance is such 
persistent effort made to achieve “vol- 
ume” as in plate glass. 

Competition Forced Rates Down 


The time has gone by, however, when 
the building up of volume can safely be 
maintained without due regard to the 
basic principles of insurance. Time was 
when the rates were high enough to 
bridge over the cases, where, by reason 
of individual competition, it seemed 
necessary to make a rate by the rule of 
thumb and so save to the given com- 
pany at least part of its volume. In 
the general development of the busi- 
ness, however, this condition ceased to 
exist because competition forced rates 
to a point where the premium more 
nearly represented the average hazard 
of loss, and the danger became immi- 
nent that a reduction of rates to save 
volume would result in disaster. 


Chief Aim Is to Get Business 


It is undeniable that the chief aim of 
some underwriters is to “get business. 
The attitude of a real underwriter 
should be first to turn down undesirable 
business, which would naturally include 
all risks insufficiently rated, as well as 
those of a particularly hazardous na- 
ture. The real underwriter is the man- 
aging head of the company, who estab- 
lishes the policy. to be carried out by 
the department head. 

There are some department managers, 
and, in fact, some companies, who séem 
to display but little interest in the gen- 
eral insurance principles involved in un- 
derwriting, but are concerned almost ex- 
clusively about their premium income. 
This is particulaly true of plate glass in- 
surance, due perhaps partly to its some- 
what rapid development, and more to the 
fact that it is now operated by many com- 
panies engaged in other lines of insurance, 
which are looked upon as more important 
by reason of their complicated nature. 


Scientific Rating Established 


From all these circumstances came 
about the establishment of the method of 
scientific rating, which is now in general 
use. Each company may now purchase 
its rates with the knowledge that such 
rates are the minimum that may be safely 
used. The nature of piate glass insurance 
is such that there is no “deferred loss,” 
as in many other lines of insurance, but 
the chickens come home to roost quite 
promptly. Any deviation downward from 
the rates used by the subscribers to the 
new system would have quick results. On 
the other hand, those companies that for 
one reason or another, do not avail them- 
Selves of the rates provided by the new 


*Mr. Moore, who contributes this article 
to The National Underwriter, is well qual- 
ified to speak with authority on plate 
glass rates, For many years, as president 
of the New Amsterdam Casualty, he made 
a study of the business. He was presi- 
dent of the Plate Glass Insurance Asso- 
ciation. He is now engaged in applying 
scientific methods to plate glass rating 
and is in charge of the rating bureau. 





system, will find no requirement for build- 
ing or retaining “‘volume” by cutting rates. 
It is believed they will sooner or later 
become subscribers themselves and so help 
to stabilize the whole business. 


Steady Increase Is Shown 


The records show a more or less steady 
increase of about $300.000 or $400,000 a 
year in plate glass insurance premiums 
reported, and with a unifying of the rates, 
so that no company would feel impelled 
to cut rates, there would be a greater 
increase from new glass alone, to say 
nothing of the increment in premiums on 
the same glass at hazard. 

The annual increase in business hereto- 
fore has come undoubtedly from the in- 
crease in the use of plate glass, as the 
principal result of rate cutting is the 
transfer of risks from one company to an- 
other at a lower rate and, to the extent 
of the cut, reducing the aggregate volume 
of all companies. 


Comes From New Business 


Therefore the increase shown in_ the 
total volume of premiums must come from 
new business, but, on the other hand, dur- 
ing a period of cut or inadequate rates, 
accompanied by an increased hazard out 
of proportion to the increase of _ total 
volume of premiums. There can be no 
question that fairly equalized rates would 
result in each company getting its share 
of the normal increase, without assuming 
any undue increase in risk, and without 
any influence in the direction of accepting 
business at inadequate rates for the pur- 
pose of maintaining “volume” of pre- 
mium. 

Will Reduce Self Insurers 


Another .angle from which the normal 
increase in volume should be viewed, is 
the opportunity which scientific rating 
offers for the encouragement of self jn- 
surers to turn to the insurance companies 
for protection. There has been much loss 
of business, due to the lax method of rat- 
ing heretofore in use, as no doubt the 
rates on many risks have been placed at 
a figure higher than previous experience 
justified. This may be due to the auto- 
matic, not to say autocratic manner in 
which the rates have sometimes been 
fixed, but whatever the reason, it has led 
some property owners to take their own 
risk. The recovery of such _ business 
through means of a satisfactory method 
of rating would tend to further increase 
the business. 

Reverting, therefore, to the opening 
statement that plate glass insurance com- 
panies are more persistent than any others 
in the effort to build up “volume. of pre- 
mium” it is but fair to say that this is 
a very laudable undertaking provided such 
persistence be directed along proper and 
safe channels. 

Value of New Rating System 

It should be generally conceded that the 
use of the new rate making system will 
provide a means of using this persistence 
along logical lines. Nearly all the com- 
panies in the country are now using the 
plan and the outcome, it is safe to say, 
will be a legitimate improvement, not 
only in the premium income of the com- 
pany, but in a reduction of its loss ac- 
count. 

It all comes to this: 

Is it better to make a profit of $1,000 
on $10,000 of business or to lose $2,000 on 
$20,000 of business? 

You cannot buy apples two for a cent 
and sell them three for. a cent and make 
any money. 


SNYDER RESIGNS AS 
HENRY CLAY OFFICER 


(CONTINUED FROM PAGE 1) 


He served also as secretary of the 
Kentucky-Tennessee board at a time 
when that orpanization not only pro- 
mulgated the underwriting rules in this 
field, but also had charge of the rate- 
making machinery. It was under his 
administration that the so-called Dean 
schedule was adopted. Mr. Snyder has 
made no statement as to his plans. 

E. C. Vitt of the Dixie Fire, who 
last week accepted the selection as 
chief examiner of the Henry Clay Fire, 
this week wired in his resignation. 
Mr. Vitt was to have succeeded S. A. 
Gardner, who has resigned as chief ex- 
aminer of the Henry Clay to join the 
Cincinnati office the Liverpool & Lon- 
don & Globe. 





Has Washington, D. C., Service 


The Massachusetts Bonding is one of 
the companies that has a live service 
bureau in Washington, D. C., in charge 
of George E. Betters, manager, in the 
Woodward building. The company has 
been able to render the government con- 
siderable service, as well as its own 
agents in various sections of the country 
in getting them in touch with government 
business. 











SHALL THERE BE A BANK COMPANY? 





The Northwestern Trust Company of 
Grand Forks, N. D., recently sent a re- 
ply to the special insurance committee 
of the American Bankers Association, 
which has. been taking a vote of the 
banks and trust companies on the ques- 
tion of organizing a mutual burglary 
and bond company to care of the busi- 
ness of the banks. The letter was writ- 
ten by Secretary M. C. Bacheller of the 


trust company, and is as follows: 

The circular accompanying your ballot 
form contains the following statement: 
“All these efforts and similar expendi- 
tures by state associations have failed of 
recognition by burglary insurance and 
bonding companies, as they grant Ameri- 
can Bankers Association members no re- 
duction in rates as compared with non- 
members.” We would be pleased to have 
your committee offer a single valid reason 
why A. A. members should be con- 
sidered preferred risks so far as the 
surety companies are concerned. 


Member Companies Fail 


This company has been interested in the 
affairs of-a number of banks that had 
actually failed or were about to be closed 
for various reasons. The writer recalls 
eleven cases that have occurred during 
the past four years. Of these, six were 
members of the A. B. A. and two of these 
were cases of deliberate bank wrecking. 
In every instance the bank in trouble was 
a member of the state bankers association. 

So long as membership in the state 
associations and the American Bankers 
Association is simply a matter of putting 
up the price of membership and of pay- 
ing dues, membership in these associa- 
tions entitles the holder to no special 
consideration by the surety companies. 
When membership is based on certain 
qualifications as to management, and 
financial soundness, the matter of pre- 
ferred surety rates would be worth con- 
sideration. 


Looted Just the Same 


To return to the cases above mentioned, 
would like to add that this company, 
which is purely a local one, operating in 
North Dakota only, has, at various times, 
invested in excess of $100,000 in the re- 
establishment of some of these institu- 
tions. I recall one instance where a mem- 
ber bank of your association was closed 
by_ the state examiner and there was every 
indication that it would never be able to 
re-open. This company and two other 
local companies, that were carrying de- 
pository bonks for the institution, ad- 
vanced sufficient funds to make a 
reorganization possible and the bank is do- 
ing business today. The former manage- 
ment was in good standing in the state 
association and made considerable show- 
ing of being interested in the A. B. A., but 
the bank had been looted just the same. 


Value to Banking Business 


Other instances that would be known 
to bankers in this state could be cited. 
We will mention, however, the fact that 
we took over, at the request of the bank- 
ing board of the state, six institutions, 
all state or American Bankers Association 
members, and have had as high as $90,000 
invested in them at one time to enable 
them to keep open and recover from the 
effects of former management. 

We have no doubt other surety com- 
panies have had the same experience, and 
submit that this work, which must be 
dene without publicity because of the 
very nature of it, has been of value to 
the banking business as a whole in this 
state. Bank failures do not tend tc pro- 
mote public confidence, 


Must Be Judged on Merits 


We therefore submit that membership 
in the A. B. under present require- 
ments, is no guarantee of ability, sound 
management, or integrity and that each 
risk must therefore be judged on its 
individual merits alone. There is a cer- 
tain kind of crook that makes use of 
— membership to secure public confi- 
ence. 

We have noted that the organization of 
mutuals for many special lines has be- 
come quite popular and since the organiza- 
tion of the Bankers Burglary Mutual in 
this state it has frequently been referred 
to and made an argument in favor of such 
organizations. Insurance protection in 
one form and another is an important item 
in the loaning end of the banking busi- 
ness. pome mutuals are good, but others 
are not. : 


Attitude Toward Mutuals 


Can a banker who is patronizing his 
own mutual consistently refuse the policy 
of another mutual when offered as ad- 
ditional security for a loan, and further 
in view of the rather hostile attitude of 
the public at the present time, would it be 
wise for the bankers to undertake to pass 
judgment on these other mutuals, and 
while accepting the policy of one, refuse 
that of another? This applies particular- 
ly to fire insurance, and we believe this 
point is worth consideration. 

While mutuals are generally under some 





form of state supervision, such super- 
vision is usually far less stringent than 
for stock companies. So far as this com. 
pany is concerned it wants real insurance 
when insurance becomes necessary or de- 
sirable in connection with any loan it is 
making. 


Should Take Up Beal Problems 


When there are so many other things 
that should be done for the benefit of 
the banking business, it seems rather un- 
fortunate that the efforts of so many as- 
sociations should be devoted to push chea 
penny saving plans. We have mentioned 
the fact that the banking business and 
bankers as a class seem not to have pub- 
lic confidence. Attacks on business and 
bankers generally seem to meet with en- 
thusiastic receptions. 

We feel that the American Bankers As- 
sociation could accomplish a real good, 
not only for its members but for the 
public generally by undertaking a general 
publicity movement that would tend to 
educate the people more fully with re- 
gards to the value of the banks in their 
communities. . 


Advertising System Needed 


Another thing that could be undertaken 
mutually and would result in far more 
saving than a mutual insurance company 
would be the organization of some de- 
partment to conduct a real bank advertis- 
ing system. A thousand graft advertis- 
ing schemes clutter our mails and are 
handed over the counter by smooth- 
tongued agents. Why not eliminate some 
of the waste in this direction? There are 
thousands of good A. B. A. members 
throughout the country whose business 
and organizations are not large enough to 
permit the employment of specialists in 
publicity and advertising lines who would 
be glad to spend money advertising the 
honorable business of banking and them- 
selves. 

We trust your insurance movement may 
be a decided failure, and while we will 
be charged with bias, by reason of having 
a surety department, assure you that we 
oppose it from principle and not because 
our ox is being gored. 

When membership in our association is 
a guarantee of honesty and ability and 
soundness we believe rates will be ad- 
justed acocrdingly. Why not set our own 
house in order first? 


Bonds for Balances 


On Liberty Loan day, Oct. 24, the Fi- 
delity & Deposit of Maryland wired all 
its agents and branch offices that it would 
accept the second loan Liberty bonds in 
payment of outstanding balances due the 
company by its representatives. This idea 
gave the opportunity to the agents and 
clients of the Fidelity & Deposit to con- 
tribute materially to the local campaigns 
and at the same time take care of pre- 
miums due the Fidelity. The premiums 
of the Fidelity & Deposit approximate $7,- 
000,000 a year, and the outstanding bal- 
ances are, of course, correspondingly sub- 
stantial. The response should be a very 
substantial contribution to the campaigns 
throughout the country and will represent 
a large additional further investment by 
the company over the two subscriptions 
they have already made of $1,500,000 to 
each loan. 


C. M. Cloud’s New Position 

NEW YORK, N. Y., Oct. 31.—Chester M. 
Cloud, who recently retired from the man- 
agement of the casualty department of the 
New York branch of the Fidelity & De- 
posit, becomes manager of the general 
agency of E. B. Quackenbush, of the Com- 
mercial Union and Ocean Accident. The 
latter agency is to extend its facilities to 
ao all casualty lines and automobile 

re. 


W. ANTED One of thelargest 

General Agencies 
on Puget Sound, representing for 
extensive territory large well known 
company with up-to-date line of 
polices, desires experienced man for 
its Accident and Health Depart- 
ment. Must bea personal producer 
and have ability to handle sub- 
agents and be able to develop the 
Department in the field as well as 
at home. Attractive proposition 
to right party. State present 
employment as well as previous 
experience. Give full particulars in first 


letter. Must be abe to give bond. 
Replies strictly confidential. Answer to 
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AETNA CASUALTY & SURETY 
Washington, D. C., Bureau is Proving 
Very Valuable for Its Producers 
in All Sections 





Among the service stations in Wash- 
ington, D. C., covering government con- 
tract business is the government service 
bureau of the Aetna Casualty & Surety of 
Hartford, which was established five years 
ago with offices in the Woodward build- 
ing. The bureau is in charge of J. T. 
Jones and serves the double purpose of 
acquainting representatives of the com- 
pany with possibilities of obtaining lia- 
bility, bonding and other lines. 


Since the beginning of the war the bu- 
reau has circularized all correspondents, 
acquainting them with contracts to be 
made by the government, and placing at 
their service the resources of the bureau. 

The company has made more or less a 
specialty of acquainting through the bu- 
reau members of its own organization with 
the names of different contractors in their 
territory who have been interested in 

overnment contracts, and also of dif- 
erent work that has come along at Wash- 
ington, getting in touch with the men who 
do the work, and putting on the govern- 
ment mailing list every contractor whose 
name has been sent in by a branch office 
or general agency that they may be ad- 
vised direct of work and supplies for 
which the government makes appropria- 
tions and is soon to be in the market 
ed so they may know when to present 


Ss. 

The office is available for all Washing- 
ton clients, and the bureau offers every 
assistance it can extend. The organiza- 
tion is most complete and information 
is kept on file concerning all manufac- 
turers, whether they have ever contracted 
for government business or not. For ex- 
ample, the name of a large manufacturer 
of various metal supplies, including cut- 
lery, is placed on file with such data as 
the size of his plant and its possible 
output, and although he may never have 
done government business he is notified 
with other contractors when the adminis- 
tration is ready to buy a large quantity 
of mess knives, for instance, and he has 
the privilege of bidding if he chooses for 
the contract. 

Although primarily a service station for 
the benefit of its own people, the bureau 
is doing a vast amount of invaluable work 
for the government, for the contractor 
and for its agents. The staff has not been 
enlarged since the war began, but the com- 
pany is ready to do so if more workers 
are needed, 


Lyddane Is Advanced 


SAN FRANCISCO, CAL., Oct. 31—Geo. 
V. Lyddane, of San Francisco, general 
agent for the American Credit Indemnity 
in California, has been advanced to the 
position of general western manager for 
the company, with supervision over its 
business in the states west of the Rocky 
Mountains. Mr. Lyddane, who is an ex- 
perienced credit insurance man and has 
developed a substantial business for his 
company in California, has been general 
agent in this state for the past nine years. 
Prior to that he was general agent for 
the American Credit at Kansas City, his 
experience in the business going back over 
twelve years. Mr. Lyddane returned last 
week from a visit to the home office at 
St. Louis and reports that the American 
Credit Indemnity is doing the best busi- 
Ness in its history, a pleasing feature 
o which is the favorable loss ratio this 

ear, 


—_ 
Travelers Changes 


Edwin J. Donnelly, special agent, has 
been appointed assistant manager of the 
Travelers Indemnity steam boiler depart- 
ment, with headquarters in New York City. 

James S. McIver, special agent of the 
Travelers Indemnity, who was given an 
indefinite leave of absence for military 
duty, will return to his duties in connec- 
tion with the Pittsburgh office. 

George H. Radcliffe, special agent, com- 
Pensation and liability department, Indian- 
apolis office, has been transferred to the 
Minneapolis office. 

Robert W. Clevinger, special agent, New- 
ark, N. J., has been transferred to the 
Office in New York City. 

Fred G. Bock, counterman in the In- 
dianapolis office, has been appointed spe- 
cial agent, and has been assigned to the 
Indianapolis district. 





Rate Greatly Increased 


The classification committee of the Com- 

msation Inspection Rating Board of New 

ork revises the rate for stevedoring, not 
otherwise classified, to $18.21. This is a 

eavy ‘increase over the manual rate of 
. $7.26, of March 31 last, caused by adverse 
“experience on this class, 


HAD GOOD ATTENDANCE 


NEW YORK SURETY MEN MEET 





W. M. Tomlins of the American Surety 
Is Slated for the Presidency 
of the Association 





NEW -YORK, Oct. 31—The meeting 
of the Surety Underwriters Association 
of New York was held yesterday. For 
the first time all the New York com- 
panies members of the Surety Associa- 
tion of America are now also members 
of the local association. Reinsurance 
companies have joined with the follow- 
ing to represent them: Arthur S. Boyd 
and William J. Dormer, Norwegian 
Globe; Ralph H. Folsom, T. L. Haff 
and Clarence T. Gray, European Acci- 
dent, and Daniel W. McCrea, Preferred 
Accident. It is believed that closer co- 
operation through the association will 
be seen with these companies as well as 
the direct writers. Addresses were 
made by Vice-President Henry C. Wil- 
cox, American Surety; Secretary R. R. 
Gilkey, Surety Association of America, 
and A. G. Oakley, United States Fidel- 
ity. A resolution was drafted in mem- 
ory of the late Joseph A. Sinn of the 
National Surety. The following new 
members were elected: Charles Howard 
and Chester D. Marsac, United States 
Fidelity; Edward S. Carmick, Massa- 
chusetts Bonding; Thomas F. Purdum, 
New Amsterdam Casualty, and Wil- 
liam H. Porter, Maryland Casualty. 
The nominating committee reported 
the following names for officers, sub- 
ject to the ratification at the November 
meeting: President, William M. Tom- 
lins, Jr.. American Surety; vice-presi- 
dent M. Smith, Aetna Casualty; 
secretary and treasurer, M. A. Craig, 
London & Lancashire. Executive com- 
mittee—Joseph A. Flynn, Edmund A. 
Tallmann, Paul Rutherford. 


Offer to Compromise 


Twenty-five thousand dollars is_ the 
amount that the former directors of the 
defunct Commonwealth Bonding & Cas- 
ualty of Fort Worth, Tex., are willing to 
pay California claimants against the com- 
pany if the latter will consent to dismis- 
sal of the suits which were brought to 
fasten the responsibility of the concern’s 
wreck on the directors. It will be remem- 
bered that James L. Boone, receiver for 
the Commonwealth in California, brought 
suit on behalf of the company’s claim- 
ants against the former directors, charg- 
ing them with being responsible for the 
unfortunate position of the creditors. The 
directors were accused of allowing the 
company to operate when they knew that 
it was insolvent from the date it com- 
menced business, and it was contended 
that the defendants should be held per- 
sonally for the claimants’ losses. 


Asks for Suggestions 


The Ohio Federation of Labor, the Ohio 
Manufacturers Association, the State Med- 
ical Society, and the State Conference of 
Charities and Corrections of Ohio have 
been asked to offer suggestions to a com- 
mission appointed by Governor Cox of that 
state concerning health and old age in- 
surance and accident prevention. 


May Enter Canada 


Application for admission to Canada has 
been made by the Continental Casualty. 
The company has a tentative arrangement 
to reinsure the Canadian business of the 
Guardian Casualty & Guaranty, in the 
event it enters Canada. The Guardian had 
a premium income of about $100,000 in 
Canada. 


Casualty Notes - 


The Western Casualty of Chicago, which 
is owned by Armour & Co., will enter New 
York 

The Peerless Casualty of Keene, N. H., 
has been admitted to do business in Wes 
Virginia. 

The second Industrial Safety Congress 
of New York state is to be held in Syra- 
cuse, Dec. 3. 


The Bankers Accident of Des Moines has 
been licensed by the Illinois department 
and is now appointing agents in the state. 

Clarence L. Meacham is promoted from 
assistant manager of the Travelers at 
Bridgeport to be manager of the same 
company at Syracuse. 





A. H. Houston, assistant in the plate 






glass department of the Globe Indemnity, 
has gone with the New York City office 
of the Commercial Casualty. 

The Weekly Underwriter, 80 Maiden 
Lane, New York, has issued its new book 
“Live Articles on Accident Prevention, 
No. 5.” This is a reprint of the articles 
that have been published in the paper from 
time to time in the monthly liability insur- 
ance supplement. The price is $1.05. 

R. P. Webb has resigned as chief of the 
inspection department of Beidler & Book- 
meyer of Philadelphia to take a position 
in the inspection department of the Li- 
berty Mutual Indemnity of Boston. He 
formerly served on the New York Com- 
pensation Rating Board and later as as- 
sistant chief inspector of the Philadelphia 
Compensation Rating Board, 


DECIDE TO GET A 
NATIONAL ORGANIZER 


(CONTINUED FROM PAGE 1) 


consultations with the companies on 
matters of mutual interest consists of 
James L. Case, chairman; C. S. Pel- 
let, E. C. Roth; Fred W. Cole and 
Fred J. Cox. 

In the evening the delegates attended 
a performance at the Hippodrome and 








left on the night train for Reston to 
attend the convention of the New 
Hampshire association at Concord. 

Interrogated by a representative of 
Tue NATIONAL UNDERWRITER as to gen- 
eral conditions from the view point of 
a local agent, President Allen replied: 

“Despite the war, conditions are good 
and opportunities are excellent. With 
increase of business and values, every- 
thing promises to be satisfactory. The 
problems of the present time will work 
themselves out. Reinsurance, for ex- 
ample, is a business adjustment and 
will dispose of itself. I see no occa- 
sion whatever for fire insurance agents 
to doubt the security and permanence 
of their business and turn toward af- 
filiations with casualty or life insur- 
ance. What is needed now is co- 
operation of local ogents in association 
affairs so as to get a membership large 
enough to work out the problems of 
the business. Agents should fill out 
their organizations so as to look after 
conditions as they develop. Our goal, 
and we expect to reach it, is from 
three to five thousand additional mem- 
bers in the next few months.” 





Business 
confined 
to the 
State of 
Ohio 





. 1 Seventy 
one years of 
business 


this Com- 
pany has 
never con- 
tested a loss 


Dayton, QO. 
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410 TONS OF GOLD Besee™ 
Insurance Company’, of 
AMERICA 
PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 








WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 

LOCAL RISKS CONTROLLED OUTSIDE. 

IN YOUR FIELD, WRITE US ABOUT THEM. WE MAY BEABLE TO HELP YOU, 
IT IS WORTH TRYING 


IF THERE ARE ANY SUCH RISKS 




















THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
‘ AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 

















INCORPORATED 1849 


WESTERN 


Insurance ee 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1916 
Capital - - - - - - -$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - = 728,234.87 


Losses Paid to date - - - -6,464,905.01 








The Mechanics 
Cash Capital, $250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRES. 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SEC’Y 


NEWARK, N. J. 


ORGANIZED 1854 
INSURANCE Of Philadelphia 


JANUARY 1, 1917 


Net Surplus, $404,579.61 


Surplus to Policyholders, $654,579.61 


HoME OFFICE 


J..A. SNYDER, SEC’Y. 
PHILADELPHIA, 
PENNA. 


WESTERN DEPARTMENT 
NEAL BASSETT, VICE-PRES. & MGR. 


. W. T. BASSETT, ASST. MGR. 
CHICAGO, ILL. 





Cash Capital $1,250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 








FIREMEN’S ‘SSwranr OF NEWARK 


JANUARY 1, 1917 


Net Suplus $2,449,794.93 


Surplus to Policyholders, $3,699,794.93 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES, & MGR. 
W. T. Bassett. Ass’T. MGR. 
CHICAGO, ILLINOIS 
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mine| METROPOLITAN CASUALTY 
PROMPT Home Office: 47 Cedar St., New York City 








PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 








“ PUTS ‘*SURE”’ IN INSURANCE 


femmes AIC AUIOPOLICY ee 


| " Written (1916) 
$1.678.642.17 Reso INSURANCE $1,802,734.31 


GEORGIA CASUALTY COMPANY “— 


Surplus and Reserves to Policy Holders - - - - $1,526,022.81 
SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 

















The Republic Casualty Co. 


PITTTSBURGH, PA. 


Writes All Lines. of Casualty Insurance 


‘ 


Local and General Agents Wanted in Ohio and Pennsylvania 











UNDIR FIDERAL GOVERNMENT LICENSE ; 
American Indemnity Company caireston, Texas 
| Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Dlinois, 
Indiana, ‘Towa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, Minne- 
sota, Missouri, Nebraska, Nevada, New Hampshire, New Jersey, Ohio, Oklahoma, 
Pennsyivania, South Dakota, Texas, Utah, Washington, W. Virgiyia, Wisconsin. 


BRANCH OFFICES AT 


NEW ee. gas ST. LOUIS, MO. CHTCAGO, ILL. DETROIT MICH 
Canal Bank B Pierce Bldg. 1443 Ins.Exchange Farwell Bldg. 
Autom. Ins. A vue O. P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
E. Jules Michel, Mgr. General Agents Manager 
Sealy Hutchings, Pres. George Sealy, Sec’y. J. F. Seinsheimer, Gen. Mgr. 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 





ASSETS - SURPLUS 


January 1, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January |, 1916......... 1,020,369.41 211,057.76 
pe ee, | 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 

















nee 


Assets $1,116,968 ORGANIZED 1858 Surplus $514,036 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 
ident wi ret oe ea Sec’y & Treas, 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 





United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


> £ & om 2 2. F 


Fire Insurance Company, of Davenport, la. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 


PROFIT SHARING POSITION 


My intimate relation with Accident Companies gives me knowledge of openings for strong 
agency men. One suchtexists to operate accident department for a casualty company in ten 
states. If interested write me at length. 


DEE A. STOKER, *S*EtNSinorue Hazanos ” 11 South La Salle St., Chicago. 














American Bonding & Casualty Company 






Raw Ty 
Capital Paid in casunY Cowman $500,000.00 


SIOUX CITY, IOWA 


We are entering other States and open to propositions 
from Agents desiring connection for Bonding and the 
miscellaneous Casualty lines, particularly Automobile. 
Write A. G. OGLE, 2nd Vice-President and Gen’! Manager 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








E.M. TREAT, President 


insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Meiden inos NEW YORE 


OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 1146 Marquette Bidg., CHICAGO 




















GEORGE E. FEENEY, President CHAS. B. CLARKE, Counsel 
EDWARD T. LYONS, Secretary-Treasurer L. S. MacENANEY, Managing Underwriter 


The Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Assets. . . . + « « « $421,944.00 
Surplus to Policyholders . 325,530.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors : 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


London & Lancashire! The CONCORDIA FIRE 
FIRE INSURANCE COMPANY 
Insurance Company | OF MILWAUKEE, WIS. 





























LIMITED 

Cash Capital - ~~ $ 600,000.00 
of Liverpool, England Reinsurance Reserve -  1,312,818.13 
Reserve for all other Liabilities | 111,534.54 
HARI Surplus to Policyholders —_1,015,168.55 
aie eee Total Assets - - - 2,587,558.08 

$9 S. La Salle St. Chicago, Illinois —— 

Writing 

A. G. McILWAINE, JR., Manag 
Hartford, Conn. 16 Fire Tornado 
Sprinkler Leakage 


SAM B. STOY, Manag 
San Francisco “$ Rents Use and Occupancy 
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LIFE PRESIDENTS 
PROGRAM ANNOUNCED 





War and Taxation Will Be 
Important Topics Up for 
Discussion 





ENGLISH TO GIVE TALK 





Manner in Which Trust Funds of Life 
Policyholders Have Developed 
Country’s Resources 





NEW YORK, Oct. 31—War insur- 
ance and war taxation are among the 
subjects which will be discussed at the 
eleventh annual convention of the As- 
sociation of Life Insurance Presidents 
at the Hotel Astor, New York, Dec. 
6-7. 

Invitations to attend the convention 
are now being mailed to executive offi- 
cers of all life companies in the United 
States and Canada, to the insurance 
commissioners, and to the heads of in- 
surance organizations and societies. 

Emory H. English of Des Moines, Ia., 
the new president of the National Con- 
vention of Insurance Commissioners, is 
among those who will address the as- 
Sociation’s meeting. 

Program Outlined 


Accompanying the invitations is a 
preliminary announcement, giving an 
outline of the program that is being 
arranged. This is as follows: “The 
preparations being made by this coun- 
try for its share in the condict of the 
war give evidence of the patriotic serv- 
ice to which the trust funds of life in- 

(CONTINUED ON PAGE 11) 





Represent a Company That 
Has “PUNCH” 


Agents working in the field discover that some com- 
panies have a distinct individualty. Others are colorless. 


The Northern Assurance Company 
of Detroit, Michigan 


is known in its field for its momentum, briskness, 
enthusiasm, and progressive methods. 


It is not letting.the grass grow under its feet. 


There is a most interesting story to tell about the 
career of the Northern Assurance, its record, aims and 
features. Let us recite some of its history and tell you 
of its plans. The-story will interest every honest, live, 
warm blooded agent. 


Address for particulars 


CLARENCE L. AYRES : 


President 


NEW TAX QUESTION 
BEFORE COMPANIES 





Most of Them Will Assume the 
8 Cents Per $100 of 
New Business 





MAY CHANGE THE RATES 





Some of the Younger and Smaller Non- 
participating Institutions Will 
Feel the Burden 





Many of the younger and smaller 
nonparticipating companies are doing 
some serious thinking these days as to 
what course they will pursue with 
reference to the new federal tax of 8 
cents per $100 of new insurance. This 
amounts to $8 on a $10,000 policy and 
to a company writing $1,000,000 a 
month it means an extra overhead ex- 
pense of $800 for that amount. In ad- 
dition to the regular corporation and 
excess profits tax, this special tax will 
fall heavily on these companies. There 
will be the extra expense for postage, 
increased salaries and higher expenses 
in every direction, which offer no 
chance for reduction. While the large 
companies down east decided early in 























’ Attractive 
Chicago 
Opening 


The old established general 
agency of the Michigan Mutua' 
Life Insurance Co. in Chicago and 
adjacent territory has a fine bus- 
iness on its books. It enjoys a 
splendid reputation. The Com- 
pany is willing to make a contract 
with a ive, dependable, progress- 
» ive man to take charge of this 
agency. Address 


J. J. MOONEY 


Superintendent of Agencies 


MICHIGAN MUTUAL LIFE INSUR- 
ANCE COMPANY 


DETROIT, MICHIGAN 

















» Intersagonsl Life Insurance Company , 
St. Louis, Mo. 














A WONDERFUL RECORD 
INSURANCE IN FORCE 
Dec. 31, 1912 $32,590,294.00 
Dec. 31, 1913 $35.147,874.00 
Dec. 31,1914 $41.532 29.00 
Dec. 31, 1915 $46,665,972.00 
Dec. 31, 1916 $53,076,609.00 


Sept. 30, 1917 $68,000,000.00 


ADMITTED ASSETS 


Dec. 31, 1912 $2,486,783.89 
Dec. 31, 1913 $3,503 148.75 
Dec. 31, 1914 $4.464,910.95 
Dec. 31, 1915 $5,053,536.63 
Dec. 31, 1916 $6,713,488.63 


Sept. 30, 1917 $8,500,000.00 


INTERNATIONA 
LUFE BUILDING) 
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Home Office 
8th and Chestnut Sts., St. Louis, Mo. 


RESERVES 
OFFICERS 
MASSEY WILSON, President Dee 3, 1913 $3248 934.00 


J. L. BABLER, Vice-President and 
General Manager of Agencies 

JAMES P. HINTON, Vice-President 

W.S. DOYLE, Agency Director 

W. F. GRANTGES, Secretary 

LON V. STEPHENS, Treasurer 

s A BARRE. SET Geet Matient ] The company of today with methods of tomorrow [ 
e E.P. WILSON, General Counsel 


Dec. 31, 1914 $3.96 954.36 
Dec. 31, 1915 $3,695,653.00 
Dec. 31, 1916 $5,240,365.96 






































the game to pay the tax themselves the 
companies in the west hoped that there 
might be a reconsideration of this 
action. 


Makes No Recommendation 
The executive committee of the 
American - Life Convention held a 


meeting in St. Louis last week to dis- 
cuss the subject, but it decided as an 








*‘The Forest 
City Life”’ 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 


Address the Home Office 
Illinois 


Rockford 
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organization not to make any recom- 
mendation, as it felt that each company 
should decide for its own self what to 
do, taking into acccunt the varying 
points of view. Many of the nonpar- 
ticipating companies, however, are 
strongly in favor of adding to the an- 
nual premium an amount sufficient to 
cover this tax. It is likely therefore 
that even if companies do not pass the 
tax along directly they will be obliged 
to increase their premiums to meet it. 
Many feel that inasmuch as the big 
eastern mutuals decided to pay the tax 
it would mean a competitive clash in 
the field to have the western nonpar- 
ticipating companies seeking to throw 
it on policyholders, which probably 
would mean that the agents would pay 
it. It was found during the Spanish- 
American war that the agents merely 
paid the tax where a company did not 
assume it. 


Think All Should Have Agreed 


Many of the nonparticipating com- 
panies claim that inasmuch as the ex- 
press companies, telegraph, telephone, 
railroad companies, etc., pass the tax on 
to the consumer, the life companies 
should have’ taken a similar course. 
Many of the officials take the position 
that there should have been a general 
conference over this matter and the 
companies should have stood together. 
Some officials say that even if the 
companies do not pay out the 8 cents 
per $100 of new insurance, they would 
get caught in the excess profits tax, 
so it is six of one and half a dozen of 
the other. It is thought that later in 
the year, therefore, there will be a re- 
adjustment of agency contracts, there 
may. be a lessening of the benefits in 
some of the life insurance policies or 
there will be a readjustment in rates to 
cover part of the increased expense 
that has been put on the companies. 


Easier for the Mutuals 


The mutual companies can reflect the 
tax through either a lessening in the 
dividends or surplus. Many of the 
companies feel that they will not only 
be hit by the increased taxes and ex- 
penses, but their war mortality will 
also have to be considered. It is not 
likely that very many of the companies 
will seek to pass this tax on directly to 
the assured inasmuch as the action in 
the east decides thé question. 

Companies have purchased Liberty 
Bonds in considerable amounts. This 
will mean a sacrifice in interest earn- 
ings, as almost any security will yield 
more than 4 per cent. 

The Illinois companies: held a meet- 
ing the other day, but left the matter 
open. Most of them will pay the tax. 


NO ACTION IN TEXAS 


DALLAS, TEX., Oct. 31—The Texas 
companies have reached no decision as 
to the 8 cent tax, although many of 
them feel that it would be proper for 
the nonparticipating companies to in- 
crease the amount of their first year’s 
premiums by adding 80 cents for $1 
per- $1,000. 


WISCONSIN COMPANIES 


MADISON, WIS. Oct. 30—The 
matter of insurance war tax was taken 
up at the last meeting of the ‘Wisconsin 
Life Convention and developed this 
situation: 

The Wisconsin Life plans to deduct 
80 cents a $1,000 from the first dividend 
on policies issued subsequent to Nov. 
i—to do this frankly and openly; tell 
the policyholders about it. 

The Guardian Life will charge tabu- 
lar rate first year of insurance, instead 
of allowing 3 per cent refund, which, 


| however, 





will be continued on all 
premium payments after first year. 

The Great Northern Life will collect 
from the policyholder 80 cents a $1,000 
on all forms of term insurance and 
ordinary life. No definite plan is an- 
nounced by other companies. 


INDIANAPOLIS COMPANIES 


INDIANAPOLIS, IND., Oct. 30— 
Although some of the life companies 
of Indianapolis have come to a de- 
cision as to how to handle the war tax 
on new business, a number are await- 
ing the action of others before dis- 
posing of the matter. A canvass of 
the local offices resulted as follows: 

American Central: Secretary Carroll 
B. Carr states that the company has 
not taken definite action as yet and 
may not before the first of the year. 
Until decision is made the company 
will pay the tax. 

Century Life: President Thos. J. 
Owens says that the company has not 
decided as to the placing of the tax, 
but he thinks it probable that the agent 
will pay. 

Crescent Life: Secretary Leslie D. 
Clancy says his company has decided 
to charge the policyholder for the 
present, making the extra charge the 
exact tax. 

Indiana National: President C. D. 
Renick states that his company will do 
as other companies do, but that he 
favors adding $1 per thousand to the 
premium on new business to cover 
the tax. 

Indianapolis Life: Secretary J. R. 
Raub says that his company will pay 
the tax, but if the agent fails to de- 
liver policies that have been issued, 
the agent will be required to pay the 
tax. 

Public Savings: Secretary Chas. W. 
Folz says that his company is in com- 
munication with the other industrial 
companies and will take the same ac- 
tion that they do. He is of the opinion 
that the companies will stand it. 

Reserve Loan Life: Counsel Guil- 
ford A. Deitch states that the company 
will charge a “policy fee” of $1 per 
$1,000 to cover the tax. 


SEEN FROM THE EAST 


NEW YORK, Oct. 31—So far as 
can be learned here, not a single east- 
ern company intends to try and pass 
along to the applicant the tax of 8 
cents per $100 of new business im- 
posed by the war revenue bill. This 
question is recognized as one of the 
most important of the hour, and has 
been under discussion in all the home 
offices. It was talked over at the Bal- 
timore meeting of the Actuarial So- 
ciety, and the consensus of opinion 
expressed there was the same as one 
hears here on every side, namely, that 
no other course is possible to the com- 
panies. Competition would force the 
payment of this tax by the companies, 
whether they wanted to or not. 

View of the Mutuals 


The mutual companies have taken 
this view of the matter from the be- 
ginning, and stock companies here en- 
tertain the same opinion. They state 
that it would be a very difficult tax 
to collect from applicants, and that 
the demands of competition would un- 
questionably render such a course im- 
possible. They believe that no stock 
company in the country will attempt 
any other plan, once it has figured the 
matter out thoroughly. 

Dr. Brenizer in Charge 


In this connection it is of interest 
to know that the tax is to be collected 
is under the supervision of Dr. Brenizer 
of the Treasury Department. Owing 
to difficulties involved in organizing a 
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new bureau, the shortness of time, 
etc., it may not be possible to place in 
the hands of the companies the blank 
forms for making returns for Novem- 
ber within the time prescribed by the 
statute, in which event, of course, no 
penalty would attach, the fault being 
the government’s. Mr. Brenizer inter- 
prets the law to mean that the tax 
applies only to policies of insurance 
upon which the company becomes ob- 
ligated, and the beneficiary can col- 
lect in event of the death of the per- 
son insured. 


Will Call for Aggregate 


The form of return contemplated 
will call for the report only of the 
aggregate amount of insurance under 
policies which become effective dur- 
ing the month for which return is 
made; that is, for paid-for business. 
It is the intention of the Treasury De- 
partment not to burden the companies 
with unnecessary details in connection 
with the collection of the tax. Such 
verification as may be deemed neces- 
sary will probably be obtained by an 
occasional inspection of company rec- 
ords. It is believed that it will not 
be necessary for examiners to do more 
than compare the amounts returned 
with the totals carried in the books 
for corresponding periods. 


ACTION AT HARTFORD 


HARTFORD, CONN., Oct. 30.—Offi- 
cers of several leading companies here 
believe the new federal tax law im- 
posing a tax of 80 cents per thousand 
of new insurance will be revised at the 
opening of Congress, especially in re- 
gard to group insurance. The new 
ruling goes into effect Nov. 1, and 
the manner of applying the tax is still 
being discussed. 

Representatives of the Travelers and 
the Aetna Life will attend the con- 
ference between representatives of 
leading companies throughout the 
country in New York City Nov. 1, 
when the law in its application to group 
insurance will be discussed. 

Mutual companies will in many in- 
stances pay the tax without increasing 
the amount of premium. Among the 
companies which have announced their 
intention of doing this are the Con- 
necticut General and the Phoenix Mu- 
tual Life. 
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Insures man, woman and child from ages 2 to 60 inclusive under 
Legal Reserve, Standard Provisions Policies (for amounts as small 
_as $100 for children), with annual, semi-annual and quarterly (not 
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For Insurance Companies 
Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 
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TWO AGENTS”: 








A Continuous Story. Chapter 12. Watch for next Chapter. 
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NOTHING LIFE MUD TO KEEP A 
FARMER FROM PLOWING - G00O 
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First rain, now mud, stops the slacker—not so, with the live agent 
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MEETING WAS SUCCESS 


—————_——_ 


ACTUARIES DISCUSS WAR BILL 





Maryland Life Was Host to Actuarial 
Society of America at Two-Day 
Session 





BALTIMORE, Oct. 26—A thorough 
discussion of the effect that the new 
war revenue bill recently enacted by 
Congress will have on the life insurance 
companies in America featured the first- 
day session of the Actuarial Society of 
America, which held its fall session in 
Baltimore, Oct. 25-26. The meeting was 
well attended, there being present more 
than 100 actuaries of the leading life 
companies in this country and Canada. 
Many of the visitors were accompanied 
by their wives. 

E. E. Rhodes of the Mutual Benefit 
brought the discussion of the provisions 
of the war revenue bill, as applied to in- 
surance companies, forcibly before the 
association. He prepared an iptteresting 
and illuminating paper on the subject, 
which was widely and favorably com- 
mented upon. 

The final session, Friday, was devoted 
to a discussion of papers submitted on 
technical subjects, dealing with all 
phases of life insurance. Among those 
who read papers were Mervyn Davis, 
Equitable of lowa; Henry Moir of the 

Home Life, New York, and Arthur 
Hunter, actuary of the New York Life, 
and also president of the Actuarial So- 
ciety of America. Mr. Hunter presided 
at both sessions. 

_ The actuaries came to Baltimore as 

the guests of the Maryland Life, and 

an interesting and enjoyable entertain- 
ment program was provided for the 
visitors. After the business session the 
first day, the ladies were taken on an 
auto ride through the city and the 
suburban district, and in the evening a 
dinner was tendered to the wives of the 
actuaries. This was followed by a thea- 
ter party. The following day the visit- 
ors were taken on a sight-seeing tour 
and in the afternoon a trip by auto was 
made to Annapolis, where the United 

States Naval Academy was visited. 

The spring session of the society will 
be held in New York and the date of 
the fall meeting for 1918 will be se- 
lected at that time. 


Fred J. Williams, special agent of the 
Travelers; Clinton Javidson, special agent 
of the Mutual Benefit;.and L. L. Anderson, 
Manager of the Union Central of Louis- 
ville, are teaching classes in salesmanship 
the Y. M. C. A, night school in Louis- 




















MORTALITY ON WOMEN EXCESSIVE 











investigation of the Medical Direc- 
tors Association and the Actuarial 
Society of America, which finished their 
work in 1915, the death rate among in- 
sured married women is abnormally 
high; among insured widows also ex- 
cessive, although not so high as among 
married women, while among women 
who are spinsters at the time of taking 
- their policies, the rate is extremely 
Ow. 

The Connecticut General, which has 
recently announced that it will not 
hereafter accept married or divorced 
women, or women engaged to be mar- 
ried, or widows, for any kind of life 
insurance, bases its conclusions on the 
result of this investigation. 

The company does not concern itself 
with the conditions, but with the final 
figures, which are somewhat startling. 
Among spinsters, the report gives the 
ratio of actual deaths to the normal 
death rate in the various companies as 
81 percent. 

Mortality among married women 


A CCORDING to the medico-actuarial 


ried women whose policies name some 
other beneficiary than the husband 
have a slightly better chance for living, 
the percent being 114. 

Widows and divorced women are 
classed together, the ratio of mortal- 
ity in their case being 105 percent. En- 
gaged women are classed with married 
women. 

The report does not show how many 
women listed in the spinster class marry 
after taking out policies. Nor does it 
consider whether the condition of un- 
married women who take out policies 
may or may not be superior to that of 
many of the women who seek insurance 
after marriage. 

The moral hazard, the lack of insur- 
able interest, the danger incident to 
childbirth, is believed by the officials of 
the company to be responsible to a con- 
siderable extent for the excess mortal- 
ity among wives. In the case of widows, 
the same officials believe that the high 
death rate may be due in large meas- 
ure to the fact that often widows are 





whose husbands are the beneficiaries is 
highest, being 126 percent, while mar- 











left without means of support and are 
obliged to work too hard. 




















EXCELLENT PLAN SUGGESTED 














R. TRIPP, manager of the Fi- 
delity Mutual Life at Albany, 
*« N. Y., makes an excellent sug- 
gestion as to how agents of a company 
can assist each other in different locali- 
ties. Suppose an agent of his company 
wrote a policyholder in Philadelphia. 
He probably has intimate -friends or 
relatives in San Francisco, Duluth, 
Pittsburgh, Atlanta, Ga., New Orleans, 
etc. If the agent who writes the case 
could get this information and pass it 
on to the other agents or send it to the 
home office to be passed on, it would be 
most interesting and valuable and would 
lead to applications. If the man in 
Philadelphia has a relative in some dis- 
tant point and the fact is communi- 
cated to him by his local manager that 
his relative in a distant city has taken 
out a policy it means a fine entree. It 
would be like hearing from home. It 
would show that an organization is a 
live one that keeps in touch with rela- 
tives so far away. 
x * * 


The Fidelity Mutual in commenting 
on Manager Tripp’s suggestion says 





ville. 


that efforts in this direction would be 


most excellent and these leads that lie 
off in the distance mean good returns. 
It, however, reminds the agents not to 
forget data near at hand. By looking 
over the man’s family record, the names 
of his brothers and sisters can be se- 
cured. Wherever they are they are 
good prospects if they are insurable. 
Therefore, there should be a tactful 
reference when the business is closed 
to the man’s family, friends and inter- 
ests. In ten minutes of conversation 
the Fidelity says that a valuable lot of 
information about that man’s connec- 
tions can be secured. Many questions 
suggest themselves that may lead to a 
gold mine of information. 


New Agency Organized 

A new fire and life agency has been 
organized at Port Washington, Wis., 
under the name of Schanen, Green & 
Altenhoefen. William F. Schanen, head 
of the firm, is an attorney of Port 
Washington. Mr. Green is representa- 
tive of the Old Line Life of Milwau- 
kee. Mr. Altenhoefen is a lawyer and 
has been associated with Mr. Schanen 


INCREASE IN ANNUITIES 


INTERESTING FEATURE SEEN 





Demand for Life Income and Old Age 
Pension Policies During Last 
Few Years Is Found 





_ The increase in the number of annu- 
ities, life income or old age pension poli- 
cies during the past year or so is quite 
an interesting developmertt in life insur- 
ance contracts. The Fidelity Mutual has 
recently put out its life income policy and 
during the present year the Connecticut 
Mutual has come out with new annuity 
rates, not only for single premium imme- 
diate annuities, but for annual premium 
deferred annuities—old age pensions— 
such rates in either case being quoted both 
with and without provision for return, 
in event of death of annuitant, of balance 
of purchase price in excess of annuity 
payments made. 
Issued Either Way 

_ The Connecticut Mutual is prepared to 
issue these both on single lives and as 
joint or last survivor annuities. The sin- 
gle premium immediate life annuities are 
written (a) without return of balance of 
purchase price in event of death, and (b) 
with return of balance of purchase price 
in event of death. The latter differs from 
the former only in. the fact that it pro- 
vides for payment, in event of death of 
the annuitant, to the person designated in 
the application, of any balance of purchase 
price in excess of annunity payments 
made. 
. Old Age Pensions 

The company also issues annual -pre~ 
mium deferred annuity, in other words, 
old age pensions at ages 55, 60, 65 and 
70, both without return of balance of 
purchase price in the event of death, and 
with return of balance of purchase price 
in event of death. The company has is- 
sued a full set of rates and forms on these 
dlans and it is understood they are prov- 
ing to be among the active sellers in the 
field. There is due no-doubt for the near 
future a, great increase in the various 
forms of annuity and pension policies. 


Mills Back in Des Moines 


Bert N. Mills, publicity director for 
the Bankers Life of Des Moines, is 
back after two months at Fort Snelling, 
where he was an applicant for a comi- 
mission in the national army. Orders 
were received at Fort Snelling to cut 
the companies one-third and Mr. Mills 
was one of those cut, due to the fact 
that his physique was not quite up to 
snuff as compared to some of the hus- 
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WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does cen Policy guarantee to do? 


a ot 


the face of the Poi 


the face 
$15,000, or 








THREE TiMks the tare of the Policy, will 


UNITED LIFE AND ACCIDENT INSURANCE CO.,"22is. kiisnin™ 


with a policy oy oe would do less? The cost 


will be 


be paid. 
as A ™ of accidental injury, the Company will pay 
“we will sf at the rate of $25 PER WEEK throughout 
iow. 


Carolina, Tennessee, Ceorgia, Delaware, Maryland, Missouri, Mississippi ang 











ACTUARIES WILL MEET 


HAVE IMPORTANT QUESTIONS 





Discussions Will Center Around the 
Papers at Annual Conclave 
and New Topics 





The ninth fall meeting of the American | 
Institute of Actuaries will be “rv in the | 
Hotel La Salle, Chicago, Nov. 8-9: 

Address of president. 

Business session. 

Discussion of formal a, presented 
rat annual meeting, June 5-6, 17: 

1. “Deferred Annuities with Return of 





All Premiums Less Annuity Payments,” 
E. W. Hyde. 


2. “Accumulation Formulas for Disa- 
bility Reserves,” J. Charles Rietz. 

3. “Investments of Life Insurance Com- 
panies,” Calvert F. Stein, 

4. “On the Value of Certain Proposed 
Refunds Payable at the Death of an An- 
nuitant Under a Pension System,” H. L. 
Rietz. | 


oo * * 





Informal discussion of the following | 
topics: | 
i Disability and annuity benefits is- | 
sued in connection with policies of life | 
insurance. | 
2. Would a standard system of nu-| 
merical rating pf risks, as described by | 
Dr. Rogers and Mr. Hunter, be advisable 
for our companies? | 
3. Practical handling of the continuous 
installment feature. | 
4. Practical handling of permits oly 
war service, both free and subject to 
annual extra charge whether variable or | 
fixed. 
5. Doth a policy provision for varying | 
death benefits contingent upon specified | 
conditions conflict with the provision for | 
incontestability? | 
6. (a) Should the inspection report be | 
dispensed with on applications for less 

than $2,000? 

(b) Should a home office inspection be | 
made within the contestable period? 

7. Desirability of issuing policies to 
superstandard risks at rates lower than 
charged to standard risks. | 

8. General discussion. Under this topic 
any member is entitled to propose for dis- 
eussion by the Institute any, actuarial 
subject upon which information or opin- 
ions may be desired. 








Telis About an 
Illinois Case 











CHICAGO, Oct. 27—To the Editor: 
My attention has been called to your 
report (May 10, 1917) of the decision 
of the appellate court in the case of 
Benes, appellee, vs. the Bankers Life 
of Nebraska, appellant, lately pending” 
in the appellate court for the first dis- 
trict of Illinois, in which you state the 
court held: 

“1. Where a policy can be forfeited 
by its terms upon ‘failure to pay pre- 
miums’ no forfeiture can be had to pay 
a single premium.’ 





| general 
| commenting on this situation, said: 


| in 








I beg to say that this point was not 
directly involved nor was it necessary 
to be passed upon in the decision of 
the appellate court. The policy upon 
which syit was brought contained the 
following provisions: “A failure to 
pay premiums or any indebtedness to 
the company when due shall render this 
contract void.” 

The defendant company pleaded the 
general issue and also special pleas, 
which, among other things, set up the 
failure to pay a premium. The plaintiff 
demurred to the special pleas and the 
demurrer was sustained. A trial was 
had. The defendant company offered 
no evidence of non-payment of any pre- 
mium, as it might have done under the 
issue. The appellate court, 


“However, deféndant did not offer 
any evidence of forfeiture upon the 
| trial. It has been held that unless the 
court rejected evidence of the defend- 
ant’s plea, when offered under the gen- 
eral issue, it is not material, whether 
the special plea was good or bad.” 

You will see, therefore, that the point 
above referred to was not directly in- 
volved in the decision of the appellate 
court. The case is now pending in the 
supreme court. 

* D. Ryan Twomey, Attorney. 








Had Not Lapsed 





Contends Policy 














Question—A policyholder in the state 


|of Washington telegraphed money to 


Chicago on the last day of grace, which 
was Saturday, for payment of premium. 
The telegram did not arrive in Chicago 
time to make payment before 1 
o’clock. When the messenger took the 
money to the office Saturday afternoon 
he was unable to find anyone to pay 
the money to. On Monday following 


| the money was tendered to the com- 


pany, but it refused to accept the same, 
and declared the policy lapsed. Has 
the policyholder a right of action in the 
case? 

Answer—Guilford A. Deitch of In- 
dianapolis, the well known insurance 
attorney, Says: 

“Under the above facts the policy- 
holder had the whole of the last day 
of grace in which to make payment. If 
the company observed Saturday after- 


noon as a holiday then the policyholder- 


would have the right to tender the 
money on the next business day, which 
would be Monday, as the company had 
no right to put it out of the power of 
the policyholder to make the payment 
on Saturday, the last day of grace. See 
Bohles v. Prudential, 86 Atlantic Re- 
porter 438; 26 Insurance Digest, 145.” 





AN UNUSUAL OPPORTUNITY PRESENTS 
ITSELF IN THE STATE OF IOWA 


We need men of experience as Managers to handle Agents already 
under contract and territory to be organized by the Company. 


Let us hear from you at once. 


IOWA LIFE INSURANCE COMPANY, 


F. A. FERGUSON, President. 


Waterloo, Iowa 
C. R. STYRON, Manager of Agencies. 





THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. We can CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 


GRAND RAPIDS MICHIGAN 

















$6, 000- $12,000 Policy—$12.00 a Year 


$25.00 Weekly Indemnity as Long as Totally Disabled 


Membership, 55,000 Claims Paid, $1,000,000.00 


Experienced Insurance Salesmen like to sell qgur Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1916 made over $6,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 

















First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non- Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 


BAY CITY ° of America MICHIGAN 
FRANCIS F. McGINNIS WILLARD E. KING 
President and Gen’! Counsel Vice-Pres. and Mgr. Agencies 


F. A. BENSON. Secretary and Superintendent of Agents 




















GARY NATIONAL 
LIFE INSURANCE COMPANY 


Gary Theatre Building 
GARY, IND. 


Located in the.Heart of Financial Solidity 


WE HAVE the leading banks in northwestern Indiana as 
references and their officers as stockholders. 
WE HAVE the endorsement and support of The Gary 














Commercial Club. 
WE HAVE a Strong Organization Committee. 
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1 With Industrial Men 











LONG SERVICE RECOGNIZED 


Complimentary Campaign Conducted in 
Honor of Managers’ Twentieth 
Anniversary 


Manager Benjamin L. Worthington 
and Assistant Manager William J. Sul- 
livan of Division F, began service with 
the Prudential Oct. 11, and Oct. 18, 
1897, respectively, and their twentieth 
anniversaries were fittingly recognized 
y their home office associates. The 
field staff of F conducted a complimen- 
tary campaign during the period Oct. 
11 to 20, inclusive, and the result was a 
decided improvement of the already 
good record of the division for 1917. 

' Agent Kenneth M. Hart of the 

rownsville assistancy, Washington, 
Va., district, reported no arrears and 
advance payments of $1,029.29 on his 
debit of nearly $150 for the week of 
Oct. 15. Mr. Hart has also made a fine 
record in the industrial and ordinary 
departments this year. 

At a gathering of the entire staff of 
the Bridgeport, Conn., district, Oct. 20, 
Superintendent E. A. Doan was pre- 
sented with the badge and certificate 
marking his completion of ten years 
continuous service with the Prudential. 
The presentation was made by Acting 
Division Manager T. H. Lindner, Jr., 
who congratulated Mr. Doan most 
heartily upon his faithful and successful 
career. That Mr. Doan is held in high 
esteem by the members of his staff was 
manifested by their well wishes for his 
continued success and by a week of 
special activity on the part of all, which 
resulted in the writing of a fine volume 
of industrial business. 


Promotions in the California districts: 
William R. Ward, from agent to assistant 
superintendent in the San Francisco 1 dis- 
trict; Maurice H. Jourdane, former agent 
in Los Angeles 2, placed in charge of an 
assistancy in the Los Angeles 1 district; 
Mortimer D. Cartwright advanced to as- 
sistant in Pasadena (detached from -Los 

ngeles 1 district), in which place he 
eonducted his agency. Each of these good 

men has amply demonstrated his ability. 
' Superintendent Edwin J. Rohrbach, for- 
erly of Salt Lake City, Utah, has been 
laced in charge of the Tacoma, Wash., 
istrict. 
| William D. Brown, in recognition of his 
éxcellent assistancy work in-Denver, Colo., 
has been promoted to the superintendency 
ne and succeeds Mr. Rohrbach at Salt 
ke City 
. Harry M. Moyer, an agent in Allentown, 

'a., Who stood well as a producer in indus- 
rial and ordinary at the close of Decem- 
er last year, has the distinction of being 
he district leader in industrial so far in 
917. His ordinary record shows that he 

giving due attention to this feature of 
is account. a1 

Agent George H. Heninger of Allentown 
tands No. 1 in the district in net ordinary 

sue, while Agent E. B. Sterner is No. 2 
nd Agent E. L. Heydt No. 3, with such a 
arrow margin that second place is “nip 
nd tuck” between the two last named. 

L. C. Taylor, assistant superintendent, 
f Pottsville, Pa., had Howard Heisler, an 
gent recently appointed, furnish him with 

me ordinary prospects. Reports at hand 
how that four cases were closed. The 
indications are that Mr. Heisler entered 
the insurance work with a determination 
to rank high as a producer in both indus- 
trial and ordinary. 

Assistant Superintendent Adolph Schu- 

an of Brooklyn 5 has just been admitted 
to Class C of the Prudential Old Guard. 
During his fifteen years of service’ he has 
been one’ of the company’s most reliable 
and consistent workers, and his record for 
1917 bids fair to eclipse past achievements. 

About seven months ago Florenzo De 
Angelis was given an agency in the Brook- 
lyn 11 district. He went about his work 
in a masterful way and proved by his 
record that he was capable of. bigger 
things, and now note the result: the com- 
pany has promoted him to an assistancy 
at Brooklyn 6. 

Agent Harold E. Ring, of the Lewiston, 
Me., district, has not been charged with 
a “not-taken” ordinary case since Sept. 6, 
1915. The arrears on his debit are 22 


WANTED — 


Man who has had experience in Life Insur- 
ance to take charge of Life Department 
‘or one of the biggest companies in the 
business for Covington, Kentucky. Small 
usiness on the books at the present time. 
iberal commission and salary guaranteed. 


Address 25-L, care The National Underwriter. 

















JOSEPH KOVACH 


[The Conservative Life of South Bend, 
Ind., announces the appointment of Joseph 
Kovach as superintendent of the new South 
Bend, Ind., No. 2 district. The agents 
under Mr. Kovach will work entirely with 
the foreign element of South Bend. 

Mr. Kovach was born in Hungary, but 
went to South Bend when quite young, 
and in November, 1913, was induced by 
Vice-President Burkart of the Conservative 
Life, who at that time was manager for 
the Public Savings of Indianapolis, to 
enter the life insurance business, being 
sent to East Chicago, Ind., as an agent. 
From this positon he was promoted to the 
superintendency of that district in March, 
1914, from which position he was pro- 
moted to the managership of the Calumet 
district for the Public Savings, May 14, 
1917, succeeding his former manager, Roy, 
who went with the Conservative Life as 
manager for its Calumet district. Mr. 
Kovach. resigned the managership of the 
Calumet district for the Public Savings 
—— accept his present position in South 

end. 

Mr. Kovach had the proud honor during 
his superintendency with the Public Sav- 
ings Life of being the leading superinten- 
dent for the entire field in industrial for 
1915, and being the leader of the field in 
joint results in 1916. Mr. Kovach always 
had the honor, in addition to this, of being 
the leader in both collection percent and 
low. arrears percent.] 








percent and the advance payments 199 
per cent. These conditions are indicative 
of a thorough and capable insurance man. 

The latest Canadian representative to 
win advancement is J. E. Boileau, of the 
Montreal 2 district, who was promoted to 
the position of. assistant superintendent 
Oct. 22. Mr. Boileau entered Prudential 
service Feb. 14, 1916, and has shown 
marked aptitude for the business. All 
good wishes for a large measure of suc- 
cess are extended to him. 

J. L. Mollick, agent in the Philipsburg, 
Pa., assistancy, Dubois district, is one of 
the company’s leading industrial writers, 











AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 

















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets ...................... $ 2,220,534.72 .- . 
Insurance in Force..................-- 21,329 ,698.00 
358,399.47 


: New Continuous Monthly Income Policies | x 
Splendid opportunities for AGENTS 1n many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 














and, as a result of his efforts, special sal- 
ary has been forwarded to him each week 
since Nov. 20, 1916. His account recently 
carried arrears of 8 percent and advance | 
payments of 320 percent, which shows 
conclusively that debit condition has also 
received his careful attention. 


Public Savings Changes 


The Public Savings announces the fol- 
lowing changes: dward Shoemaker, 
special inspector, has been promoted to 
manager of the Kokomo district; Manager 
H. H. Hadlow has been appointed home 
office inspector; the independent superin- 
tendents at Anderson and Lafayette have 
been transferred to the Kokomo district; 
Cc. C. Rambo appointed superintendent at 
Evansville. 

The entire staff of the Kokomo district, 
together with the Lafayette staff and An- 
derson staff, that are hereafter to become 
a part of this district, met in the district 
office to welcome Manager Edward Shoe- 
maker, who takes charge of the district. 
Supervisor W. Scott Deming was present 
and presided at the morning session, which 
was attended by all the representatives. 
Enthusiastic talks. were made by most all 
present on the possibilities of this big 
and important district in the fall oppor- 
tunity campaign. 

In the afternoon a meeting of the super- 
intendents was held, in which definite 
plans were made for the district to make 
its allotment and win a banquet. 4 





Dr. John S. Phelps, medical examiner of 
the Columbian National, is making a tour of 
the south. in. the interest of the company. | 





THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS 





HE COMPANY writes 
,™ both participating and 
non- participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first. year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 





HOME OEFICE BUILDING 

















Over $17,500,000 of Business in Force 


H. W. Johnson, Pres. W. F. Weese, Vice-Pres. © S. B. Bradford, Sec’y 
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NEWS ABOUT LIFE POLICIES 


q New Policies Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
4% Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.50 


MAXIMUM AMOUNT INCREASED 














National Life of Vermont Announces 
That Company Will Carry $20,000 
on Standard Forms 





The National Life of Vermont an- 
nounces that the maximum amount of in- 
surance on married men between 31 and 
36 will be raised from $10,000 to $20,000 
on standard forms. The maximum 
amount of term insurance is not increased. 
The following are the maximum amounts 
on male risks, including all insurance in 
the company, both old and new: 

Single Married 
Class A— men, men, 

Men who were under 

31 on June 5, 1917. .$2,000 $ 5,000 
Class B— 

Men who were 31 or C 

over on June 5, 

1917, and have not 

yet reached their 

thirty-sixth birth- 

day when making 

application ......... 5,000 
Class C— 

Men 36 or over when 
making applica- 
CAS ay Man’l. limit. Man’l. limit 

No term insurance will be issued to 
Class A. Under Class B not more than 
one-half the insurance, both old and new, 
ona single life nor more than one-half for 
new insurance on a single risk can be on 
term plan; nor will new term insurance be 
written in such amounts as to carry the 
total term insurance both old and new 
about $5,000. 

No war clause will be attached to 
policies issued on lives which at date of 
application have reached their 41st birth- 
day; but supplement to Form A application 
must nevertheless be supplied-in all cases, 
and in the case of applicants 41 years old 
or over a pension may be drawn through 
the war clause in the application. 


20,000 





GETS OUT SOME NEW CLAUSES 





Northwestern National Life of Min- 
neapolis Issues Revised Disability 
and Double Indemnity Forms 





The Northwestern National Life of 
Minneapolis has in addition to its waiver 
of premium disability clause now added 
a total arrd permanent disability and also 
double travel indemnity clause. The new 
disability clause provides, in addition to 
the former waiver of all future premiums, 
for the payment of Afifitial income for 
one-tenth of the face ‘of “policy if the in- 
sured before attaining age 60, becomes so 
disabled by accident or disease as to be 
permanently prevented from following 
any remunerative occupations. The pay- 
ment of such income causes no reduction 
in the amount of insurance, as upon death 
or maturity the full face of the policy will 
become payable. 

The new disability clause is not issued 
on joint lives or continuous monthly in- 
come policies. The limit of risks which 
the company will accept of the income 
total disability feature is $25,000. The 
premium rate at the age of 35 is as fol- 
lows. including waiver of premium income 
disability benefits: Whole life, $28.33; 10- 
payment life, $58.03; 15-payment ‘life, 
$43.85; 17-payment life, $40.61; 20-pay- 
ment life, $37.05; 10-year endowment, 
$104.47; 15-year endowment, $68.25; 20- 
year endowment, $50.89; 30-year endow- 
ment, $35.50; endowment at age 70, 
$31.99; 20-payment, endowment at age 60, 
$46.06; 20-payment, endowment ‘at age 65, 
$42.53. 

The double indemnity from death re- 


sulting from travel accident feature pro-. 


vides for double the face of the policy 
if death occurs as the direct result of acci- 
‘dent sustained while riding as a passen- 
ger on a train or other public conveyance 
operated by a common carrier for pas- 
senger service, provided such death oc- 
curs within 90 days after the accident. 
This benefit is included only in policies 
also containing the income total disabil- 
ity feature. The limit of risks which the 
«company will accept with this feature is 





$5,000. Rates for the double travel acci- 
dent benefit are the same at all ages, but 
vary with the kind of policy. Whole life, 
extra premium for $1,000 is 16 cents; 10- 
payment life, 40 cents; 15-payment life, 
28 cents; 17-payment life, 24 cents; 20- 
payment life, 20 cents; 10, 15, 20, 30-year 
endowments and endowment at age 70, 
all 16 cents; 20-payment endowment at 
age 60, 20 cents, which is also the rate for 
the 20-payment, endowment at age 65. 





NEW MILITARY SERVICE RULE 





Aetna Life Has Amended Its Regula- 
tion and Practice as to War 
Risk Coverage 





The Aetna Life has issued new rules 
covering military and naval service under 
date of October 1. The company will not 
write more than $2,000 on the life of any 
male applicant who on June 5, 1917, had 
not passed the 31st anniversary of the 
date of his birth, except on the life of a 
commissioned officer in the army or navy 
the limit may be increased to $5,000, and 
on a non-commissioned officer to $3,000. 
Nor will the disability or double indem- 
nity provision be granted to such app‘i- 
cants, and all new insurance upon such 
lives must be on the life or endowment 
plan. This limit must include old insur- 
ance in force. If the applicant has been 
exempted and the application shows that 
he does not contemplate either army or 
navy service insurance may be written on 
any plan in an amount not exceeding 
$10,000, including insurance in force, and 
the disability and double indemnity pro- 
visions may be attached thereto. The war 
clause of the Aetna Life will appear in 
a'l policies issued to men at insuring ages 
under 40 years. 


SPECIAL LIFE INCOME PLAN 





Fidelity Mutual Life Contract Meets 
Needs of Many Prospects— 
Some Features Given 





The special life income contract of the 
Fidelity Mutual Life is now in the hands 
of its agents. It meets the needs of pros- 
pects who are attracted by the income, but 
who are ineligible for or cannot be inter- 
ested in the regular income for life pol- 
icy. The premium rates are on the basis 
of a life income of $10 a month to begin 
at maturity, age 50, 55, 60, 65, 70 or 75, 
as selected. It is issued both with and 
without the disability provision. If death 
occurs before maturity, the death benefit 
is the sum of the premiums paid. If 
death occurs after one or more payments 
of income, the death benefit is the sum 
of the premiums paid less the sum of the 





44 MILLIONS-FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
- LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 














REAL GENERAL AGENCY 
OPENINGS 

In Iowa, Illinois, Indiana, Michigan, Minnesota, 

Missouri and Ohio. For those who can qualify 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 

















40% Increase in Paid 
O New Premiums 


—that tells the 1916 story 


of Fidelity progress. 

Direct leads and the Fidelity “Income 
for Life’? plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 
Fidelity Mutual Life 
Insurance Company, Philadelphia 

Inc. 1878 Walter Le Mar Talbot, Pres. 





We want a man who can show good clean 
record, for Full-Time Work. Territory in 
Towa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Wall write Three 
Million 1917 
Address. JAS. H. JAMISON, Pres. 























MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commence! Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agente Wanted. Liberal Terms. Exclusive ein ries: gl or Membership, Address 
NELSON O. TIFFANY, F President and Man vu * 
N O. TIFFANY, Jr., Fice-President, Superintendent of Abinches 
pppoe TEMPLE, BUPFALO, N. ¥. 




















Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL. 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is arco our agents are pleased with 
the treatment accorded th 

















FELIX BROEKER, Secretary and Manager - 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 
Company i is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


For territory and particulars address 
SALINA, KANSAS 
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income payments to the annuitant up to 
the date of death. .Aseto surrender values, 
after the contract has been in force three 
full years, but less than ten, the cash 
value will be 110 percent of the premiums 
paid after the first year. When in force 
ten full years, the cash value before ma- 
turity date will be 100 percent of ail the 
premiums paid. No contract will be issued 
on this plan for an annual premium of 
less than $25. At age 35 the annual pre- 
mium for a life income of $10 a month 
to begin at age 50, without disability, is 
$118.37; with disability, $120.30; at age 
55, without disability, $71.30; with dis- 
-ability, $73.53; at age 60, without disabil- 
ity, 4.02; with disability, $46.67; age 
65, without disability, $26.76; with dis- 
ability, $29.98; at age 70, without disabil- 
ity, $15.38; with disability, $18.96, and at 
age 75, without disability, $7.89, and with 
disability $11.85. 





Fidelity Mutual Life 


The Fidelity Mutual Life of Philadel- 
phia, which on May 17 fixed the limit on 
one life at $5,000 for ages 25 and under, 


and $7,000 for ages 26 to 31, inclusive, 


has withdrawn this limit and is willing 
to consider application in this -class for 
amounts in excess of the limit from men 
who have been exempted from the draft 
for family reasons. Policies issued in 
such cases will contain the revised mili- 
tary or naval service clauses. 





Western Union Life 


The Western Union Life of Spokane 
has increased its rates on the 20 pay- 
ment life and the 20 premium combina- 
tion policies. On the 20 payment life 
at age 25 the former rate was $24.04 and 
is now $25.29; age 30, former rate $26.40, 
now $27.65; age 35, former rate $29.30, 
now $30.55; age 40, old rate $32.91, now 
$34.16 ; age 45, old rate $37.88, now $38.83; 
age 50, old rate $43.77, now $45.02; age 
55, old rate $52.24, now $53.49; age 60, 
old rate $65.28, now $67.03. 

On the 20 premium combination, age 
25, the old rate was $35.34 and is now 
$36.59; age 35, old rate $43.14 and is now 
$44.39; and at age 45 the old rate was 
$59.76 and is now $61.01. 

The Western Union now has in press 
ordinaty life and 20 payment continu- 
ous monthly income policies. Hereto- 
fore it has issued ordinary life, 20 pay- 
ment and 20 year endowment monthly 
income policies for 20 years certain. 





Western States Life 


The Western -States Life of San 
Francisco has made two changes in its 
policy literature this year...,Jn. May it 
issued a new monthly life income pol- 
icy and in July published joint life rates 
for its coupon savings policies, which 
have been in force for.the past two 
years; also, rates for noncoupon poli- 
cies, which forms were for the first 
time placed in the hands of agents. 
The company is making some slight 
changes in its war clause provisions, 
but none of material importance. 





Beneficial Life 


- While stock life companies are an- 
nouncing the opening of participating 
departments, the Beneficial Life of Salt 
Lake City, which has heretofore writ- 
ten both kinds of business, announces 
to its agents that on Nov. 1 it will cease 
to write participating and will confine 
its efforts to the nonparticipating field. 
On Jan. 1 it had $6,561,769 in nonpar- 
ticipating and about $12,500,000 in par- 
ticipating, of which over $9,000,000 was 
on the deferred dividend plan. Virtually 
its entire business is whole life, there 
being over $17,500,000 on that basis. 
The company wrote a full line of par- 
ticipating policies, limited payment, en- 
dowment and convertible term, which 
will now be discontinued. 


| ginia. 





Frederick A. Brown 
Insurance Law 


‘WSo, La Salle St. Chicago 








Life Agency Changes 











NOW MAKING APPOINTMENTS 





Niagara Life Is Enlarging Its Scope 
and Is Gradually Extending 
Its Field 





The Niagara Life of Buffalo is now 
branching out into more territory and 
is preparing to enlarge its business ac- 
tivities. It has made the following ap- 
pointments: 

R. C. Ellis, general agent at New 
York. Mr. Ellis was formerly district 
manager of the Germania Life at Law- 
rence, Kans. 

T. R. Telford will represent the com- 
pany at Buffalo as traveling supervisor 
of the lapsed policy department. He 
was formerly manager of the Aetna 
Life at Elmira, N. Y. 

Samuel Curtis, formerly with the Pru- 
dential at Buffalo will represent the 
Niagara at Buffalo. 

Chester F. Thayer, who began his life 
insurance experience with the John 
Hancock, has been appointed agent at 
Newburgh, N. Y. 

At Niagara Falls the company an- 
nounces the appointment of John M. 
McCarthy, who was formerly a gen- 
eral insurance broker. 

Frank F. Hess will represent the com- 
pany at Massena, N. Y., while Anthony 
J. Gingras, formerly a merchant, has 
been appointed at Gouverneur, N. Y. 

At Utica the company has appointed 
Joseph Gragetta, who hails from the 
Metropolitan Life. 

Other appointments are: C. T. Grove 
and H. A. Little, both for Buffalo. Mr. 
Grove was formerly connected with the 
Connecticut General Life. 





B. A. Donald and W. B. Davis 


Bruce A. Donald has- resigned as 
supervisor of the sea board department 
of the Reliance Life at Baltimore, and 
is succeeded by W. B. Davis. Mr. Da- 
vis, for some time has been supervisor 
of the company’s Virginia department 
and will temporarily look after both 
these sea board departments and Vir- 





Go With Continental Life 


Harry O’Brien, former insurance 
commissioner of South Dakota, has ac- 
cepted the general agency of the Con- 
tinental Life of Salt Lake City for the 
eastern half of the state with headquar- 
ters at Huron. 


William J. Mansfield has been ap- |. 


pointed general agent of the Continental 
for the state of Nebraska with his office 
at Omaha. ; 





o. =r 

Made Agency Supervisor 
Leigh H. Millikin, who has been con- 
nected with the Seattle and home: office 
of the Western Union Life has been 
appointed supervisor of agencies. He 


is now working in California and Ari- | 


zona with headquarters at Los Angeles. 





Keim’s New Position 


W. C. Keim, agency direetor for the 
Occidental Life of Albuquerque, N. M., 
for the past eight years, has been ap- 
pointed to a similar position, with the 
new National Life of the Southwest of 
New Mexico. 


Life Agency Notes 


J. G. Rasco, representative of the Ken- 
tucky Central Life in Somerset, Ky., for 
several years, has been promoted to a 
superintendency and will have his head- 
quarters at Campbellsville, Ky. 

C. W. Tyndall, manager of the Albany, 
N. Y., amice of the Bankers Life of Iowa, 
has resigned to go into the commissary 
department of the medical reserve corps. 
D. B. Solomon of New York City has been 
made manager at Albany. 





The Carolina Life of Columbia, S. C., 
entered Virginia this week to write indus- 
trial sick benefit. A 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 
Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 





Proof of Public. Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 


701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
| cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
| to Reserve. $220,509.26 per day in Increase of Assets. 














E. W. Randall 


Good Commissions 


Dein INSURANCE COMPANY * 


A Real General Agency Opening 
in WESTERN MICHIGAN 


Our General Agency Contracts are Permanent Money Makers 


E. S. ALBRITTON, Supt. of Agencies 


THE MINNESOTA MUTUAL LIFE 


A. Phillips, 
Sec. Actuary 


Splendid Renewals 


Liberal Cash Allowance 
ST. PAUL, MINN. 

















The Great Western Life Insurance Co. 


COLUMBUS, OHIO 


q Now organizing with $500,000 Capital to write Life and Accident Insurance. 
§ Efficient High Grade Salesmen wanted to Place Stock. {4 Good territory 
and Terms to pushers. 

Address all inquiries to the company 


Hartman Building Columbus, Ohio 

















National Underwriter. 


An Unusual Opportunity. Superintendency of an important field in the 
West is open with an old established Western li‘e insurance company, noted for 
its strength, conservative management and unequaled dividends to policy holders. 
The salary which will be paid to an efficient man of integrity and proven ability 
will be attractive. Communications confidential. Address 9-V, care The 

















" ‘Phe traditional western push has made the 
Conservative Life Insurance Company 


se 
of America 
(Ordinary and Monthly Premium) 
famous from coast to coast 
Proclaimed by insurance ex D 
companies in the United States. 


Backed financially by some of Indiana's foremost men of finance 
Our agents are overflowing with properity. 
Highest forms of Actuary, Perfect, Ordinary and Monthly Pre- 
miums and Monthly Premiums and Monthly Income policies 
. Become a Safety First conservative 


and commerce. 


issued to first class risks 
man by applying to 


A. S. BURKART, Vice-Pres. and General Manager 


South Bend, Indiana 


to be one of the best managed 














GEN. GEO. M. MOULTON, President 


Wanted in Illinois, Indiana and Pennsylvania 
100 Industrial Agents 
20 Assistant Superintendents 

WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 


Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, Ill. 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
J. L. MITCHELL, General Agency Manager 


5 Superintendents 
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ASSOCIATION ACTIVITIES 


INAUGURAL DINNER IS HELD 








Sixteenth Annual Banquet Is Tendered 
to Newly Elected National As- 
sociation Officers 





PITTSB@RGH, PA., Oct. 30.—Pitts- 
burgh’s sixteenth inaugural dinner, ten- 
dered to the newly elected officers of the 
National association Oct. 24, was the most 
successful of ail. Upwards of 200 were 
in attendance, including most of the Na- 
tional association officers, some company 
executives, and a sprinkling of the fair 
ones. 

In accordance with the proclamaticn of 
President Wilson, setting aside Oct. 24 
as Liberty bond day, the program was 
so moulded as to give an enthusiastic pa- 
triotic hue to the entire gathering. The 
American flag replaced the customary 
flowers on the tables. The orchestra 
played patriotic airs and the assemblage 
joined in singing “America” and parodies 
of patriotic significance based on old fa- 
miliar tunes. The entire theme of the 
evening was how best to stir up America 
to the fighting pitch. 

Following invocation and the serving of 
dinner, President George W. Ryan, of the 
Pittsburgh association, assumed the chair 
for a short business session. Four new 
members were elected. 


‘President Priddy’s Talk 


Lawrence Priddy of New York, presi- 
dent of the National association, outlined 
the policy of the new administration. To 
sum up in a few words, it will be “to 
fight for the flag.” All other things, said 
Mr. Priddy, will be incidental. Life un- 
derwriters, he said, will be called upon to 
play a large part in a great thrift cam- 
paign to be inaugurated within the next 
ten days by the National government. 
This country needs frugality and thrift, 








j 


carried to the homes by the great army 
of life insurance salesmen. 


Thrift Certificates 
Mr. Priddy warned that the success of 


‘this campaign will, for the next several 


years, mean the bringing of life insurance 
to a practical standstill. It will mean in- 
vestment in thrift certificates, in denomi- 
nations of $5 and upwards, to be obtained 
from the post offices, life insurance of- 
fices, drug stores, etc., and they will spell 
a curtailment of new insurance. But aft- 
erwards, said Mr. Priddy, after the habit 
of thrift has been thoroughly inoculated 
into the American system, the war has 
been won, and to some extent paid for, 
life insurance will enter upon the greatest 
period it has ever known. For the next 
two years he urged life underwriters to 
sacriice of their time, money and _ busi- 
ness. The harvest, he promised, will be 
fully worth the sacrifice. 


President Wilson to Speak 


He called attention to the next annual 
convention to be held in New York City, 
saying that it would be the greatest gath- 
ering of life insurance men ever con- 
vened. President Wilson has accepted an 
invitation to deliver the opening address. 
Over 1,000 rooms have been reserved in 
the New Commonwealth Hotel, and elabo- 
rate preparations are even now under way 
for the gathering. 

In the absence of the regular annual 
evangelist, Henry J. Powell of Louisville, 
who was scheduled to talk on the “Value 
of the Association Membership,” but who 
was detained at home to sell Liberty bonds 
to procrastinating Louisvillites, the effer- 
vescent Charles Jerome Edwards took 
charge of the annual round-up and 28 new 
converts entered into the fold. How well 
Edwards did the job is seen in the fact 
that every person in the room, save guests, 
were members or applicants for member- 
ship when the polls closed. 


George R. Wallace’s Address 


The treat of the evening was an ad- 
dress by George R. Wallace of the Pitts- 





This is a war of insurance, said Mr. Wal- 
lace. The premiums we are paying- now 
are premiums to protect our rights and 
civilization. To continue to be tree peo- 
ple we must continue to pay premiums, 
and the premiums will be large. We 
haven’t come yet to the day of test, said 
he. We talk of the big war tax, and we 
haven’t paid any yet. We cheer the boys 
that are going away, but we have still to 
witness their return with thinned ranks. 
When we come to pay the tax cheerfully, 
when we welcome home once more the 
boys with their blood-stained banners, 
when we have to come to a point of co- 
operation for the common good, then we 
can truthfully say that we have stood the 
test. 


oe tk * 
MEMBERSHIP CAMPAIGN IS ON 





Results of Chicago Life Men in Recent 
Liberty Loan Campaign Are 
Shown 





A big membership campaign has been 
launched by the Chicago Association of 
Life Underwriters. There is a renewed 
interest in the affairs of the association 
since the meeting two weeks ago, when 
special agents were given an equal rep- 
resentation on the executive committee. 
Plans have been shaped up for a drive 
for new members by the membership 
committee consisting of Frederick A. 
Lorenz of the Aetna, chairman, James 
H. Miles, Union: Central, and Sidney J. 
Sax, Fidelity Mutual. The present plan 
includes five mid-day luncheons, where 
attractive programs will be presented 
and topics directly affecting the busi- 
ness will be discussed. The cost of the 
luncheons will be nominal. Four eve- 
ning dinners will be given, at which 
prominent speakers will be heard on 
topics of interest. Dues are now $6 per 


| annum. 


Liberty Loan Campaign 


In the recent Liberty Loan drive Chi- 
cago life insurance men, went “over the 


| top” for a total of 20,974 subscriptions 
and the appeal in that direction will be | burgh bar on the “Menace of Germany.” | 


for $4,821,150 of bonds. The mark set 


was for 10,000 subscriptions for $4,000,- 
000. The largest number of subscrip- 
tions were secured by Metropolitan 
agents. The company turned its entire 
force of industrial men loose in the 
great loan drive and they secured 5,500 
subscriptions for a total of $375,600. 
Other leaders were Mutual Life, 415 
subscriptions for $1,745,200; Northwest- 
ern Mutual, 2,833 subscriptions for 
$565,290; New York Life, 944 subscrip- 
tions for $312,950; Union Central, 1,541 
subscriptions for $215,250; Provident 
Life & Trust, 483 subscriptions for 
$204,050; Illinois Life, 701 subscriptions 
for $199,350; Connecticut Mutual, 2,000 
subscriptions for $175,000, and Union 
Mutual, 182 subscriptions for $118,300, 


Tilinois Companies Subscribe 


The Mutual Life helped to swell the 
Chicago total by subscribing $1,000,000 
to be credited to the seventh district, 
and the Home Life subscribed $20,000 
to the Chicago district. Illinois com- 
panies subscribed as follows: Illinois 
Life, $100,000; National Life, U. S. A, 
$100,000; Federal Life, $25,000; Scandia 
Life, $15,000. aes 


Madison, Wis.—Plans to secure the affili- 
ation of underwriters in nearby towns 
occupied the members at a business meet- 
ing Friday night, following the annual 
banquet. The plan was approved by the 
members present, together with agents 


from DeForest, Monroe, Janesville, 
Stoughton and Mt. Horeb, who attended 
as guests. 

The following officers were chosen: 


President, C. M. Kramer; first vice-presi- 
dent, W. D. Richardson; second vice-presi- 
dent, Louis L’Hommedieu; secretary, E. H. 
Mueller,; treasurer, T. N. Mithus; chair- 
man of executive committee, R. C. Stephen- 
son; national committeeman, A. C. Larson, 
President Kremer addressed the members 
on “The Work of the Association,” and 
gave a report of the national convention 
at New Orleans. i af 


Phoenix, Ariz—The association has 
filed complaint with the state corporation 
commission against the Mutual Benefit As- 
sociation, an organization conducted by 
employes of the Southern Pacific Railroad 
and which life men say is operating an in- 
surance business without the necessary li- 
cense. 
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Because—We have a farm mortgage behind every Policy. 
No investments are made in any other securities. 
Rate of interest 6.2%. 


Because—We keep abreast of the times with Spccial 
Policies and all modern up to date features of the best 
policies—which sell. Policies for Total Abstainers 
a specialty. 

Because—We issue the BEST income policies on both Par- 
ticipating and Non-Participating rates—Income in- 
surance is the most popular form sold today. 


Because—Our Guaranteed Paid-up Addition Policy 
will meet any competition—It guarantees to save the 
insured 4 Premiums out of 20 and gives him dividends 
besides. It may be placed on Total Abstainers. 


Because—WE GIVE SERVICE TO POLICY HOLDERS 
—theréfore making it easier for the agent to succeed. 


WHY 


DON’T YOU BE A 


SUCCESS WITH US? 
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TWELVE REASONS WHY. 
OUR AGENTS SUCCEED— 


1 Because—We issue both Participating and Non-Participat- 
F ing policies—a big advantage in meeting com- 


petition. 


2. Because—We insure both men and women on equal terms. 


3. Bec 


as the Insured. 


9. 


ties for our men. 


10. 


11. 


12. 


ad MOL RGN 


ause—Total Abstainers are insured at reduced rates— 
A wonderful advantage to the agent as well 


Because—We are constantly extending our fields and 
developing new territory and making opportuni- 


Because—We make™ our men succeed —Each man is 
given assistance and: instruttion until he is a success. 
Every man must make good. 


Because—All our Promotions are made from the ranks 
of our own agents, thereby giving our own men the 
advantage of all our opportunitiese—Something to 
work for all the time. ‘ 


“ Because—We make good General Agents’ Con- 
tracts direct with the Company, giving them 
full advantage of all there is in the business 

_ —A lifetime contract. 
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ATTACK IS STARTED 
ON THE PRESIDENT 





Under Fire From Those Who 
Want Economy 





SALARY MUST BECUT 





Committee of Directors Call Attention 
to Superfluous Compensation Where 
Service Is Not Adequate 





SAN FRANCISCO, CAL., Oct. 31— 
A fight has been begun against Presi- 
dent Warren Porter of the Western 
States Life of San Francisco. Mr. Por- 
ter was former lieutenant-governor of 
California and is president of two banks 
at Watsonville, Cal. In a letter to 
stockholders three of the directors of 
the Western States, George M. Perine, 
Charles M. Belshaw and Marshall C. 
Harris, who are among its largest 
stockholders, ask for proxies on the 
ground that they will reduce overhead 
expenses not less than $25,000 during 
the year. ‘ ; 

Mr. Porter is paid $10,000 a year sal- 
ary by the Western Sfates. 

Vice-President H. J. Saunders, who 
is general manager of the company, has 
cast his lot with the insurgent commit- 
tee and he suggests a cut of the $5,000 
salary of Otto Irving Wise, general 
counsel of the company, and $200 a 
month for office rent that the company 
pays for him. 

Saunders Raises the Issue 


The issue came three weeks ago at a 
board of directors’ meeting when Mr. 
Saunders came ‘out and claimed that 
these salaries were excessive and the 
service rendered was not worth the 
money. E. W. Wilson, a former di- 
rector, in 1915, pointed out the fact that 
salaries paid President Porter and Gen- 
eral Counsel Wise, should be lopped off 
or greatly modified. Vice-President 
Saunders and the. insurgent committee 
feel that economy is necessary and that 
the overhead can be cut by reducing 
superfluous salaries, where but little 
service is given. When Mr. Saunders 
made-the attack in the board of direc- 
tors meeting, a committee of five of the 
board was appointed, three of whom are 
now the insurgents, to investigate the 
situation. These were appointed by the 
president. 

Plan Is Criticized 


The insurgent committee criticizes 
the plan under. which “the president 
elects the board of directors and the 
board of directors elects the president 
and other officers of the company, fix- 
ing their salaries.” 

The committee finds no fault with 
the insurance administration of the 
company, saying that it has $25,000,000 
of insurance in force. It has a high 
standing, but experts who have made 
examinations have criticized unneces- 
sary overhead. Actuary S. H. Wolfe of 
New York in his report in 1915 noted 
a Saving of $30,000 in the agency depart- 
ment, but criticized the large overhead 


expense. Another criticism is that of 


Lawrence M. Cathles, who made a re- 
port on the company in 1914, when he 
said that the salary of the president 
should be kept-to a minifnum amount 
until dividends were earned for the 
stockholders. 


W. C. Wilson, president of the Bankers’ 


Life of Lincoln, has. gone to Michigan to 
visit his son Howard, who is doing his bit 
by assisting in patrolling the great lakes. 
Howard Wilson was formerly. a member 
of the company’s agency forces. 


Robert E. Stanips, Jr., has recently been 
appointed general agent at Nashville, 








PLANS UNIQUE COMPANY 


—_—_—_—_—. 


NEW LIFE INSURANCE SCHEME 





Judge T. J. Moll of Indianapolis Claims 
Legal Right to Act as Personal 
Insurer 





A new and unique plan of life insur- 
ance has been inaugurated by Judge T. 
J. Moll of the Marion, Ind., supreme 
court, who plans to conduct a company 
under the name of “The American Toil- 
ers Life Insurer.” Under the plan he 
will operate the company himself as 
personal insurer entirely by mai® writ- 
ing industrial insurance, but instead of 
collecting 5 or 10 cents a_ week, the 
premium, to all alike, will be $1 quar- 
terly. The amount of insurance will, of 
course, vary with the age of the insured. 
Judge Moll estimates that at least 25 
percent more insurance can be given 
tor the same price in saving of agency 
and collection expense, and under his 
plan there will be no interstate depart- 
mental fees or taxes to pay. The busi- 
ness will be based entirely on the legal 
reserve plan with the first year prelim- 
inary term. Policies will be issued from 
ages 16 to 60. All contracts will be 
fully paid at age 70. Extended and paid 
up insurance will be allowed, as will 
surrender and loan value. 


No Incorporated Company 


The unique feature of this plan is that 
there is no incorporated company, 
Judge Moll himself being the insurer 
and maintaining that he has the right 
to operate under the common law, and 
that there is no provision in the insur- 
ance statutes in the state to prevent the 
use of the plan. He does not consider 
that he will be subject to the supervi- 
sion of the State Insurance Department, 
but states that his business will be con- 
ducted openly and that upon request 
he will furnish information, regarding 
the company’s financial standing, etc. 
The question of the right to operate as 
common law insurer, received consid- 
erable attention at the recent meeting 
of assessment companies held in Chi- 
cago. Some of these companies have 
had difficulty in obtaining licenses in 
certain states and will watch with in- 
terest the progress of Judge Moll’s en- 
terprise. 


Hamilton Cooke of St. Louis, inspector 
of agencies for the southwestern depart- 
ment of the New York Life, has been with 
the company for thirty years. In honor 
of his anniversary the agents in his terri- 
tory have bégun a contest for business to 
run until Jan. 31. 


“AN AMERICAN COMPANY” 


True to American Ideals and Traditions 


The Germania Life Insurance Company 


ESTABLISHED 1860 
UNDER; THE LAWS OF THE STATE OF NEW YORK 





The following are a few Germania features which have helped to make 


EVERY MONTH THIS YEAR A RECORD BREAKER 


Free HEALTH SERVICE for Policyholders both new and old. 
Free Insurance Money INVESTMENT SERVICE for Beneficiaries. 


WAIVER and ANNUITY CLAUSE which in case of total and permanent 
disability, before age 60, provides for waiver of all future premiums, the pay- 
ment of 1/10 of the face of the policy annually to the insured as long as he lives 
and payment of the face of the policy to the beneficiary at death of the insured. 


DOUBLE INDEMNITY CLAUSE which provides for payment of double the 
face of the policy in case of death as a result of an ACCIDENT OF ANY 


KIND. 
**‘A GROWING COMPANY FOR GROWING MEN’’ 
FOR DIRECT AGENCY CONNECTION ADDRESS 


T. LOUIS HANSEN, Superintendent of Agencies 
50 Union Square, NEW YORK CITY 

















The Intermediate Life Assurance Co. 








EVANSVILLE, IND. 


This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable’ population are insured in a legal 
reserve company? Let us tell you more. 














NATIONAL LIFE INSURANCE COMPANY 
(Mu 
Montpelier, vaabais 
67TH YEAR 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market value 
$409,882 above par) the 67th report shows: 


Assets $66,426,040.82 
Liabilities 62,268, 494.36 
Surplus. ands $ 4,157,546.46 
Insurance in Force F J a $212,037,400 


A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies 

















Northwestern Illinois 


Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


WANTED — Managers for These Important Districts 


Metropolitan Home Office Agency, Chicago 


Central Illinois 
Northeastern Indiana Southern Indiana 


As Good As We Can Make Them 


ADDRESS 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago . 























- Tenn., for the Continental Casualty. 





HARRISON B. SMITH, President 
ERNEST C. MILAIR, Secretary 


George Washington Life 
Insurance Company, Charleston, W. Va. 


$9,708,322.00 $i,t 16,072.00 


A Company Worthy of Its Illustrious Name, and Willing to Expand Its 
Territory. Conservative Leadership Wanted for a State General Agency. 











ADDRESS 


H. M. HOLDERNESS, Manager of gence George Washington Life Insurance Company 


leston, W.. Va. 
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TECHNICAL PUBLICATIONS 


JupciInc by two or three publications 
we have seen, the NEw York LIFE does 
not advocate very strongly that its 
agents study the technical publications. 
The tenor of its suggestion along these 
lines is to “go out and get the busi- 


ness, and not to bother about the sta- ; 


tistics.” In a recent issue of the com- 
pany’s bulletin appears this comment: 

“Occasionally an agent writes ask- 
ing what technical books he should 
study, what course or preparation he 
should pursue to become an expert at 
selling life insurance. He can find all 
he needs of inspiration, all he needs of 
instruction in the example of the young- 
ster whose application reads: ‘Work- 
ing in a dairy and going to school.’” 

In quoting the letter that follows, the 
company says: 

“A Georgia lad of 15 crowds more 
life insurance precepts into the letter 
below than can be found in all the text- 
books -of the land.” 

Hustle and work are, of course, great 
requisites in life insurance salesman- 
ship; they are, indeed, the prime requi- 
sites. We do not believe, however, that 
the life insurance agent who only hus- 
tles and works will occupy the same po- 
sition in his community or will have 
so permanent and lasting a success as 
the man who, in addition to being a so- 
licitor, is a student and authority on 
his business. 

It is our argument, as publishers of 
the PoticyHotprers’ Dicest, that a life in- 
surance man is a solicitor up to the 
point when the man he is after says he 
will take or will consider taking some 
life insurance; in other words, until he 
becomes a prospect. Then the life in- 
surance man needs the PoLicyHOLpERs’ 
Dicest or the information that is con- 
tained in it. He has probably told his 
prospect that he has a good company, 
that he has a good policy, and that the 
cost is low, or reasonably so. Without 
being a student of the text-books of 
life insurance he cannot prove his state- 
ments. If he is not such a man that he 
is able to prove the statements, he is 
not likely to have earned a reputation 
as an intelligent life insurance expert, 
and discriminating people are not likely 
to accept his judgment. 

This paper does not believe in in- 
vidious comparisons between two com- 
panies on, any single item or a few 
items. For instance, it does not believe 








that a comparison as to liberality of 
policy forms, without also making the 
comparison as to net cost and the 
strength of the company, is of any 
value. Likewise, a comparison of net 
cost without considering the policy and 
company is unfair. 

The average prospect may not insist 
upon having the strongest company, the 
most liberal policy and the lowest net 
cost. He does insist upon having a 
company that is at least up to the aver- 
age in these three important things. 
And what is the standard of life insur- 
ance judgment? Certainly there is no 
absolute standard. If we say that a 
certain life insurance cost is low, all we 
mean by that statement is that it is low 
in comparison with the general run or 
average of other companies; and, sim- 
ilarly, if we say that a company is 
strong, we say that it is strong as com- 
pared with the average; and if a policy 
is a liberal one, it is only liberal as 
compared with the contracts of the 
other recognized exponents of the life 
insurance system. 

We believe that every life insurance 
agent should know the strong andthe 
weak points of his own company, and 
should know the strong and weak points 
of the other companies, not for the pur- 
pose of making invidious individual 
comparisons, but for gaining that gen- 
eral knowledge of life insurance which 
makes him more than a mere solicitor, 
which broadens him and strengthens 
him, not only as an insurance man, but 
as an individual. Surely it is a poor 
estimate to put upon a man that he 
should not be interested in or study the 
great business to which he is giving up 
his life. 








CONVERSION AFTER WAR 


LirE men are deeply interested in the 
provisions for conversion of soldiers’ in- 
surance into permanent insurance after 
the war. The government conversion 
privilege is so liberal in connection with 
the low priced war insurance, that it is 
doubtful if the regular companies can 
compete on new insurance. The con- 
version privilege is laid down in the fol- 
lowing paragraph of the regulations 
established by the director of the bu- 
reau of-war risk insurance: 


“The insurance may be continued at 
these increasing term rates [recently pub- 
lished] during the war and for not longer 
tham-five years after the termination of 
the war, and may be continued thereafter 
without medical examination if the policy 
be converted into a form selected before 
the expiration of such five years by the 
insured from the forms of insurance which 
will be provided by the bureau, provided 
that premiums are paid therefor at net 
rates computed by the bureau according 
to the American Experience table of mor- 
tality and interest at 35% percent.” 





DEPOSITS ARE SAVINGS 


A coop selling point was brought out by 
one of the company papers the other day, 
when it stated that no one ever heard a 
savings bank depositor talk about what 
his deposit cost him. He never thinks of 
saying, “It costs me $40 a year to keep 
up my savings bank account.” His de- 
posits are savings—that much to the good. 
Similarly it may be said of life insurance. 
It is not an expense, it is a savings propo- 
sition. 





ACCUMULATED comfort, ready for dis- 
tribution when the period of greatest ne- 
cessity comes, is. one of many definitions 
of life insurance. 





Personal Glimpses of 
Life Underwriters 





San Francisco life insurance men 
heard with sorrow the sad news of the 
death of M. B, Havner, district agent 
for the Union Central Life at Fresno, 
Cal., who was killed last week when his 
automobile was hit by a railroad train 
at Del Ray, south of Fresno. Mr. Hav- 
ner, who was well known to local life 
men because of his frequent trips to 
San Francisco, had represented the 
Union Central at Fresno for the past 
ten years, and was one of the company’s 
leading producers in California, his per- 
sonal business running from $150,000 to 
$200,000 year after year. 


Dr. John P. Munn, president of the 
United States Life, celebrated with his 
mother, Oct. 29, the 100th anniversary 
of her birth. Mrs. Munn is hearty and 
hale, despite her century of years, and 
takes a close interest in the develop- 
ment of the farm near Rochester, N. Y., 
where she lives and where she has 
passed the greater part of her life. 

An insurance section is being organ- 
ized for the “Mitchell Torch Light Pa- 
rade” that is being gotten up by fusion 
campaign managers of New York City. 
Major A. White has been appointed 
marshal and J. Frank Supplee is to be 
his adjutant. Mr. White says that a 
turn-out of two or three thousand insur- 
ance men is confidently expected. The 
following gentlemen compose the exec- 
utive committee of the parade, and this 
is the largest committee of any of the 
various trades of the city that are to 
participate: Darwin P. Kingsley, George 
E. Ide, William A. Day, John P. Munn, 
Richard A. Cochran, Major A. White, 
Wilfrid C. Potter, George T. Wilson, 
William F. Atkinson, Edward Griffith, 
A. Duncan Reid, James G. Batterson, 
A. C. Gegemen, J. G. Hilliard, Herbert 
Appleton, Seelye Benedict, Willard S. 
Brown, Louis A. Cerf, Hendon Chubb, 
Richard Deming, William F. Dix, R. H. 
Folsom, R. H. Goffe, George W. Hoyt, 
W. H. Kenzel, Edson S. Lott, Jarvis 
W. Mason, Edouard T. Mostert, John 
C. McCall, William A. Prime, : 
Bleecker Rathbone, Wallace Reid and 
J. Frank Supplee. 


C. H. Anderson of Chicago, again 
leads the Mutual Life agency staff for 
the third quarter of a year maintaining 
the place occupied during the first two 
quarters. He wrote $450,000 of paid 
for business during July, August and 
September. William Garrett, of Mil- 
waukee, is second in the list for the 
third quarter. Samuel Heifetz, of 
Chicago, is third. 


Frank P. Manly, president of the 
Indianapolis Life, who recently under- 
went an operation at Rochester, Minn., 
has left the hospital and is on his way 
back to Indianapolis, but will make 
several stops on the way. He went 
last Thursday to the home of his sister 
at Rushford, Minn., and will stop at 
Chicago for a few days. 


Gerard F. Nollen, secretary of the 
Bankers Life of Iowa, and Mrs. Nollen 
are receiving the congratulations of 
their friends over the arrival of a new 
Des Moines resident, Miss Johanna 
Mary Nollen. 


The wedding of Miss Lorena Barth 
and Stanley Reed, assistant secretary 
of the Inter-Southern Life, Louisville, 
was solemnized Oct. 27, at the home 
of the bride’s parents at Louisville. 
After the elaborate ceremony, Mr. and 
Mrs. Reed left on a wedding trip in 
the east and on their return will be at 
home in their apartment in Dresden 
place. In the way of wedding presents, 
applications for $475,000 in insurance 
policies were handed to Mr. Reed, who 
is at the head of the agency force of 
the company. Of this amount, Ells- 
worth Regenstein, Inter-Southern rep- 
resentative at Maysville, Ky., turned in 


$209,000 in applications, this being the 
largest amount handed in by any one 
man. 


W. J. and Charles F. Williams, presj- 
dent and vice-president respectively of the 
Western & Southern Life of Cincinnati, 
have two hobbies. One is the Western & 
Southern Life, of course. The Western 
& Southern is “some company,” but it 
doesn’t do business either in Illinois or 
New York. Nevertheless, not so long 
ago “Brother Charlie’ was called on 
“urgent business” to the big city by the 
lake and spent two happy days attending 
strenuously to business. He returned on 
Saturday night and on Monday settled 
contentedly down to his routine work, 
managing in the meantime the affairs of 
his brother, the president, in addition to 
his own, the president having been called 
suddenly to New York. “Plans to Insure 
Soldiers Take Up W. J. Wiiliams’ Time 
in Gotham,” were the daily paper head- 
lines which told his friends why “W. J.” 
was in the big city. A couple of days later 
“W. J.” turned up at the office and set- 
tled down to work with the same self- 
satisfied smile that had graced the genial 
features of “Brother Charlie” on his re- 
turn from the business trip to Chicago. 
Evidently the affairs of the Western & 
Southern in the two biggest cities of the 
land had been well handled. But Harry 
Wannenwetsch gave the snap away—and 
here’s where the other hobby comes in— 
when he remarked ruefully, “And I 
haven’t seen a game this year!” . 


Nelson O. Tiffany, secretary and gen- 
eral manager of. the Masonic Life of 
Buffalo, N. Y., was delayed a bit in 
reaching Chicago last week for the an- 
nual meeting of the Mutual Life Under- 
writers by the illness of his wife. She 
was threatened with pneumonia and was 
not out of danger until Tuesday. He left 
that evening and arrived in Chicago 
Wednesday morning. 


John M. Stahl of Chicago, president 
of the Farmers National Life, is some- 
thing more than the head of a life in- 
surance company. He is publisher of 
one of the large live stock journals, is 
a lecturer and writer. He has long been 
one of the prominent members of the 
Chicago Press Club. When the So- 
ciety of Midland Authors held its re- 
cent annual meeting in Chicago, Mr. 
Stahl was reelected secretary. 





NOW’S THE TIME 


If you have some work that’s waiting, 
Now’s the time. 

Do not stand there: hesitating, 
Now’s the. time. > 

If you wait and be so slow 

While the golden minutes go. 

You’ll not have results, to show— 
Now’s the time. 

If you have a task before you, 
Now’s the time. 

Oh, I earnestly implore you! 
Now’s the time. E 

If you really knew, 

Just how much it meant to you, 

Life is short and years are few— 
Now’s the time. 

If you wish to help another, 
Now’s the time. 

Do not wait a year, my brother, 
Now’s the time. 

Just a simple thing, I guess, 

But I’ll tell you plainly, yes, 

It’s the secret of success— 
Now’s the time. 

—George B. Staff. 


FEW OF THESE LEFT 


There still are men you'll meet occa-_ 
sionally who'll tell you that frankly they 
do not believe in life insurance. ‘ 

Reply to such a man that really he is 
the most interesting person you have met; 
that doubtless he believes that men are 
mortal, that they have families and de- 
pendents whose future they intend to 
provide for, but are often taken away be- 
fore that provision amounts to anything; 
that this latter evil is remedied by the 


| sovereign remedy—life insurance. 


Tell him of life insurance paying hun- 
dreds of millions of dollars annually to 
United States citizens,-many of whom 
formerly thought just as he does. Then 
go on and win him. : 

Being a little patient and kind to the 
“erring” means money in your pocket.— 





International Lifeman. 
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wrote 855 applications 


The 20 honor-roll men 
wrote 1201 applications 


82% of this business was written in rural districts. 
exactly suits the farmer. — 


Territory “just as good’ anywhere 


from Pennsylvania to Idaho. 


THE LINCOLN NATIONAL LIFE 


How Many Applic ations Do You Write? 


DURING MAY, JUNE AND JULY—76 WORKING DAYS 


Our 10 leading men{This was an average of 1 application per day for each man with 
95 extras thrown in for full measure. 


| This was an average of almost 5 applications per week per man. 


Lincoln Life policies are liberal and attractive. Both par and non-par. Special low-cost forms. 








From Pennsylvania in the East to Idaho in the West 





We have a specical policy form that 


Non-forfeitable and continuous renewals 
to men with good records. 


Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D. 











LIFE PRESIDENTS 
PROGRAM ANNOUNCED 


(CONTINUED FROM PAGE 1) 


surance policyholders are put in aid of 
the government. 

“Not only have the companies re- 
spondéd promptly with large subscrip- 
tions to both of the Liberty loans, but 
their reserves for many years have been 
carefuly invested in channels that are 
now contributing efficient and vital 
support to the country’s plans for win- 
ning the war. 


Business Cooperation 


“In the belief that the business and 
financial institutions of this country will 
also be called upon to cooperate with 
the government and the people gener- 
ally in effecting the economic readjust- 
ment which will be necessary after the 
war, it has been decided that oppor- 
tunity should be afforded at the annual 
meeting of the association to discuss 
the relationship of life insurance to im- 
pending national problems. 

“The Opportunities and Responsi- 
bilities of Life Insurance in After-War 
Problems of thé Nation’ will, therefore, 
be the theme of this year’s meeting. 

“The program, as it is being devel- 
oped, contemplates’ a consideration of 
the ways in which the trust funds of 
policyholders have contributed to na- 
tional development in the past through 
investments in railroad securities, farm 
mortgages, city real estate mortgages, 
public utilities, municipal and govern- 
ment bonds, etc., and how those funds 
are at present supporting the nation in 
the conduct of the war; but principally 
a forward look into the manner of their 
use in meeting after-war conditions. 


To Discuss War Taxation 


“War insurance and war taxation will 
be discussed in connection with other 


topics affecting the insurance side of 


our business, as differentiated from its 
investment activities. This section of 
the program will also include a fore- 


_’ cast of after-war problems of the agency 


department. 

“The horrors of our world war have 
been in part mitigated by a remarkable 
series of discoveries and developments 
in military, medical, surgical and sani- 
tary science, with which we are some- 
what familiar. The application of these 


MICHIGAN MORTGAGES FOR SALE |. 
On Lands and Properties 


ly than in any 
nterest 5 to 7%. 


MITCHELL & CO., Giexes,"3 





in value more rapi 


= state in the Union, 
Title 








Robert D. Lay 


(November has been designated “Lay 
Month” by The National Life of the U. 8S. 
A., and the entire field force is starting 
out to show the high esteem in which it 
holds Secretary Lay, who has the supervi- 
sion of the agency department. Mr. 
Lay’s attitude toward the field men is 
genuinely helpful, his heart is in the work 
and his thought is for the good of his men 
on the firing line. He wants to see his 
company thrive through the efforts and 
success of the men who produce thé appli- 
cations and this month’s special effort has 
been planned to demonstrate through the 
medium of an increased number of policies 
=r; for that his feeling is recipro- 
cated. 








new methods to peace conditions and 
their influence on the preservation of 
national man-power will be considered 
with particular reference to the mor- 
tality problem of life insurance compa- 
nies.’ 


Capital Sues for Taxes 


Iafe and surety companies operat- 
ing in Texas are watching with great 
interest the case of the city of Austin, 
the capital of Texas, against the Great 
Southern Life and eighteen other life 
and surety companies, which involves 
the right of Austin to tax securities de- 
posited under legislative enactment in 


‘the state treasury’ by companies. By 


agreement, the Great Southern Life was 
selected as defendant in the test case. 

Under the Texas law, life and surety 
companies are required to deposit se- 
curities in the state treasury to do busi- 
ness in the state. Taxes of approxi- 
mately $200,000 are involved in the 
present case. Contention is made by the 


companies that the situs for the securi- 
ties in question is at the home offices 
of the companies, and for that reason 
they are subject to taxation there and 
not at Austin. 


Iowa Agents Meet 


Iowa agents of the New England Mu- 
tual held a convention at Des Moines, 
Oct. 26-27. Vice-President D. F. Appel 
and Assistant Secretary F. T. Partridge 
attended the meeting and made inter- 
esting talks. The meeting was called 
for the purpose of stimulating the Iowa 
field men to greater production. 
Charles F. Christy of Des Moines 





was chosen president of the agents as- 
sociation. George Turpin of Lamoni 
was elected vice-president and H. 
Thompson of Des Moines secretary and 
treasurer. State Agent C. N. Anderson 
of Des Moines was host at the closing 
dinner Saturday night. 


The Central Life announced to its Wis- 
consin patrons recently, through the state 
office at Madison, that Liberty bonds will 
be accepted in payment of first year pre- 
miums and also renewal premiums. 


The Travelers has closed a good sized 
group insurance policy on the employes 
of the Acme Machine Tool Company of 
Cincinnati, Ohio. 








the Premiums. 


Who Sells the Policies. 





Des Moines Life and Annuity Company 


of Des Moines, Iowa 


Its Policies Do More for the Man Who Pays 
Its Agency Contracts Do More for the Man 


A Happy Combination. 


Write O. G. WILSON, Agency Manager. 
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ERNEST J. STEVENS, Manager 














“| Motel la Salle / 


™ Chicago’s Finest Hotel 


WHERE INSURANCE MEN MEET 


Hotel La Saile ranks first among Chicago 
‘hotels for its perfect service, elegant equip- 
ment and comfortable eccommodation. Lo- 


for one or two sero 


Hotel La Salle gives more for 
you pay than anyother hotel in Chicas f {: > 








La Salle at Madison Street, Chicago 
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cated at the center of the insurance pf% 
district it is the most convenient stop- BS 

2\ ping place for the busy man. “ 
RATES: a 
ONE PERSON cn 

Room with detached ba’ -- = $2to$Sperday #5 
eae asco bee + + = = SStoSSperday Bie 
TWO PERSONS = 

Room with detached bath - - - = $3to$Sperday [m 
Rooms with private bath - = - © §5to$Sperday BP 
Connecting rooms and suites as desired = a”. 

All rooms at $5 or more are the same price [a 













































































ornament amar 
SE I ST cee 
cating 




































































































ot Rei rene a 





THE NATIONAL 


UNDERWRITER 





November 1, 1917 











Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manage: 








UTA AT 


| FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 

and would be pleased to send a copy to every 

Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 





THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 
Address 
Elon A. Nelson 


President 
Chicago 








Home Office Building 
Chicago 





Bankers Mutual 
Life Company 


Freeport, Illinois 
} PURE PROTECTION 











Annual Premium per $1,000 
WHOLE LIFE 


Ago dS: ci «+s. .-. $12.20 
OY Aes 
Age 50 . . . . . 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 
Illinois, Indiana, Michigan, 
Kentucky and Missouri 











BIG WORK FOR WOMEN 


BECOME IMPORTANT ELEMENT 





New Departments Being Opened by 
Life Companies Owing to Femi- 
nine Contingent Being Factor 





What place women are to fill in life 
insurance and how broad the scope of 
their work is to be is a question that is 
an interesting one to life company offi- 
cials at the present time. Failure to 
take cognizance of the fact that the war 
has created thousands of prospects, the 
great majority of whom will have to be 
written by women, is to not recognize 
one of the great developments of the 
past three years, from a life insurance 
standpoint. 

Companies that are alive to the sit- 
uation are organizing women’s depart- 
ments. Recently-the Provident Life & 
Trust established a women’s depart- 
ment in New York City, in charge of 
Miss Mary Hooper, formerly general 
secretary of the Y. W. C. A. The 
agency, which has been remarkably suc- 
cessful from the start, plans to employ 
none but college women. It is an ex- 
periment that will be watched with in- 
terest by the life insurance world. 


Have Narrowed Field 


One of the difficulties with the woman 
agent has been that her field has been 
too circumscribed. The'average woman 
has been content to solicit only women, 
with the result that her field has been 
rather narrow. Most women are unable 
to take out large policies, and, of course, 
have not the same incentive for taking 
life insurance that a man has. The 
woman solicitor who has confined her 
activities to women has automatically 
cut down her field of prospects over 50 
percent. 

Agency ‘managers recognize this and 
the new departments that are being es- 
tablished are giving women a complete 
life insurance training. Business condi- 
tions have been so altered since the war 
that it is now no uncommon sight to see 
women holding positions of importance 
in all branches of industry. This con- 
dition is going to make the way easier 
for the woman agent who will from 
now on be looked. upon as more of a 
business woman than she has been in 
the past. 

Work of Mrs. Harcus 


A good example of what can be ac- 
complished by a general solicitation 
maybe found in the case of Mrs. E. F 
Harcus of the Illinois Life in Chicago. 
Mrs. Harcus, who was left a widow 
about five years ago, secured her first 
business from her husband’s friends. 
She then solicited her own women 
friends and found the number of turn- 


"| downs to be much larger and the poli- 


cies that were taken to be very much 
smaller. She saw at once that if she 
expected to make a success of the busi- 
ness she must go after men who were 
capable of taking good sized policies. 
She has produced a steady volume of 
business ever since, and in the five 
years has sold only four women. Mrs. 
Harcus says that she has encountered 








The Columbian National Lite 
OF BOSTON 


ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am. 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 


(West of the Mississippi) (East of the Mississippi) 
Symes Building 77 Franklin Street, 
DENVER, COLO. BOSTON, MASS. 


: DARL D. MAPES 
Superintendent of Accident Agencies 
77 Franklin St., BOSTON, : 
The service of a high-grade. Accident’ Department 
will also be noha so that you will not have to 
broker your Accident business to avoid violating 
your insurance contract. 














very little difficulty in getting interviews 
and has discovered from the agency 
meetings that the company holds each 
Monday morning that her percentage 
of interviews is much higher than the 
average man doing general soliciting 
work. She accounts for this in the fact 
that the average business man will ac- 
cord to a woman an interview almost 
out of common politeness. Her can- 
vassing talk and soliciting methods are 
very similar to those used by a man, 
and her methods are very businesslike. 


SOLD SOLELY ON ITS MERIT 





Secretary of Life Company Read “Easy 
Lessons,” Then Bought Ten 
for Agents 





Last July one of the keenly managed 
middle western life companies held an 
agency convention and wisely devoted 
a considerable part of the program to 
educational helps. Under this head was 
taken up the question of the utility of 
Ynsurance journals and books in pro- 
ducing business. The business depart- 
ment of THE NATIONAL UNDERWRITER, on 
noticing this feature of the program, 
sent to the meeting a sample copy of 
“Easy Lessons in Life Insurance,” with 
a request that it be examined and con- 
sidered. Because of delays in postal or 
hotel deliveries the book did not arrive 
in time for the meeting, but about a 
week later was forwarded to the home 
office. 

Last week, three months after the 
meeting, and without any solicitation, 
the secretary of the company ordered 
ten copies of the book for its agents. 
It is that kind of an order that demon- 
strates the quality of the book. “Easy 
Lessons” was written by J. A. Jackson, 
of the literary department of the Mu- 
tual Life of New York, who has devoted 
his life to the education of men in the 
field. It deals with life insurance simply 
and completely. It is simple enough for 
the beginner and complete enough for 
the president of a company. Every life 
insurance man who wishes to give good 
service to his clients and reap the re- 
ward which such service brings should 
have a copy. The price is $1.50 a copy. 
Slightly lower rates are made on quan- 
tity orders. It is sold by THE NATIONAL 
UNDERWRITER, 


Doing Their Bit 

HARTFORD, CONN., Oct. 29.—Ten 
members of the home office staff of 
the Phoenix Mutual Life are included 
in the list of thirty-five Phoenix men 
who are with the colors. Four of the 
home office men who are already over 
seas are J. Fay Newton, second lieu- 
tenant with the Field Artillery, Ameri- 
can Expeditionary Forces; George W. 
Cheney, first lieutenant, 101st Batta- 
lion, Machine Gun, Company B, 26th 
Army Division; Herbert G. Bissell, 
second lieutenant, Company H, 103rd 
Infantry, and Charles E. McCarthy, 
101st Machine Gun, 26th Division. 
The other six are in camp in America. 

The Phoenix Mutual has paid its 
first war claim, that of Stephen H. 
Dorr, Jr., insured in 1913 for $1,000 
through the New York agency. A few 
months ago he joined the aviation 
corps and was sént_to train with the 
Royal Flying Corps in Canada. On 
Aug. 17 an aeroplane he was piloting 
collided in midair with another ma- 
chine, resulting in a fall which caused 
his death. 


Welch Did Good Work 


Earle S. Welch, district manager of 
the Mutual Life at Eau Claire, Wis., 
was made the chairman of the Eau 
Claire, Wis., Liberty loan committee. 


Mr. Welch and his organization put 


Eau Claire on the map. The total re- 
sult of the bond drive in this Wiscon- 
sin town was $100,000 above the quota 
assigned, a total of $658,000 of the 
bonds having been sold, the quota hav- 
ing been $558,000. 





Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 
& @ 


surance Lompany 
Home Office Madison 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 


ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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HENRY MOIR’S PAPER 
ON MORTALITY CURVE 





Actuary of the Home Life Com- 
ments on Some of the Death 
Statistics 





EFFECT OF WAR NOTED 





Finds That as a General Rule the Rate 
on Women Is as Favorable 
as Men 





Henry Moir, actuary of the Home 
Life, read an interesting paper at the 
Actuarial Society meeting on “A Few 
Mortality Graphs.” He said in part: 

It has been commonly said that in 
time of war the death rate is increased 
not only in the case of the men who 
are fighting, but also in the general 
population. The mortality, which may 
be extreme on the battle front, seems 
also to fall with a heavier hand than 
usual on the civilian population in such 
times of stress. We can readily see how 
this may be so in countries like Bel- 
gium | and Poland, even in a lesser de- 
gree in Holland and Switzerland, where 
the comforts and necessities of life are 
hard to procure. We find it hard to be- 
lieve that the death rate would be in- 
creased in the United States or in Aus- 
tralia by the present European war. Be 
that as it may, this is a good time to 
take observations and record the trend 
of mortality during recent years up to 


1916. 
Figures from Census Bureau 


Figures published from Census Bu- 
reau statistics indicate a general im- 
provement in mortality throughout the 
United States, marked in some sections, 
as, for example, the South Atlantic 
states, where the fall is from 23 per 
1,000 to less than 16; the mountain 
states from 19 to 11, and the Pacific 
states from 17 to below 12. In all of 
these it is probable that civilization, as 
expressed in sanitation and health 
study, has been making notable prog- 
ress, sThe way the figures are brought 
together probably exaggerates the im- 
provement, the ratios being crude death 
rates, taking no,account of the average 
age of the population. On the other 
hand, the changes between 1902 and 
1914 in the west south central district, 
in theyNew England states, and in the 
east north central section have been 
relatively small. Possibly in these dis- 
tricts the actual improvement may be 
greater than the figures indicate, through 
emigration of healthy young people to 
districts yielding better opportunities 
for success. 

Notwithstanding the doubtful value 
of the crude death rates it seems hardly 
believable that the trend is due to the 
form in which the information is com- 
piled. The United States, as a whole, 
shows a reduction from 17.6 per 1,000 
to 13.6 per 1,000 in 15. years. There is 
an increase in 1904, in 1907, and in 1910, 
but in each case the point to which the 
rate rises is lower than the previous 
high point. 

'  @ain and Loss Exhibits 


In life insurance statistics we have 
a better source for tracing the mortal- 
ity, namely, the gain and loss exhibits. 

he figures take into account the ages 
at death, as well as the ages of the lives 
under observation. The ungraduated 
results are shown; also a smooth graph 
indicating-a fall in the ratio from 1901 
to 1916. But this simple graduation 
does not show the full extent of the 
improvement, because there has been a 
change in the basis of computation 








The Leading Home Company of Michigan, 


DETROIT LIF 


again led all Michigan Companies in new paid for business issued in Michigan in 1916. 
Over $4,000,000 new business paid for last year. 


Home Office: Detroit, Mich. 


INSURANCE 
COMPANY 


Now has over $10,000,000 in force. 
M. E. O’BRIEN, President 











rience. When a correction is applied 
for this reason, it is apparent the de- 
crease in mortality is from 76 percent 
of the expected to 63 percent. 


Factors Are Studied 


One of the interesting considerations 
for actuaries, as well as for students 
of population statistics, relates to 
whether this apparent improvement in 
life insurance mortality arises from a 
more efficient selection on the part of 
our medical directors, or whether it 
arises from a general improvement in 
the mortality of the United States, 
caused by better hygienic and sanitary 
conditions. It is probable that there 
is a little of both. We may note that 
according to the census figures the 
improvement in mortality from 1900 to 
1914 is about 23 percent, while by the 
experience of life insurance compa- 
nies the improvement works out about 
17 percent fro mthe year 1901 to 1916. 
The former figure is probably exag- 
gerated by the system adopted in com- 
piling the information and by the ef- 
fect of immigration, while-the latter is 
also an indication of trend rather than 
a clean-cut mathematical representa- 
tion. 

Mortality on Women 


The paper then proceeds to deal with 
various classes of people. The first 
class is women—the most important 
section being married women, and the 
diagrams indicate that the mortality 
rate is unfavorable as compared with 
men or with spinsters; moreover, the 
general weight of the evidence indi- 
cates that the higher death rate is not 
caused by dangers attending child birth. 

Bearing in mind the numbers of ap- 
plications submitted in the different 
classes, and remembering that spin- 
sters and business women are not only 
urged to take insurance by agents, but 
do effect policies frequently, we may 
state generally that women risks aver- 
age as good as men. It does not fol- 
low that insurance companies can af- 
ford to remove the restrictions that 
have been placed around the insurance 
of married women. These restrictions, 
instead of being less than they have 
been in the past, should probably be 
greater, especially at the younger ages. 


Occupational Hazards 


Other classes dealth with are occu- 
pational hazards. ‘The figures relating 
to city policemen are interesting, as 
the hazard is quite pronounced from 
the earliest to the oldest age, with a 
clear tendency for the mortality to 
become increasing heavy with advanc- 
ing years. One is led to speculate as 
to whether the very heavy mortality 
in the later life of policemen may be 
caused by a tendency to develop loose 
habits. Yet the shape ,of the curve 
is not altogether similar to that of the 
next diagram showing free users of 
alcohol. The diagram picturing the 
mortality of this class is also inter- 
esting. In the first year the death 
rate does not differ much from normal; 
yet the ultimate rate is much higher 
than the normal. The initial selection 
seems to be effective, but there is 
some influence causing degeneration. 

Users of Alcohol 


One might suppose from the trend 
of the curve that a good many men 
who admit a general use of alcohol 
take it more freely than they state. 





from the higher mortality of the Actu- 
aries table to the lower American expe- 


ANTED—Agency Manager, experienced in ordinary 
and industrial business, to take complete charge of 
agency department of a middle west company at 
once. Right salary to right man. Give full qualifications in 
confidence and address 10-V, care The National Underwriter. 








. me The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 
New Masonic Temple Washington, D. C. 


Southland Life Insurance Co. 


DALLAS, TEXAS 
The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Sateen 
A. S. DOERR, Vice-President 


























An Honest Contract, sold by Honest Men, by Honest Methods 


Permanent connections for desirable agents 
to sell life insurance 


B. F. WILSON, President 


“GRE EMERN 
LIFE 


NOR 


INSURANCE COMPANY. 
WAUSAU 


cea WILLIAM A. FRICKE, Vice-President and General Manager 
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3401 Michigan Ave., Chicago, Ill. 
































ECRET OF OUR 
One “QUCCESS IS 
VICE 


We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY fidiidéin 


Cash Capital $200,000.00 V. D. CLIFF, President 





(CONTINUED ON PAGE 15) 
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ANNUAL MEETING IS 
FULL OF INTEREST 


Assessment Life Insurance Com- 
panies Discuss Problems at 
Their Gathering in Chicago 


HOPKINS IS PRESIDENT 


All Feel That the Uniform Bill Govern- 
in Associations Will Ultimately 
Be Adopted by States 


NEW OFFICERS ELECTED 


President—Dr. George W. Hopkins, Pure 
Protection Life. 

Vice-Fresident—E. M. Martin, Guarantee 
Fund Life. 

Secretary—Nelson O. Tiffany, Jr., Ma- 
sonic Life. 

Treasurer—A. J. Davies, Knights Tem- 
plar & Masonic Mutual Aid. 

Executive Committee—Nelson O. Tif- 
fany, Jr., chairman; James P. Hewitt, 
Nat.onal Life of Iowa; Charles F. Dickin- 
son, Merchants Reserve Life; J. C. Peas- 
ley, Bankers Mutual Life. 


The fifth annual meeting.of the Mutual 
Life Underwriters’ the organization of 
assessment insurance companies was held 
at the Hotel La Salle, Chicago, Wednes- 
day and Thursday of last week. Sixteen 
men registered. Practically all of the 
business of the organization was trans- 
acted in the executive sessions. The presi- 
dent’s address was read partly in open 
session and partly in executive session. 
In the open session he talked about un- 
selfish life insurance, that which is taken 
for ‘the sole protection of beneficiaries 
and for no other benefit. Insurance with 
cash values, for the benefit of the insured 
or insurance with large features for the 
amusement of the insured cannot be en- 
tirely unselfish, he said. Laws, however, 
compel all old line companies to have 
cash values and compel all fraternals to 
have large features. , 

Selfishness, said President George W. 
Hopkins, who is president of the Pure 
Protection Life Association of Cleveland, 
‘is getting less fashionable in the insurance 
business, as several of the old line stock 
companies have recently become old line 
mutual companies. 

Companies’ Problems 

Some old line companies, he said, have 
had some big problems during the past 
year, one on account of possible war mor- 
tality, and the other on account of a drop 








in so-called liquid securities. The assess- 
ment companies, he contended, through 
their safety clauses, will easily be able to 
take care of their war losses if they have 
any and are not bothered by the condi- 
tions in the securities market, as they | 
cannot be called upon for cash loans or | 
cash values of any kind. 


Wednesday’s Session 


At the Wednesday morning meeting, 
S. S. Ha'lam, general manager of the IIli- 
nois Bankers Life of Monmouth, IIL, dis- | 
cussed extemporaneously problems pecul- 
jar to the assessment business. His re- 
marks and the discussion that followed 
were all in executive session. 

At the Wednesday afternoon session 
Bayard Holmes, of the Hooper-Holmes 
Bureau, spoke briefly on the services that 
his bureau might render to life compa- | 
ies. 

Dr. George W. Hopkins spoke about 
changes in sales methods among assess- 
ment agents. He said that representatives 
of old line companies were no longer 
talking cash va‘'ues. Competitive condi- 
tions, he argued, were much better than 
they had ever been before. He made a 
very interesting comment on fraternal in- ' 


HE GLOBE wants reliable life agents with experience in ordina d in- 
T dustrial insurance, of good record, in Chicago, Chicago Heights, Joliet. 
Aurora, Elgin, Waukegan, and intervening towns, and throughout Illinois. 

Can handle men who can write ordinary business. 

OUR SYSTEM: All ages taken from date of birth. 

BENEFITS: Adl policies pay for death and total and permanent disab’li 
benefit. 8000 death. total and permanent disability and other cash ~maorsid 
paid on residents of Chicago and surrounding towns. - 

PREMIUMS: Can be paid weekly, monthly, quarterly, half yearly and yearly. 


“Claims Paid on Sight’’ 
Contracts given with or without lapses being charged. Under the latter con- 
tract an Ex. Asst. Supt. of another company earned $4000 the first 30 weeks 
of this yesr. 
Under the Globe System an experienced representative can become a Supt. from 
the time he starts. 
Progress of the Globe is five times greater than the average of life insurance 
companies in the U. S. for some years. This year for the first six months; 
INCREASE IN PREM!'UM INCOME 20 PERCENT 
INCREASE IN ASSETS 20 PERCENT 
If you are a progressive Industrial Life Insurance man come to Chicago and 
work for the Glo 
Apply GLOBE MUTUAL LIFE INS, ASSN, . 
431 S. Dearborn St., CHICAGO, ILL. 
T. F. BARRY, Sec. and Genl. Mgr. 





surance. He said that he belonged to one | 





fraternal and that his lodge had not met 
in 20 years. The funds that are collected 
for lodge dues are turned over at regular | 
intervals to the entertainment committee | 
and divided among the members. In this 
way he gets his fraternal insurance 
cheaper than the men who belong to 
active lodges and that his insurance is 
every bit as good. 


President Tiffany’s Work 


On Thursday afternoon, Charles F. | 
Dickinson, vice-president and superintend- 
ent of agents of the Merchants Reserve 
Life of Chicago discussed rates. In call- 
ing on Nelson O. Tiffany, Jr., who has 
been secretary of the association since its 
reorganization five years ago, President 
George W. Hopkins paid him a high com- 
pliment. He said that Mr. Tiffany had , 
probably done more real work for the 
association than all the rest of its mem- 
bership. He has accumulated an enor- 
mous fund of information relative to as- 
sessment life insurance. In his library at | 
Buffalo he has indexed, and ready for | 
immediate reference, complete informa- 
tion relative to every assessment life in- ! 
surance company irrespective of size op- 
erating at the present time. His work 
has been done quietly and behind the 





Che Knights Templars 
and Masonic Mutual Aid 
Association 


HOME OFFICE 
No. 612 West Sixth Street, Cincinnati, Ohio 


STRICTLY FREE AND ACCEPTED MASONS CO-OPERATING TO 
PROVIDE PURE PROTECTION FOR DEPENDENTS. 


Nearly $12,000,000.00 Paid to Members’ Beneficiaries 


Conducted by Masons Exclusively for Masons 
NOT FOR PROFIT 


ORGANIZED 1877 














lines, so to speak, but has been of im- 
measurable value to the National associ- 
ation. 
Reviews Past Year 

In reviewing the work of the past year, 
Mr. Tiffany stated that since the last meet- 
ing much had been accomplished in the 
interest of assessment life insurance. 











New York 
Michigan 
California 


Kentucky 
Pennsylvania 
Missouri 


Absolutely at cost. 


In business 43 years. 


The Masonic Life 


Association 


BUFFALO, NEW YORK 


Desires additional representation in the following states: 


Exclusive Territory—Excellent Contract 


Masons are offered Sound Protection. 


Surplus over $350,000.00. , 
On Adequate Table of Rates. 
Not organized for Speculation—No Stockholders. 


Claims Paid—Nearly $9,000,000.00. 


Liberal Terms—Write Us. 


Arkansas 
Virginia 
Mississippi 


Texas 
Tennessee 
New Jersey 


NELSON O. TIFFANY, Jr. 
Vice-Pres’t and General Mgr. 








GUARANTEE FUND 


LIFE 


ASSOCIATION 


ORGANIZED 1901 OMAHA, NEB. 








Pure Life Insurance Protection 








Assets Invested According to Law 


Over $2,300,000.00 


TERRITORY AVAILABLE FOR GOOD PRODUCERS 


























PURE PROTECTION LIFE 


Reserves Exceed Legal Reserve 
Prices Lower Than Fraternal 
GREAT OPENINGS FOR SALESMEN AND MANAGERS IN OHIO 


PURE PROTECTION LIFE ASSOCIATION 
CLEVELAND 
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’ that the association has yet taken. 
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_ Since its organization the National asso- 
ciation has been laboring to secure the 
sanction of the National Convention of 
Insurance Commissioners to the adoption 
of a uniform code, which would provide 
uniform legislation in the various states. 
A bill has been drawn up for the asso- 
ciation by George Dyre Eldredge, the 
Boston actuary. At the last commission- 
ers’ convention, while the members would 
not go on record as in favor of the bill 
submitted, they did declare themselves in 
favor of a uniform bill. The National 
Association of Mutual Life Underwriters 
regafds this as the biggest step forward 


Urges Introduction of Bill 


Mr. Tiffany strongly urged the intro- 
duction of a uniform bill in one or two 
states during the winter. He feels that 
a start of some sort should be made, and 
while the association can hardly hope for 
the passage of the model bill which they 
have drawn up, if a bill looking toward 
uniformity of legislation could be enacted 
into the statutes it would at least be a 
start. Such a bill would be a basis for 
complete legislation later on. With this 
in mind a committee will be appointed to 
introduce a bill in one or two states this 
winter. Broad powers will be vested in 
the committee, in order that they may 
make such changes in the legislation in- 
troduced as are deemed necessary. 

Adequate rates and the introduction of 


ACTUARIES 


= F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 
Ten Years Chief Examiner 
Ohio Insurance Department 
Four Years Company Experience 
52 East Gay Street 


COLUMBUS, OHIO 





ean J. HAIGHT 


CONSULTING 
— ACTUARY 
Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


i- J. McCOMB 


cous SELOR AT LA 
ONSULTING ACTUARY 








Premiums saneiatie Surrender Values, etc., calcus 
lated. Valua tions and Examinations made. 
Policies and all life Insurance forms prepared. 
‘he Law of Insurance a S; ty. 


Colcord Bidg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 








Telephone 1223 Association Building 
Central 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 
WACO, TEXAS 
ARRIS E. VINEBERG 
F , Actuarial of America 
Follow American aon Ah Actuaries 


‘uniform legislation absorbed practically 
a.l of the time at this year’s meeting. 
Two companies, the Illinois Bankers Life 
of Monmouth, Ill, and the Guarantee 
Fund Life of Omaha, have recently 
adopted new and considerably higher rates. 
This action was thoroughly discussed by 
officials of the other assessment compa- 
nies, and it is probable that a rate in- 
crease will be put into effect by one or 
two others shortly after the first of the 
year. 

Departing from its usual custom, the 
association followed the plan this year of 
listening to only two set addresses and 
devoting the rest of time to a free and 
open discussion of the problems of assess- 
ment iife insurance. Semi-annual meet- 
ings will probably be hereafter held, as it 
is generally felt that the best work cannot 
be accomplished where a_ get-together 
meeting is held only once a year. 


List of Delegates 


The delegates present were: Dr. 
George W. Hopkins, president, Pure 
Protection Life, Cleveland; Frank D. 
Shera, Indiana and Kentucky, manager, 
Guarantee Fund Life, Indianapolis; L. A. 
Williams, vice-president, Guarantee Fund 
Life, Omaha; S. S. Hallam, general man- 
ager, ILinois Bankers Life, Monmouth, 
lil.; Charles F. Dickinson, Merchants Re- 
serve Life, Chicago; C. G. Warren, sec- 
retary, Empire State Lae of Honor, 
Stockton, N. Y.; Dr. K. Thomson, 
medical director, ‘scinchagale Reserve | ife, 
Chicago; Harry L. Pierce, treasurer, Mer- 
chants Reserve Life, Chicago; A. L. Sar- 
ran, Sarran’s Service, 730 Insurance Ex- 
change, Chicago; J. W. Hughes, secre- 
tary-treasurer, Guarantee Fund Life, 
Omaha; George Girling, secretary, Com- 
monwealth Life, Chicago; O. P. Worsley, 
secretary, Mutual Life of Iowa, Red Oak, 
Ia.; M. W. McCoy, vice-president, Na- 
tional Life of Iowa, Des Moines; James 
P. Hewitt, president, National Life of 
Iowa, Des Moines; Gideon S. Thompson, 
general counsel, Merchants Reserve Life, 
Chicago; Nelson O. Tiffany, president 
and general manager, Masonic Life, Buf- 
falo, N. Y. 


Shares in Fleming Estate 


A decision has been rendered in the 
courts at Des Moines, Ia., granting to 
the widow of Charles Fleming a one- 
fourth interest in the $1,000,000 estate 
of Fleming Brothers. This case has at- 
tracted considerable attention because 
of a contention of the three surviving 
brothers that through a family compact 
of many years standing, all of the prop- 
erty of all members of the firm was to 
remain in common and at the death of 
anyone his share should reverse to the 
surviving members of the firm. Flem- 
ing Brothers have for many years been 
successful general agcnts for the Mas- 
sachusetts Mutual. for —_ and Ne- 
braska. 


The body of Adolph Walser, a collector 
for the American National for seven years, 
was found in the Arkansas river near Lit- 
tle Rock last week. 
came from Switzerland ten years ago. 






MESSICK IN NEW PLACE 





GOES WITH WESTERN MUTUAL 





Deputy Commissioner of Montana Be- 
comes Vice-President and General 
- Manager of Aberdeen Company 





R. M. Messick, has resigned as deputy 
insurance commissioner of Montana to 
become vice-president and general mana- 
ger of the Western Mutual Life of Aber- 
deen, So. Dak. He will take his new posi- 
tion Dec. 1. The company has engaged 
Dr. J. M. Emery of Des Moines as actu- 
ary. Mr. Messick and Dr. Emery are now 
preparing an up-to-date set of .policies. 
The Western Mutual has been in business 
for 12 years, enjoys a good local reputa- 
tion, has paid excellent dividends and has 
met all its obligations. It will be the pol- 
icy of Mr. Messick to inaugurate a more 
aggressive and formidable campaign. He 
has been in the life business for 14 years, 
knows organization work thoroughly and 
has had practical field experience. The 
company no doubt wiil prosper greatly 
under his management. 

The company is licensed in. South 
Dakota only. It has never written a 
large amount of business, has kept its 
expenses low, and its investments have 
yielded a large return. It is purely 
mutual and has grown slowly. 


HENRY MOIR’S PAPER 
ON MORTALITY CURVE 


(CONTINUED FROM PAGE 13) 
This is a natural deduction, for most 
men answer the question in an offhand 
way; the general tendency is doubtless 
to minimize the quantity, since the 
normal man does not keep any record, 
mental or otherwise, of the number of 
drinks he takes per day. 

“Anvhow the medical and other se- 
lective tests produce a mortality result 
in the first year which is not to be 
criticised. The use of alcohol does 


tality—i. e., within the first year; there- 
fore, in all probability the heavy mor- 
tality of this group is caused by a 
larger proportion of such people after- 
wards becoming excessive drinkers. 

Other graphs deal with locomotive 
engineers, underground miners, team- 
sters, forgemen, etc. 


Take Stand on New Tax 


The West Coast Life, the Western 
States Life and the California State 
Life, have decided to charge new pol- 
icyholders with the new federal war 
tax of 8 cents on each $100 of new in- 
surance issued. The Pacific Mutual will 
nav this tax itself, while the other two 


He and his sister | California companies have not yet an- 





nounced their intentions in this matter. 











not produce an immediate heavy mor- 








Central States Life 


Insurance Company 


St. Louis, Missouri 








CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 





RFDFRIC S.WITHINGTON,F.A.LA | 
CONSULTING ACTUARY AND EXAMINER 
806-806 Security Building 


DES MOINES, IOWA 


Insurance in Force 


$28,500,000.00 








| 


JAMES A. McVOY, Vice President and General Manager 














IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROY AL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, lowa 





PATHFINDER to 


Western Insurance Stability 


gq Earning over six per 
cent on its investments. 


gq Low Rate of Mortal- 
BY. - 


q Liberal Dividends. 


q Policies that have a 
Selling Force. 


@ Agency Contracts 


that are Modern and 
Just. 


Q Has dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 


q Writes both Annual 


and Deferred Policies. 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


DES MOINES 
IOWA 
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WANTS GOOD MEN 


WILL PAY THEM WELL 


Once an 


Illinois Life 
Man 


GREATEST GREATEST 


rLLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY COMPANY 


b AES GOOD MEN 
AND ; AND 
WILL PAY THEM WELL 











| Another Year of Progress— 


Dec. 31, 1916 GAIN 
ee ae et ee as 5S $11,943,640 $1,664,007 
Surplus to Policyholders . 1,141,900 133,149 
Insurance in force 104,989,362 15,392,529 
Weis 26 ss i hee Males 4,485,710 597,021 


TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 




















A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 








Good Territory Open 














FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI : 
Comparative Statement Showing Yearly Growth of Company 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. - 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America” 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 








Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 
Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 » Dec. 31, 1914 
$10,511,516.72 $2,117,222.79 $93,364,394.00 
Dec. 31, 1915 Dec. 31, 1915 Dec. 31, 1915 

$12,000,808.15 $2,336,639.97 $106,880,393.00 

Dec. 31, 1916 Dec. 31, 1916 Dec. 31, 1916 

$14,142,052.49 $2,708,397.65 $129,199,279.00 


$15,325,25339  $2,841,209.49  $144,786,620.00 











The Gem City Life Insurance Company | 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the ea age in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Itsinsurance 
reserve fund was increased by $1,300,000 and the Assets are now $32,821,462. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kertucky or Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 

















Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


J.O. LAUGMAN, President‘ B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE. 


io] ieee LATEST POLICIES AND AGENCY CONTRACT Sgt]:07:\rag; 
Openings OHIO IND. KY., and MICH. Write Columbus 





CRESCENT LIFE — 


INDIANAPOLIS 
JOHN C. HUMES, President ’ LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 

ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 

ONE GENERAL AGENT WANTED IN. INDIANA 











